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Again ...Blatchford’s Lead the Way to... 


ixing Cost! 


Now, to give you more exact and scientific 
fortification of your feeds, Blatchford announces three Vita- 
dine fortifiers—each identified with a distinctive color label. 
Now, it’s easier.and simpler to make certain each of your 
feeds is completely fortified and in proper balance. You solve 

: all your fortification problems and, with these new Vitadine 

fo fo, color labels, eliminate any chance of error in the mill. Take 

a RLISHED IN 1806 this step now to better engineered feeds. Discover how Vita- 

dine can simplify your production, eliminate waste of costly 

nutrients, and save you money in your mixing cpeentinns: 
Write today! 


| 
=\-Vitadine BUFF Label 


f BE Blatchford’s regular Vitodine—also known as VD-20. A com- 
ot 4 plete fortifier containing all vitamins and rare minerals 
needed for egg and breeder feeds. 


| 


el NEW Vitadine GREEN Label 


“a new intermediate growth Vitadine for all poultry feeds 

“where good growth is desired, but maximum growth is not 

_of primary importance. Vitadine GREEN Label is the same 

s the former Vitadine Plus, except it does not c tain 
Acid or Vigofac. 


West Casct Die 
Namps idaho 


e 
Swinex ... For Your Pig And Hog Feeds 
A complete fortifier that enables you, with just one 50 Ib. bag . . . one 
simple mixing operation, to completely fortify one ton of 40% hog 
concentrate. 
DEMON BRAND OATS can be ordered from the Des Moines plant with 
Blatchford’s Vitadine, Swinex or Calf Feeds, to make up a car. 
Make sure your feeds keep pace with these new scientific developments. 
Send for free book and latest Vitadine-Swinex data. Write today! 

ept. 


Main Plant and Offices WAUKEGAN, ILL. 
VF} LC. fords Midwest Plant Des Moines, lowa 
ESTABLISHED IN 1800 West Coast Division | Nampa, Idaho 


4 
i = 
‘]'Fortifier for maximum growth in poultry, broiler and turkey 
Des Moines, | feeds. Vitadine ORANGE Label contains maximum levels 
vitamins, rare minerals, By2, 4 \ntibiotics +++ plus 
\ SWINE, 


BLUE STREAK DUAL POWER 


Advance Custom Mill 
For GRANULAR GRIND 
and unlimited 
conveying 
capacity in any 
direction 


BLUE STREAK 


Advance Custom Mill 
Produces the famous and 
exclusive Triple Reduc- 
tion GRANULAR GRIND 


AUTOMATE and 
PRATERIZE your plant... 


That’s exactly what the Eureka Farmet’s Co-op. ee 

Milling Division of Eureka, Ill., did. 
They looked at the complete line of PRATER 

Blue Streak grinding and mixing equipment. "i 


Grain Processing 
Machinery Manvufact 


They liked the idea of Granular Grind and pat- 
ented TWIN SPIRAL MIX —two exclusive 
PRATER features. 

They liked the idea of buying everything from 
one source—with every item engineered to work 
as part of a completely PRATER designed 
system. Their PRATERIZED mill boosts pro- 

uction, cuts costs, increases profits. That’s 
Blue Streak automation. 

Let us tell you how you can automate your 

mill. Write today for literature. 


PRATER PULVERIZER COMPANY 
1539 South 55th Court, Chicago 50, Illinois 


Eureka Farmer’s Co-op. Milling Division 
Eureka, Illinois 


Joe Lemen, Manager 


BLUE STREAK 
Twin Spiral Mixer 


For the Perfect Mix with two 
Spirals—not just one 


STREAK 


Spiral 


Mixer with Blue $ : 
‘| Semi-Automatic Vertical and 
$acking Scale Horizontal 


ow Conveyor 


ater Automatic 
Crusher and 
Feeder 


Prater Deubie G 
Permanent Magne 


Blue Streak 
Double Chain 
Drag Feeder 


Blue Streak 
; Grain and Attrition 


| LAN NGAUS w 
r && We, \ | 
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ultiFOS 
phosphorus 


AI: for the first time, you select the 
phosphorus texture you want — and 
MultiFOS delivers. Supplies coarse, medi- 
um or fine granules to meet your exact 
manufacturing needs. 

Whatever granulation you order, you'll 
like the performance of this improved 18% 
P tricalcium phosphate in your plant... 
and in your feeds. You'll profit from its 
lower laid-in cost per unit of phosphorus. 
And you'll find MultiFOS shipments tailor- 
ed to your manufacturing schedules — an- 
other International service you'll appreciate. 

If you are not already using MultiFOS, 
write or wire your sales agent now (see list 
below) for samples and quotations. 


Beaded DynaFOS 
18%% P dicalcium phosphate 


Unique beading and high purity make 
dynamic DynaFos today’s superior 
source of dicalcium phosphate, both 
nutritionally and mechanically. 


INTERNATIONAL MINERALS & CHEMICAL CORPORATION 


General Offices: 20 North Wacker Drive, Chicago 6 


Sales A A. G. GREENE CO., Charlotte Carolina) Mitmeapolis CHARLES F. CO., INC., (Ala) e EA. 
cane ROKERAGE CO., Tampa EDWARD E. SMITH CO., Atlan . JAMES FARRELL & CO., Seattle and Los An 7 GRAN DONE, INC., Needham (Mass ) 

McCLE D CO., Kansas City “(Mo.) MERCHANTS CHEMICAL MARKLEY, INC.. Wiadelphia. R. D. ERWIN CO., Nashvilic 
STANDARD SALES. CO., Meridian (Miss.) SUNSET FEED & GRAIN CO., INC., Buffalo JOHN F YOUNG COMPANY, Cincinnati D. HOGG, LTD., Toront: 
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OW UNION BAG BUILDS MORE — 


USINESS FOR THE FEED INDUSTRY 


“We hear a lot these days 
about poultrymen converting 
a to feed in 50-lb. bags” 


Richard McClintic, poultry grower, 
Lutz, Fla. 


“WV, 

hen my feed dealer first recommended 
50-lb. paper sacks,” says successful poultry- 
man Richard McClintic, “I might not have 
tried them if I hadn’t read about them in a 
poultry magazine. From what I see and hear, 
just about everyone who’s given them a trial 
has been convinced of the benefits of this way 
of handling feed.” 


Union Bag sponsors educational program 


Poultryman McClintic probably got some 
of his information from news stories and 
articles provided farm publications, radio 
and television stations by Union Bag. Hun- 
dreds of these helpful short features that stress 


_ the use of manufactured feed and other good 
=f. — have been published, broadcast and telecast. 
Our stake? More successful poultry and 
it lt d livestock feed i : 
Union Multi wail livestock men are better customers for feed. 
MocBryde You package some of the finest feed. We make 
Vice President, Sales Manager, some of the best Multiwall sacks used in the 
eg aie oa feed industry. Combine two outstanding prod- 
“The information Union ucts and everyone should benefit. 
Bag is furnishing will be of 
much value and benefit to Don’t you agree? 


farmers and poultrymtn.” 


Mulitiwall Bags 
UNION BAG & PAPER CORPORATION wooLworTH BUILDING, NEW YORK 7, N. ’. 
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What You Know About Credit? 


Here Are Valuable Guideposts on the Subject 


Various definitions could be given 
to the term “credit,” depending upon 
who gives the credit, the purpose it is 
used for, and the form in which the 
credit is given, such as written or ver- 
bal, and collateral securing the credit 
given. 

Here is the definition from a prac- 
tical point of view in business: “The 
sale of merchandise with the title of 
the merchandise passing to the pur- 
chaser, without the purchaser paying 
for the merchandise upon its receipt 
from the seller. Since the seller sec- 
ured the merchandise from the outlay 
or contract for outlay of money, mer- 
chandise is a material form of money, 
and in reality the selling of merchan- 
dise on credit is in reality a loan of 
money and since, generally speaking, 
the purchaser buying on open account 
credit pays no more than the pur- 
chaser paying cash, the granting of 
credit is for all practical purposes the 
free loaning of money since no inter- 
est is charged and the customer pays 
no additional charge for the merchan- 
dise purchased.” 

Accounts Receivable 

Accounts receivable is the seller’s 
record of and the amount of money 
that the buyer still owes the seller for 
the merchandise purchased on open 
' count credit. In other words, it is the 
i npaid balance of the free loan of 
1 oney made to the purchaser by the 
seller, 

Why Sell on Credit? 
As an accommodation, e.g., the pur- 
‘ser orders merchandise by tele- 
one and is not at the seller’s place of 
siness to pay for same. 
The purchaser sends someone to 
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By E. W. SCHAFER 
Wayne Feed Supply Co. 


seller’s place of business to obtain mer- 
chandise and doesn’t want his agent to 
carry cash and check cannot be sent 
because definite amount of cost un- 
known. 

Seller does not have the money to 
pay for the merchandise when he buys 
it, but hopes to or expects to have the 
money to pay for the purchase in a 
short period of time. 

To stimulate sales — people will 
buy more if they can pay for it later 
because they hope to have the money 
or it is easier to call up and order the 
merchandise or they do not have to 


This is a digest of the timely discussion 
on credit selling which Mr. Schafer pre- 
sented before the Indiana meeting at La- 
fayette June 17. 


WHAT DO YOU KNOW ABOUT CREDIT? E. W. Schafer 4 


carry so much money with them when 
shopping. 
What Does It Cost? 

The cost of doing credit business 
cannot be ascertained or definitely 
measured as there are so many costs 
that are definitely hard to measure, 
but some of these costs, although not 
definitely measured, are as follows: 

1) The cost of keeping the records 
of accounts receivable. 

2) The cost of preparing and mail- 
ing statements to customers. 

3) The cost of time and traveling 
by the seller to the buyer to collect 
accounts not voluntarily paid by the 
purchaser. 

4) The legal cost of collecting some 
accounts. 

5) The interest of the money in- 
vested in the accounts. 


VALUABLE GUIDEPOSTS OFFERED 


Wayne Feed Supply 


Loaning out money without receiving interest 
on it is a business policy few feed men would 
condone, yet they do the identical thing when they 
extend credit in volume. Schafer's long experience 
in credit management is reflected in the outstand- 
ing records of his store managers, who have remark- 


It is stressed that merchants should know to 


payment on time, and other key factors before they 


advance credit. 


Customers who are given credit privileges 
should understand clearly their obligation to pay 
— both in amount and time. 
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OF SUPPLEMENTS! 


S 


FORDS PORTABLE 
FEED PROCESSOR 


COMPLETE PROCESSING... ANYWHERE! 


An efficient profitable unit for ‘‘on-the-farm” feed service. 
This completely custom-built unit includes a big 24” hammer- 
mill, built exclusively for portable work, with “Controllable” 

: speed belt feeder, independently driven, horizontal commer- 
cial feed mixer, and complete molasses impregnator, all 
assembled to a custom-built truck chassis. 


With this new “Processor” you can reach out for more 
tonnage, take in a bigger territory, sell more molasses and 
more supplements. 


a Handles complete processing fast and in big volume. 
© Truck power plant runs hammermill via direct drive. 
® Separate power unit runs mixer. 


@ Ingredients are fed in from the side. (Driving alongside 
of the material is easier than backing up to it.) 


@ Feed “carrier” platform can carry up to 3 tons of sup- 
plements, insuring a full day’s supply. Saves you the 
added investment and operating cost of an extra truck 
and driver. 


Write for Further de ei Dept. 2442 


The original big capacity mill for 
custom processing of feed on the 
farm. It is similar to the new “Feed 
Carrier” model except that it is 
equipped for bulk discharge instead 
of the platform for carrying supple- 
ments. Write for Bulletin. 


Manufacturers of FORDS HAMMERMILLS Blenders, 
Vertical Mixers ¢ Corn Shellers ¢ Pneumatic Grainvayors. 
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6) The money tied up in accounts 
may so limit the seller’s capital that he 
cannot buy additional merchandise to 
sell at a profit and eventually he will 
co broke and be forced out of busi- 
ness. 

7) The loss of good will of the cus- 
tomer through collecting a past due 
account. 

8) The actual loss of the account 
through inability to collect the account 
and thus balance unpaid is a complete 
loss. 

9) In the feed business, if three per 
cent profit on sales is made after tax- 
es, all expenses including your salary, 
it is very satisfactory. Using this fig- 
ure, it can, be seen that the loss of or 
inability to collect a $100 account is 
the loss of the net profit on $3,333.33 
of sales and, of course, a much greater 
amount of sales, if the sales net profit 
ratio is lower and in addition all of 
the cost itemized in 1 to 9 are addi- 
tional costs. 

Don’t the items listed above show 
and prove that credit (free loan of 
money) can be an expensive and dan- 
gerous tool to help make a sale? 


What Policy? 

Cash business should be promoted 
as much as possible. Cash business 
means that the purchaser pays for the 
merchandise before the merchandise 
leaves the seller's premises. Anytime 
the merchant permits merchandise to 
leave his store before it is paid for, he 
is extending credit, regardless if the 
buyer even agrees to pay for it the 
following day. 

If credit is to be granted, then it 
should be on a very short time basis 
as an accommodation and never over 
a calendar or fiscal month’s basis. A 
customer should not be given over 10 
days to pay his account after it be- 
comes due and if the account is not 
paid at that time, the merchant should 
ascertain why the account was not paid 
when due and have a definite under- 
standing as to when future credit will 
be paid if the merchant agrees to give 
more credit. 

Sound Credit Policy 

It is true that selling for cash is a 
selling job in itself and the selling of 
« sound credit policy or for cash is the 
hardest of all selling jobs. To my way 
of thinking this is the real test of sales- 
nanship. A good salesman is a good 
ollector. It does not take much effort 
‘o sell merchandise on an unsound 
-redit basis. 

The feed dealer has to pay cash for 
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the majority of the merchandise he 
sells and the feed business is a business 
of very fast turnover, hence the aver- 
age feed dealer just doesn’t have the 
capital or cash funds to extend credit 
and if he does extend credit it should 
be a very short period of time. 

The net profit per dollar of sales in 
the feed business is low compared to a 
large number of other businesses and 
hence the feed dealer cannot afford 


the loss of uncollectible accounts, the 
cost of collecting accounts, the interest 
on his investment tied up in past due 
accounts, and the possibility of not 
having funds to buy merchandise and 
being forced out of business as some 
feed dealers are today being forced out 
of business due to their having their 
capital tied up in slow paying or un- 


(Concluded on page 98) 


PROGRAM 
Seventh Nutrition School for Feed Men, University of Wisconsin 
August 13-14, 1956 


MONDAY — AUGUST 13 


Eldon H. Roesler, Chairman 
WELCOME TO THE CAMPUS 


—R. K. Froker, Dean and Director, College of Agriculture and Agricultural Experi- 


ment Station, University of Wisconsin 


YOU AND THE FEED INDUSTRY 


—W. E. Glennon, President, American Feed Manufacturers Association, Chicago 


FAITH, HOPE, AND PARITY 


in Swanton, Executive Secretary, Wisconsin Council of Agriculture, Madison 


..RUMINANT DIGESTION AND DISEASE 


cat W. Cunkelman, Chief Veterinarian, Swift & Co., Chicago 


W. B. Griem, Chairman 
1:15. .PHOSPHORUS SOURCES AND AVAILABILITY — THE FLUORINE PROBLEM 
—P. H. Phillips, Department of Biochemistry, University of Wisconsin 


1:55. E AND ANTIOXIDANTS IN POULTRY RATIONS 
—L. D. Matterson, Department of Poultry. Science, University of Connecticut, Storrs 


Pee Teer HIGH LEVEL FEEDING OF ANTIBACTERIAL AGENTS TO HOGS 
—L. E. Hanson, Department of Animal Husbandry, University of Minnesota, St. Paul 


.-FEED FADS, FOIBLES, AND FANCIES 


~<a Bohstedt, Department of Animal Husbandry, University of Wisconsin 


TUESDAY — AUGUST 14 


E. E. Heizer, Chairman 


—N. N. Allen, Department of Dairy Husbandry, University of Wisconsin 
Te ARR THE FEED DEALER'S PLACE IN GRASSLAND FARMING 


—G. M. Werner, Department of Dairy Husbandry, University of Wisconsin 


...-MODERN STEER FEEDING METHODS 


—E. R. Hauser, Department of Animal Husbandry, University of Wisconsin 


ee ee THE FUNCTION OF THE WARF LABORATORY 
—Henry T. Scott, Director of the Biological Laboratory, Wisconsin Alumni Research 


Foundation, Madison 


—C. W. Burch, Department of Veterinary Science, University of Wisconsin 
Sane RECENT ADVANCES IN LAMB FEEDING AND MANAGEMENT 
—A. L. Pope, Department of Animal Husbandry, University of Wisconsin 

GROWTH PROMOTING EFFECT OF ADENOSINE 
—F. M. Strong, Department of Biochemistry, University of Wisconsin 


—Alice |. Goldsby, Department of Veterinary Science, University of Wisconsin 


12:00-1:00 


J. L. Rountree, Chairman 
woe THE ENERGY AND PROTEIN RELATIONSHIP 
—Milton L. Sunde, Department of Poultry Husbandry, University of Wisconsin 
1:45. .NEWER METHODS OF ALFALFA PROCESSING AND THEIR NUTRITIONAL 


EFFECTS 


—Joseph Chrisman, Executive Vice President, American Dehydrators Association, 


Kansas City 


AMINO ACIDS IN POULTRY NUTRITION 


—H. R. Bird, Department of Poultry Husbandry, University of Wisconsin 


QUESTION BOX, J. G. Halpin, Chairman 


| 
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NATURAL 
UREA 


Wheat, oats, alfalfa and even oilmeals contain a small 
percentage of their nitrogen in the form of Urea. Analyses 
of wheat mill products show more than one per cent of 
the nitrogen occurs as Urea. As much as 4% per cent of 
the nitrogen in oats, 3% per cent of the nitrogen in sun- 
cured alfalfa, and a smaller part of the nitrogen in soy- 
beans or cottonseed is Urea. Most cattlemen, sheep 
producers and dairy farmers have been feeding their ani- 
mals Urea whether they know it or not. Ruminant animals 
have long thrived on feeds containing natural Urea. 


When you buy additional Urea, it provides 
the same benefits in rumen digestion as the 
Urea of natural feedstuffs. PROCADIAN 
Urea is made in factories by combination of 
ammonia and carbon dioxide. This pure form e. 
of Urea, with added conditioning agents, pro- 
vides an excellent, economical source of pro- 
tein for making high-quality mixed feeds. See 
us now for PROCADIAN Urea, the reliable, 
consistent source of protein for ruminant ani- 
mals. You can get PROCADIAN Urea 
promptly by rail or truck. 


NITROGEN DIVISION ea 


Allied Chemical & Dye Corporation 


PROCADIAN 


P.O. Box 166, Omaha 7, Neb. Bellevue 1464 

fa ahd P.O. Box 98, Ironton, Ohio Ironton 8-4366 
RE 6060 College Ave., Indianapolis 20, Ind. Broadway 5443 
P.O. Box 188, Columbia, Mo. Columbia 2-4040 

FEED MIXTURE P.O. Box 869, Kalamazoo, Mich. Kalamazoo 5-8676 
235 Montgomery St., San Francisco 4, Cal. Yukon 2-6840 

The QUICK Source 127 Peachtree St., N. E., Atlanta 3, Ga. Walnut 7805 

. 1203 Gervais St., Columbia 1, S. C. Columbia 3-6676 

of PROTEIN in P.O. Box 28, Hopewell, Va. Cedar 9-6301 

a: H ee 45 N. Snelling Ave., St.Paul 4, Minn. Midway 5-2864 
ae wae Feeds : 2999 West 6th St., Los Angeles 5, Cal. Dunkirk 8-3201 

Ads 40 Rector St., New York 6, N. Y. Hanover 2-7300 
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By SPENCER LOWELL 


A trio of college men provided feed 
merchants with new approaches to 
dairy and poultry nutrition at the 1956 
convention of the Eastern Federation 
of Feed Merchants, held in June at 
Hotel Commodore in New York City. 

Cornell University’s Dr. Fred W. 
Hill joined Dr. Bruce R. Poulton of 
Rutgers University and Dr. G. Lynn 
Romoser, University of Maryland 
poultry authority, in covering this sub- 
ject. 

Dr. Hill had as his subject, “What 
High Energy Rations Can Do for Egg 
Producers.” On this nutrition front, 


New Views 


Dr. Hill stressed that not enough 
poultrymen are concerned with how 
much feed it requires to produce a 
dozen eggs, rather they prefer to con- 
sider production alone. 

He recommended using feed con- 
version as a measure of efficiency. 
Good efficiency, Dr. Hill pointed out, 
is using to 2/4 pounds of feed’ to 
produce a pound of broiler. Egg pro- 
duction efficiency is on the same level 
when measuring pounds of feed per 
pound of eggs. 

Dr. Hill said using 2.7 pounds of 
feed to produce a dozen eggs is well 
within, practical range today. 

Room for improvement in broiler 
feed efficiency was apparent to con- 
ventioneers after hearing Dr. Romo- 


ser’s timely discussion of “How Far 


Can Broiler Conversion Go?” 


“Last year, “Dr. Romoser said, “the 
poultry industry produced over one 
billion broilers, the sale of which ac- 
counted for approximately 21 per cent 
or 840 million dollars of the total gross 
income from poultry.” 


Helping to account for the competi- 
tive nature of the broiler market today 
is the fact that three-pound chickens 
are being produced on a commercial 
scale in nine weeks with approximately 
eight pounds of feed, said Dr. Romo- 
ser, adding that this progress has “by 
no means come to a standstill.” 

The University of Maryland poultry 
specialist stressed, “Newer concepts of 
feed formulation and the increasing 
availability of high-energy ingredients 
— animal fats and certain poultry by- 
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PRESIDENT DAILEY, RIGHT, 
WITH DR. GERALD COMBS 


products materials — has introduced 
the present trend toward more and 
more efficient feeds, higher levels of 
protein and energy.” 

He warned that in view of the wide- 
ly differing protein and energy levels 


Timely 


in use today, “It becomes obvious that 
the amino acid requirements cannot 
be expressed solely as a per cent of 
either ration or the protein.” 

Dr. Romoser summarized, ““Today’s 
demand for higher protein in broiler 
rations can be met as a result of the 
development of new products and by- 
products such as dehulled soybean 
meal, alfalfa meal, poultry byproducts 
meal, and feather meal. 

“In the future, perhaps, other crys- 
talline amino acids will be marketed 
for use in poultry feeds. Indeed, broil- 
er efficiency can be improved. Where 
is the end? Time will tell!” 

Dr. Poulton, the third man in the 
college trio, covered several factors af- 
fecting profitable grain feeding. He 
said that the recent decline in the price 
received by the dairy farmer for fluid 
milk has resulted in a great surge of 
interest in the economic aspects of 


DR. MORRIS ERDHEIM 


producing milk. 

“Out of this interest,” Dr. Poulton 
explained, “has come the frequent rec- 
ommendation that the dairyman feed 
less grain and more roughage, thereby 
cutting his production costs.” 

To this Rutgers’ dairy specialist 
there appears to be “little doubt that 
the nutrients contained in high-quality 
hay and silage can, to a certain extent, 
be substituted for grain nutrients in 
dairy cattle rations. It is also true, 
however, that indisciminate reductions 
in grain feeding can result in great 
capital losses for the dairy farmer.” 

Dr. Poulton emphasized that there 
are many factors influencing the abili- 
ty of a dairy cow to utilize roughages. 

“As we breed cows with higher and 
higher producing ability,” he stressed, 
“we must make a corresponding in- 
crease in our rate of grain feeding. It 
cannot be emphasized too strongly that 
the quality of the roughage fed to 
dairy cows determines the amount of 
grain which needs to be fed.” 

Another program headliner was Ray 
B. Bowden, who is retiring Sept. 1 as 
executive vice president of the Grain 
& Feed Dealers National association. 


Problems 


Mr. Bowden pointed out “The Threat 
to Private Tradesmen.” 

Mr. Bowden stressed that feed men 
must be cognizant of changes taking 
place in agriculture, diet habits of 
people, and the specialization in the 
livestock and poultry industry. 

Those who do not pace their busi- 
ness to these changes will fail to con- 
tinue to prosper and progress, he pre- 
dicted. 

Dr. Morris Erdheim of Dawe’s Lab- 
oratories, Inc., Chicago, called for im- 
proved relations between the feed in- 
dustry and the veterinary profession. 
Both groups serve the livestock and 
poultry industry, he said. 

“The veterinarian enjoys a unique 
relationship with the stockowner,” ex- 
plained Dr. Erdheim. “He is the logi- 
cal person to encourage the use of 
sound nutrition programs on the farm. 
Cultivating his friendship and good 
will can pay the feed man handsome 
dividends.” 

Here are four “dividends” cited by 
Dr. Erdheim: 

“1) Guiding his clients on to a 


"1 


> 
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Rhodes Hatchery, Oskaloosa, Tama Hatchery, Tama, lowa Holtzapple Hatchery, Elida, Ohio Barker's Feed Service, Frankfort, 
Kansas (Purina) (Wayne) (Ful-O-Pep) Ind. (State Pilot) 


Mitchell's Hatchery, Decatur, Ala. 
(Nutrena) 


Blue Spruce Hatchery, Marcellus, 
N. Y. (Wayne) 


Dakota Hatchery & Mill, Red- 
field, S. Dak. (Pillsbury) 


‘Turk’s Hatchery, Hanna, Ind. 
(Wayne) 


Belitz Brothers, Cleveland, Wis. Badger Hatchery, Sheboygan,  Burch's Milling Service, Green- “See City Hatchery, Sac City, lowa 
(Purina) Wis. (Purina) wood, S. C. (Tuxedo) (Purina-Nutrena-Ames) 


Farmer’s Produce & Hatchery, Baxter Hatchery, Mt. Pleasant, Derstine’s Feed Service, Telford, Schwamberger’s, Lafayette, Ind. 
Montgomery, Minn. (Doughboy) lowa (Larro) Pa. (Honegger’s) (State Pilot) 


There are 13 Daffin Service Depots strategically located across the nation. 


i 
Visit the Daffin Exhibit at APHF Poultryrama 


in Minneapolis, July 17-20. Booths EC 4-5-6 -, Daffin Manufacturing Company, 


i i 
I Lancaster, Pa. Dept. FB-5 4 
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| 
There’s a GOOD REASON 
why so many hatcheries 
| meme all across the country 
a so successfully through i 
Dahike Feed Service, New Ger- 
many, Minn. (Archer) 
| | | 
P| Bayse Hatchery, Humboldt, lowa 
(Nutrena) 


Custom Mix 


The Nestor Falls fishing committee this year provided good fishing, hot 
summer weather, and lots of fun. For a change, some of the newcomers took 
a good share of the prize money. Others who serve with us on the committee 
and help with the arrangements are Walter B. Griem, Wisconsin feed control 
official, and Dr. Robert R. Spitzer, executive vice president of Murphy Prod- 
ucts Co., Burlington, Wis. 

Shown below is the motley crew who fished June 7-10 at Nestor Falls: 

Standing, left to right — Fred Gabrielson, Milwaukee; Walter Griem, 
Madison, Wis.; Rev. Father Bernard, Lake Geneva, Wis.; Don Guptill, Genoa 
City, Wis.; Dr. Spitzer; Carl J. Basten, New Franken, Wis. Back row standing 
—— Charles Barr, Ames, Iowa; John Carroll, Milwaukee; Ben Caldwell, Chica- 
zo; Walter Uebele Jr., Burlington, Wis. Standing front — Loyd Faris, Kansas 
City; Gene Spitzer, Burlington; George Sheldon, Burlington; William Rother- 
mel, Chicago; Harold Peters and James H. Murphy, both of Burlington. 
Kneeling in front, left to right: Eldon Roesler, Milwaukee; Dr. Kenneth 


Diamond, Chicago; E. G. Horst, Chicago; Louis Rabb, Phillips, Wis.; Ed 
Furman, Burlington; Erv Julien, Milwaukee; and Albert Uebele, Burlington. 

Dr. Whitehair, of Pfizer and soon to be at Michigan State, took the grand 
prize for the largest walleye and Ben Caldwell, Van Auken, Ragland & 
Stevens advertising agency, Chicago, repeated as champion in the northern 
class. 

A recent welcome visitor to our offices was Joseph Donovan, Donovan's, 
Inc., Albert Lea, Minn. He dropped in when he came to Milwaukee to pick 
up his daughter, who attends Marquette University. 

Congressman Lester Johnson of the ninth district of Wisconsin was for- 
merly in the feed and lumber business at Brandon, Wis. He now lives at 
Black River Falls, but his brother Harris still operates Johnson Lumber & 
Fuel Co. at Brandon. 

One of the fellows who missed our fishing party but evidently had a good 
time was Bob White, Bob White & Co., Chicago. He took his two children 
to Estes Park and other parts of Colorado and spent his time fishing for 
trout, riding horses, along with other types of recreation. 

You may get a surprise when you see Joe Manasse, Werthan Bag Corp., Chi- 
cago. After many years hiding behind a bushy mustache, he has come clean. 
This month’s mail brings another welcome letter from Ralph M. Field, 
retired president of the American Feed Manufacturers association, who now 
lives at Santa Monica, Calif. He writes, “I enjoy reading your magazine and 
I think the front cover of the April issue of The Feed Bag is interesting.” 

An open house for emploves was held by Spencer Kellogg & Sons, Inc., 
Buffalo, at their new research center. President Howard Kellogg Jr., Mrs. 
Kellogg, and Dr. Malcolm Renfrew welcomed the guests. More than 450 
persons attended the event, held June 5. 

We understand Percy Kimble, former feed executive in Mankato, Minn., 
now operates a laundermat at Phoenix, Ariz. Thanks to Ron Edstrom of 
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sound nutrition program. 

“2) Prescribe some particular feed. 

3) Prescribe the medicated feeds 
feed companies manufacture. 

“4) Help minimize field problems.” 

A cost standard symposium kept 
conventioneers upright in their chairs. 
Panelists were Richer Mitchell, New 
Berlin, N. Y.; L. R. Marshall, Horse- 
heads, N. Y.; and Willard Dodge, 
New Albany, Pa. 


These panelists, prompted by Mod- 
erator Austin W. Carpenter, executive 
director of the federation, brought out 
individual experiences in offering cost 
breakdowns of the many aspects of 
feed mill operation. 


Other program headliners were Les- 
ter O. Schriver of the National Asso- 
ciation of Life Underwriters, Dr. 
Heinz E. Luedicke, and William F. 
Berghold. G. E. Coleman Jr. of Nich- 
cls Poultry Farm, Inc., Kingston, 
N. H., was unable to appear as speak- 
er because his plane was grounded. 


Immediately following the conven- 
tion proper these officers were elected: 
President Norman R. Dailey; Vice 
Presidents Richard Demarest, Leonard 
G. Bamford, and Charles Knibbs; Aus- 
tin W. Carpenter, secretary-treasurer 
and executive director; and Howard J. 
Benson, associate executive director. 


These directors were re-elected to 
the board: Haines R. Merritt Jr., Nor- 
man Dailey, Richard Demarest, Henry 
L. Beaty, and James E. Frederick. 


@ NORTHWESTERN COOPERATIVE, 
Waupaca, Wis., has installed a new Wenger 
molasses unit. 
CYANAMID GRANT 

A $5,000 grant for continuing research 
to determine the agent causing anaplasmosis 
in cattle has been made by American Cyana- 
mid Co., New York City, to Oklahoma 
A & M College. This is the third year 
Cyanamid has supported studies of the 
infectious anemic disease. 


Glencoe Mills, Inc., Glencoe, Minn., 
for the information on Mr. Kimble. 


We recently heard about the paper 
in Oklahoma which moved to a new 
office and apologized for many mis- 
spelled words in its first issue at the 
new location. The paper said most of 
the words which were hard to spell 
were written on the wall at the old 
location. That may be a good reason 
why we should not move our printing 
and publishing business... . E. H.R. 
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Whitehair, Terre Haute, Ind.; Tom Winemiller, Ashland, Ohio; William T. 
|_| 


FOR 


WELL-BALANCED 
NUTRITIVE FEEDS 


WITH GRAIN FERMENTATION PRODUCTS 


PRODULAC 


CORN DISTILLERS SOLUBLES WITH DRIED GRAINS 


NADRISOL 


CORN DISTILLERS DRIED SOLUBLES 


The feeds that promote quicker growth and greater meat and egg yield are the 
feeds your dealers and their customers want to buy: 


Produlac or Nadrisol — grain fermentation products — are standardized, both 
products having the same riboflavin content and choline content. 


With either Produlac or Nadrisol you can mix highly nutritive formula feeds. 
These economy fortifiers are rich in proteins — vegetable fats — and essential 
Vitamin B-G Complex factors, as well as unidentified growth factors. 


Mix either Produlac or Nadrisol in.your formula feeds. It’s a good way to gain 
and hold customer acceptance. 


Sold only to manufacturers of formula feeds. 


Products of 


NATIONAL DISTILLERS PRODUCTS CORPORATION 


GRAIN PRODUCTS. DIVISION 
99 PARK AVENUE, NEW YORK 16, NEW YORK 
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THE FOURTH It was a cold and dreary day here at Lake de Neveu but the 
OF JULY drab weather did not lessen the thrill of raising the flag, 

watch it waving in a lively wind and thank God for the 
privilege of being a citizen of the United States of America. Our privileges and 
constitutional rights are so numerous that we too frequently overlook the blessing 


and the freedom which we have inherited. 


The bill of rights assures freedom of speech. We can write our congressman, 
our senator or even, our President and “tell him off” without fear of reprisal. We 


can also vote them in or out of office, as we wish. There is no dictator in the 


United States. 


We are free to work anywhere throughout this great country of ours in any 
occupation of our choice. Strikes are not prohibited. Benefits are paid for injury 
and for unemployment. An immigrant laborer’s son if capable of serious study and 


determination may become a doctor or a United States senator. 


He may become a prosperous merchant or a banker. Opportunities for advance- 


ment are unlimited. This is not true elsewhere throughout most of the world. 


The press of the United States is free to report and interpret the news. We are 
all informed from hour to hour and day to day of “what's what” and “who’s who”. 
Because of knowing about local, national and world affairs we are better able to 


determine our own paths of progress. 


We have freedom of religion. We are all free to worship as we choose. This is a 


blessing which we have inherited but is not usually appreciated because it is taken 


for granted. 


‘Thank God for the heritage which has come from those who established our nation 
as the United States of America. 
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Plan National Seed Bank 
At Colorado A & M 


A national seed bank in which will be 
kept a large reservoir of crop plants valu- 
able for breeding purposes will be estab- 
lished at Colorado A & M College. Con- 
gress recently approved a $450,000 appro- 
priation request made by the Agriculture 
department for the seed storage facilities. 

Seed of farm and vegetable crops, fruit 
varieties, and other species needed for 
breeding new plants will be cataloged and 
stored in the new storage unit. It will cost 
$100,000 a year to operate the laboratory. 

Dr. D. W. Robertson, chief agronomist 
for the Colorado A & M experiment station, 
said most seed will remain viable for 15 to 
20 years. He noted that many plant intro- 
ductions and varieties have been “lost” be- 
cause of the lack of planned preservation. 


Beltsville Staffers Study 
Fertility of Turkey Eggs 


Government researchers are seeking 
means of improving the fertility and hatch- 
ability of turkey eggs. Work at USDA's 
research center at Beltsville, Md., has shown 
how parthenogentic eggs may be mistaken 
for truly fertile eggs that can develop nor- 
mal poults. 

Embryonic cell growth can develop in 
unfertilized turkey eggs as a result of par- 
thenogenesis, Agriculture department scien- 
tists have shown; however, the few poults 


developed parthenogenetically rarely if ever 
survive and develop into adult birds. 

Further studies may indicate that a system 
enabling hatcherymen to purchase turkey 
eggs on the basis of hatchability should be 
worked out. 

Dr. C. S. Shaffner, University of Mary- 
land poultry department head, noted that 
breeders often use artificial light to length- 
en days and stimulate mating and egg pro- 
duction. But too much light causes early 
molt, he said. 


Group of Industrialists 


Now Controls Fulton 

Stock control of Fulton Bag & Cotton 
Mills, Atlanta, has been purchased for 
10 million dollars by a group of industrial- 
ists. The 88-year-old firm has plants in 
nine cities. 

The new board includes Chairman Julius 
W. Abernethy, David Berdon, I. T. Cohen, 
Thomas L. Kaplin, Joseph Karp, Jay Levine, 
Bernard A. Mitchell, Moses Richter, A. A. 
Shuford Jr., and Herbert L. Werner. Mr. 
Richter is vice board chairman and treas- 
urer. Mr. Mitchell is secretary and chair- 
man of the executive committee. 

Re-elected to former positions were 
President Robert O. Arnold; Clarence E. 
Elsas, vice president and general manager, 
fabrics division; Jason M. Elsas, vice presi- 
dent and general manager, bag division; and 
Norman E. Elsas, vice president and gen- 
eral manager, mill division. 


Purina Builds Its First 
Feed Mill in Kentucky 


Plans to construct its first feed mill in 
Kentucky have been revealed by Ralston 
Purina Co., St. Louis. The plant will be 
built on an eight-acre leased tract eight 
miles south of downtown Louisville. 

Construction will start late this summer 
on the plant, which will be able to produce 
75,000 tons of feed yearly. Completion is 
scheduled for the fall of 1957. The new 
mill will employ 50 persons. 

Purina now has 41 feed mills in the 
United States and Canada. Two others are 
under construction. The Kentucky plant will 
be served by the Louisville & Nashville 
railroad. 


Expect Canada to Expand 
lis Acreage of Oilseeds 


Considerable expansion of its oilseed 
acreage is expected this year for Canada. 
The Agriculture department said the largest 
increase will be reflected in flaxseed and 
rapeseed acreages. 

These two crops are likely to replace acre- 
age which was scheduled for wheat but de- 
layed because of cold, wet spring weather 
in the prairie provinces. Other substitutes 
will be oats and barley. 


@ KING WALLACE ELEVATOR, Ur- 
bana, Ohio, has purchased a new Wenger 
molasses mixer. 


cE? 


WHY BE SATISFIED 
with an Ordinary Bag Design? 


Especially when an Extraordinary* bag design can give 
your product an important advantage in today's competitive 
feed market. 


Such a design demands attention — by its very appearance 
invites buyer preference. 


*The kind we set as our standard at Percy Kent 


MULTIWALLS + COTTONS + BURLAPS 


PERCY KENT BAG COMPANY, INC. BUFFALO NEW YORK 


Scratchboard drawing of our Kansas City plant .. 
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an excellent technique for bag printing. Do you like it? 
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Rowland for Danforth as 


President of Purina 

Ray E. Rowland has been elevated to 
president of Ralston Purina Co., St. Louis, 
the firm’s board has announced. He suc- 
ceeds Donald Danforth, who will devote his 
full time to duties as board chairman. 

A native of Illinois, President Rowland is 


a University of Wisconsin graduate and this’ 


year completes 30 years with Purina. Fol- 
lowing service as a salesman, he served as a 
mill manager, and 13 years ago became vice 
president for production and research. Mr. 
Rowland became a director five years ago. 


RAY ROWLAND 


Lewis B. Stuart has been elevated from 
vice president for finance to executive vice 
president. J. E. Streetman, general feed 
sales manager, has been named a vice presi- 
dent. 

New members of the Purina board are 
Dr. Conrad A. Elvehjem, University of 
Wisconsin graduate school dean, and L. J. 
Sverdrup, St. Louis engineer. 

The executive committee of the director- 
ate is headed by Mr. Danforth, and includes 
Mr. Rowland and Vice President Eldred A. 
Cayce, as well as Executive Vice President 
Stuart. 

All the top management shifts, Mr. Dan- 
forth explained, gear Purina for production 
of five million tons of feed. 


Stauffer Chemical to Buy 
West End Organization 


Plans to absorb West End Chemical Co., 
a New York City firm, have been an- 
nounced by Stauffer Chemical Co., also of 
New York. Directors of both companies 
have approved the merger. 

Each West End stockholder is to receive 
a share of Stauffer common for each 5.6 
shares of West End common. Sixty shares 
of West End preferred also can be ex- 


changed for a single share of Stauffer com- 
mon. 


@ RUNCIMAN CO., Lowell, Mich., has 


acquired a new Bryant sheller. 
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NEW RAT KILLER 
Marketing of a new companion product 
to its Rough-on-Rats rodenticide has been 
announced by S. C. Wells & Co., Leroy, 
N. Y. The new product is a ready mixed 
bait, now being distributed through the 
same channels as the rodenticide. For a sam- 


ple and trade prices, circle Reader Service 
No. 19. 


Bagpak Establishes Four 
Department Sales Units 


Establishment of four sales regions for its 
Bagpak division sales department has been 
announced by International Paper Co. of 


_ New York City. Divisional Sales Manager 


R. R. Worthington, in New York, will su- 


pervise the regional sales management ap- 
pointees. 

The quartet is composed of Lee Turner, 
Baltimore, for the eastern region; E. C. 
Miller, Chicago, midwestern region; H. 
Currie, New Orleans, southern; and R. A. 
Gair, Denver, western. 

The new setup is designed to cope with 
rapid expansion of the division, according 
to Division Manager A. A. Scholl. It also 
should make possible better customer service 
and increased efficiency, he said. 

The four managerial appointees are In- 
ternational veterans: Mr. Turner since 1934, 
Mr. Miller a 1929 appointee to the com- 
pany staff, Mr. Currie of the class of °34, 
and Mr. Gair, who joined the firm seven 


years ago. 


Vitamins D2 and D3 oil or water soluble 
and in dry ready-to-mix powders. 


VITAMINS D2 and D3— 
Stable even in the presence of minerals. 


Stable Dry Vitamin A powders. 


The clinically proven Dog Food Deodoranh 


Granular Hydrogenated Animal Fat. 


Oil Soluble Antioxidant— protects vitamins 
and guards against encephalomalacia. 


a new concentrated alfalfa 
extract to assure 


pigmentation in poultry. 


220 East 42nd Street, New York 17, N. Y. 
130 Central Avenue, Holland, Michigan 
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MEIRIURING Essential growth factor. 
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James Wilson Prater Rep 
In Three -State Area 


Appointment of James C. Wilson as a 
representative in three states has been an- 
nounced by President G. F. Thomas of 
Prater Pulverizer Co., Chicago, Mr. Wilson 
has been assigned Mississippi, Louisiana, 
and Arkansas, and will headquarter at Men- 
denhall, Miss. 


JAMES WILSON 


The new appointee was a salesman in 
Mississippi for Ralston Purina Co., St. 
Louis, for 34 years prior to joining Prater. 
Mr. Wilson is a 1949 graduate of the Uni- 
versity of Arkansas. 

Mr. Wilson’s duties will include offering 
feed mill engineering service. 


First Gulick Scholarship 
For Nopco ‘Daughter’ 


First recipient of the recently-established 
Charles P. Gulick scholarship is Miss Mari- 
on L. Porter of Darien, Conn. The scholar- 
ship, which provides $750 a year for four 
years for a son or daughter of a company 
employe to attend college, was established 
last March by the directorate of Nopco 
Chemical Co., Harrison, N. J. 

The scholarship, to be awarded annually, 
is in memory of the late Charles Gulick, 
founder of Nopco. Mr. Gulick died last 
year. Miss Porter is the daughter of Rotheus 
B. Porter, technical engineer for the firm. 


Midas Feed Handlers Win 
Canadian Fishing Trip 


Winners of its “More Sales and Profits” 
four-month contest returned recently from a 
week of fishing near Minaki, Ontario, Can- 
ada, King Midas Feed Mills, Minneapolis, 
has reported. Territory Sales Managers Wil- 
bur G. Manz and Lynn Sutheimer were 
among the winning guests. 

Firms represented by the winners were 
Victoria Elevator, Roseland, Minn.; Boyce- 
ville Mills, Boyceville, Wis.; Jacobson Lum- 
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ber Co., Brownsville, Wis.; Redwood Tur- 
key Co-Op, Redwood Falls, Minn.; Farmers 
Mill, Pierz, Minn.; Shell Lake Mills, Shell 
Lake, Wis.; Spokeville Elevator, Loyal, 
Wis.; and Steele County Produce, Owaton- 
na, Minn. 


Set September Meeting 


Dates and program have been announced 
for the second annual convention of Ameri- 
can Pet Food Manufacturers, a division of 
the American Feed Manufacturers associa- 
tion. The group will meet Sept. 20-21 at 
the Drake hotel, Chicago. 

Walter Kendall, chairman of the division 
executive committee, disclosed that the fol- 
lowing will speak during the first session: 
Dr. Wayne H. Riser, American Animal 
Hospital association; Parks A. Yeats, presi- 
dent, Association of American Feed Con- 
trol Officials; Dr. J. E. Hunter, Allied 
Mills, Inc., Chicago; and Dr. Paul H. Phil- 
lips, University of Wisconsin. 

Speakers on Sept. 21 will be Ray Han- 
field, National Dog Welfare guild; Sam G. 
Barton, Market Research Corporation of 
America; and Jim Nash, Nash Studios. All 
are of New York City. 


Jelley Manages Cyanamid 


Feed Sales Promotion 


Vernon C. Jelley has transferred to New 
York City headquarters to function as sales 
promotion manager for the animal feed 
department of American Cyanamid Co, Mr. 
Jelley previously was a sales representative 
for the department in Iowa. 

Meanwhile, G. J. O’Keefe, who had been 
serving Cyanamid as director of distributor 
operations for the feed department, now is 
in charge of Acronized sales. Acronized, 
designed to extend freshness of poultry, is 
a new product of the food industry depart- 
ment. W. (Doc) Bates succeeds Mr. Jelley 
in Iowa. 


Ev Blasing Brings Smile 
With Convention Story 


Pleasant memories of this year’s bang-up 
American Feed Manufacturers association 
convention at Chicago are recalled by this 
photo, taken at the social hour sponsored 


Charles Barr to Run for 
State Senate in lowa 


Nomination papers have been filed at the 
Iowa secretary of state’s office for the office 
of state senator by Charles F. Barr, presi- 
dent of Ames Reliable Products Co., Ames, 
Iowa. He would represent the 31st senatori- 
al district on the Democratic ticket. 

The Ames junior chamber of commerce 


| 
CANDIDATE BARR 


recently honored Mr. Barr as being the 
“Best Boss of the Year.’ Mr. Barr has been 
active in civic and industry affairs for sev- 
eral years. 

He has served for six years as a director 
of the American Feed Manufacturers asso- 
ciation and is a director of the Feed Insti- 
tute, Inc. He has served as vice president of 
the Ames chamber of commerce as well as 
a member of the Greater Ames committee. 


by Western Condensing Co. of Appleton, 
Wis. 

Vincent Nielsen and Dr. Herbert Peeler 
of Peebles’ host group are second and third 
from the left. At extreme left is Wilfred 
Witz, Archer-Daniels-Midland Co., Minne- 
apolis. Storyteller Everett Blasing of Pills- 
bury Mills, Inc., Minneapolis, is third from 
right. Others shown are Kenneth Nold of 
Osborne McMillan Elevator Co., Minne- 
apolis, and Dr. Larry Carpenter, Distillers 
Feed Research council, Cincinnati. 
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VERTICAL } 
FEED mixes 


Magnetic Separator pro- 
tects mill machinery. 


Dependable Mill Equipment 


Insist on Kelly Duplex and be sure of highest profits and 
better savings. It’s modern, trouble-free, power-saving. 
Costs no more than ordinary mill machinery. 


POST CARD 
for complete 


jnfovmation about 


equipment that 
inteyests you - 
OBLIGATION - 
of Course! 


Corn Crusher and 
Feed Regulator. 


Vertical Feed Mixers 
to 5 ten and larger 


Electric Truck Hoist 


No. 100 GB Corn Sheller with Came: 
Blowers for Grain and Cobs. 


Attrition Mill Blowers 
for any size Plant. 


Cora Cutters ond 


Cob Crusher for making 
Graders with Aspiraiors. 


Poultry Litter. 


Chain Drag in Double y 
or Single Geared Types. 4 


Modal “*S"’ Wide 
Throat Hammermii!. 


Forced Air Carloader with 
electric motor or belt drive. 


Corn Scalpers with or 
without Air Cleaners. 


Grain Feeder 


/ Vertical Screw Model **M'* Hammermill with 
; Elevator Direct Connected Motor. 


Grain Blower 
and Exhaust Fan 


The Duplex Mill & Manufacturing 
Company Springfield, Ohio 


here 


L} Twin Molasses Mixer 
Yes, I'm interested in the KELLY DUPLEX machinery checked L_) mamsnornaill 


: at the right. Please send me full information on these ma- (_] Vertical Screw Elevator 
Electric Bag ‘a chines without any obligation. (_] Electric Truck Hoist 
Cleaner [_] Corn Sheller with Blowers 
(] Pitless Corn Sheller 
NAME (_] Regular Corn Sheller 
4 (_] Magnetic Separator 
Cob Crusher 
L] corn Cutter and Grader 
L] Vertical Feed Mixer 
Bucket Elevator 
Forced Air Carioader 
LJ chain Drag 
corn Crusher-—Regulator 
Grain Blower 
corn Sealper 
[J Mill Blower 
L] Grain Feeder 
ttectric Bag Cleaner 
Complete Line Catalog 


FIRM 


Offers you & 
Mail the 
2 1 
| 
Regular and Pitless Corn Shellers Twin Molasses Mixer 
- —~ 
| 
j 
machinery 


These KELLY ouPLE machines work together 
give you “extra profits” grain 


Designed to unload trucks in less time and with less power . .. and 
ruggedly constructed to assure trouble-free performance and long 
life . . . the Kelly Duplex Electric Truck Hoist brings top speed, - 
efficiency and economy to your grain handling operation. ) == 


All welded steel construction, tough steel cable, heavy duty | 
motor and special gearing combine to lift loads with absolute 
ease and safety. Positive action switch controls all raising and 
lowering —lifts truck to any height up to 15 feet, stops 
operation instantly at any point, holds truck at desired angle 
for any length of time. The entire hoist moves freely on an 
overhead steel track (so flanged that wheels cannot “jump the 
track” regardless of stress) . . . can easily be positioned for 
unloading into any number of dump sinks, Available in any width 

and powered to meet your requirements, the Kelly Duplex 

Electric Truck Hoist is made to fit perfectly into your. 

plant setup. Mail card for full details. 


As grain dump drags . . . as conveyors . . . as feeders for hammermills, 
corn shellers or other machinery—Kelly Duplex Chain Drags are unsur- 
passed for steady, even delivery of grain and ear corn. Single chain 
drags have V-trough construction—choice of wood or steel box. Double 
chain drags are made entirely of welded steel—are available with 12”, 
16”, 20” or 24” wide beds. All drags can be made in any length with 
either single or double gear reduction . . . can be powered by motor 
or belt drive . . . and can be furnished with variable speed control. 
Mail card for full details. 


Kelly Duplex Double Chain Drag with 
variable speed control. 

This machine is grain-tight—has 
flared side boards for extra capacity. 


FIRST CLASS 
PERMIT NO. 72 


(Sec. 34.9 P.L.&R.) 
SPRINGFIELD, OHIO 


... prevents overloading 
of hammermill-imp 


VIA AIR MAIL 


BUSINESS REPLY CARD 


NO POSTAGE STAMP NECESSARY IF MAILED IN THE UNITED STATES 


An automatic electric control- 
nected to the motor of your elly 
Duplex Chain Drag and to the r >tor 
of your hammermill—gives 
positive control over hamme sill 
feeding. If the hammermill moto e 
gins to show an overload due ti °x- 
cessively rapid feeding—the mot: on 
the drag automatically stops _ til 
the load passes—then autom ti- 
cally starts again. 


7c— POSTAGE WILL BE PAID BY 


THE DUPLEX MILL & MFG. CO. 


SPRINGFIELD, OHIO 
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Oliver to Replace Bowden 


As National Executive 


Alvin E. Oliver has been designated 
successor to Ray B. Bowden as executive 
vice president of the Grain & Feed Dealers 
National association, effective Sept. 1. Mr. 
Bowden, who asked to be relieved of his 
duties then, will continue with the organiza- 
tion in a less time-consuming capacity. 

For the past two years, Mr. Oliver has 
been. serving the National as manager of 
the Washington office. He earned both 
his bachelor’s and master’s degrees at Michi- 
gan State University, where he served for 
eight years as a faculty member, directing 
the elevator management school there until 
1954, 

Mr. Bowden has been with the National 
since 1936. He remains with the association 
at the request of the officers. 

For more than a quarter-century, Mr. 
Bowden has worked closely with govern- 
ment. In these years, Ray Bowden has 
formed some decided opinions on what 
“working with government” means. 


Dr. Salsbury’s Arranges a 


Short Course Series 


Early registrations are being urged for a 
series of six four-day short courses to be 
held July through September by Dr. Sals- 
bury’s Laboratories, Charles City, Iowa. 
The firm said classes will be kept small to 
provide thorough personal instruction. 

Here is the short course schedule: July 
31-Aug. 3, Aug. 14-17, Aug. 21-24, Sept. 
4-7, Sept. 11-14, and Sept. 25-28. Compris- 
ing the faculty will be members of the 
firm’s education department and research 
division. 

Subjects to be covered concern poultry 
diseases discussed through clinical and class- 
room methods. For course particulars and 
reservations, write the firm directly or con- 
tact local field representatives of Dr. Sals- 
bury. 


Maine Poultry Income Is 


Tripled in Last Decade 


Maine’s poultry industry last year grossed 
66.4 million dollars, triple the gross income 
of a decade earlier. The 1945 gross income 
was 24 million dollars. 

Richard Saunders, assistant economist for 
the Maine agricultural experiment station, 
said that Maine poultrymen expect to earn 
more than 100 million dollars within the 
next five years. Poultry has been the largest 
source of agricultural income in that state 
since the early 1950's. 

An impressive increase in the state’s com- 
mercial broiler industry accounts for a 
major part of the expansion. From 1945-55 
Maine increased its broiler production from 
1.5 million to 33 million. 

Maine is said to supply the largest share 
of the New York City processed broiler 
narket. The state’s 1955 share was 23 per 
“ent. 

® ROSEBUSH ELEVATOR, Rosebush, 
Mich., has purchased a new Bryant size 18 
pre-crusher, 
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> RETIRING RAY IS... 


Mr. Bowden formally expressed his be- 
liefs in a talk. before the 1950 meeting of 
the Colorado Grain, Milling & Feed Deal- 
ers association. 

The National spokesman said, “Working 
with government begins in the field, where 
government itself begins. In Washington 
you can work only with the tools that the 


. . . SUCCEEDED BY AL 


people have provided by their voting. 
Washington cannot be blamed for the kind 
of people we have in congress in any given 
year; you make that decision. 

“As long as there are friendly members 
of congress, it is up to us to provide them 
with information and whatever help they 
request.” 


Name Aug. 7-8 Dates for 
Mutual Millers Meeting 


Sports-minded members of the Mutual. 


Millers & Feed Dealers association will com- 
bine business with sporting activities at the 
summer convention of their organization. 
The meeting is set for Aug. 7-8 in the 
Jamestown hotel at Jamestown, N. Y. 

Three new directors will be elected on 
Aug. 8, the day scheduled for formal busi- 
ness sessions. Two speakers are on the day’s 
program. An outing is planned for late aft- 
ernoon and early evening. 

The first convention day on Aug. 17 will 
offer golf and baseball activities for the 
conventioneers. An afternoon golf tourna- 
ment will be held at the Chautauqua Golf 
club, after which the Harry Whitehead 
golf trophy will be awarded. 

Three firms will play host to those at- 
tending a Pony league baseball game be- 
tween Jamestown and Olean the evening 
of Aug. 7. The firms are Ames-Burns Co., 
D. H. Grandin Milling Co., and Wilber 
Feed Co. 


Eastman Names Gearhart 


To Manage New Section 


William M. Gearhart has been named to 
manage the newly-created chemical sales 
development section of Eastman Chemical 
Products, Inc. The firm is a division of 
Eastman Kodak Co., Rochester, N. Y., and 
supplies manganese sulfate, feed-grade anti- 
oxidants, and chemcial intermediates used 
in feed and insecticide formulations. 

Mr. Gearhart previously was in charge of 
Eastman’s service and development labora- 
tories at Kingsport, Tenn. R. B. Herring, 


formerly assistant to Mr. Gearhart, will 
serve as chief chemist in charge of the 
laboratories which will continue to be super- 
vised by Mr. Gearhart. 

The new section will operate separately 
from Eastman’s commercial sales depart- 
ment, Dr. J. E. Magoffin, sales manager for 
the firm’s chemical division, reported. 


Colorado Poultrymen Can 
Expand Local Industry 


Although Colorado’s poultry industry is 
on the upswing, there is a good potential 
for further expansion. The state’s poultry 
industry in 1954 grossed 21 million dollars, 
equal to its corn crop or sugar beet crop 
and surpassing the worth of hogs, wool, 
truck crops, or fruit produced in Colorado. 

Ted Hartung, an. extension poultryman 
for Colorado A & M College, pointed out 
that approximately 16 million dollars worth 
of poultry and poultry products are import- 
ed into the state yearly. Colorado produces 
only one-fourth of the poultry and 905,000 
cases of 1.9 million cases of eggs it con- 
sumes each year. 

Colorado poultry raisers, Mr. Hartung 
explained, have the advantage of low feed 
costs. However, labor costs are relatively 
high. 

@ TROY GRAIN & SUPPLY, Troy, 
Ohio, has purchased two new Blue Streak 
mixers. 
SCHUSTER NEMED 

Shirl J. Schuster has joined Sparks- 
Waters-Farnen, Inc., St. Louis, to head all 
brokerage transactions. Mr. Schuster pre- 
viously was a partner in another brokerage 
firm. 
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dehydrated 


More than any other natural feedstuff, alfalfa is loaded 
with good things for poultry, swine, sheep and cattle. And here at the 
W. J. Smali Company it is our constant aim to “lock in’’ the goodness so that the 
dehydrated alfalfa delivered to your door contains the richness of the growing 
plant. The extra pains we take in harvesting, processing, storing and shipping 
Small’s Dehydrated Alfalfa pays off in extra nutritive value. When you specify Small’s 
Dehydrated Alfalfa, you receive in one package literally dozens of nutritive factors that would 
be prohibitively expensive if you were to buy them one at a time. 


FOR FEEDS 
WITH A FUTURE 


THE W. J. SMALL COMPANY 


DIVISION 


ARCHER-DANIELS-MIDLAND COMPANY DEHYDRATED ALFALFA MEAL 


1200 Oak St Kansas City, Mo. 


THE FEED BAG—July, 1956 


"ita, 
4 
i  Laretene 
4 
: 
q 
> 


Washington Millwheel 


By ERNEST W. ALWIN, Sigma Delta Chi Award Winner 


POLITICS 


The senate contest in Oregon between former Secretary of Interior Douglas 
McKay and Sen. Wayne Morse had a new issue injected when the President selected 
Fred A. Seaton, a Nebraskan, as McKay's successor. It is widely known in Wash- 
ington that McKay favored another Nebraskan, Undersecretary of Interior Clarence 
Davis, for the post. 

The McKay forces felt that the appointment of someone other than Davis, who 
was opposed by some administration officials as being too conservative, would be 
interpreted as a repudiation of the Oregonian's policies as secretary, especially 
his controversial power policies. When Seaton was named, one of his first state- 
ments was that he was going to continue "the Eisenhower-McKay power policies." 

Sen. Morse and his Democratic colleague from Oregon, Sen. Neuberger, and other 
Democrats immediately, however, declared that the Seaton appointment meant the 
administration was turning its back on the McKay policies. To counter such claims, 
the Seaton statement was widely quoted in Oregon by McKay and his backers. 

There is no other Democrat in congress that the Republicans would prefer to 
see defeated more than Morse, whom they regard as a political turncoat. Morse was 
elected in 1944 and re-elected in 1950 as a Republican, and he was one of the 
early supporters of President Eisenhower for the GOP nomination in 1952. He split 
with the Republicans soon thereafter, became an independent for a brief period, and 
then announced he was joining the Democratic party. Republicans are hoping that 
McKay, an ex=-governor and a hard campaigner, will retire Morse to private life. 
REPUBLICANS VERSUS DEMOCRATS 


Republicans are making cautious predictions that they will get at least a 
split decision in the senate this November. 

The senate lineup is now 49 Democrats and 47 Republicans. If the Republicans 
could pick up one seat, thus making it 48-48, they could organize the senate with 
the tie-breaking vote of Vice President Nixon. Assuming, that is, that they 
retain control of the White House. 

The Republicans have hopes of winning a senate seat in Kentucky, where there 
is a Democratic squabble between the forces of Sen. Clements and Gov. Chandler. 
Both Kentucky senate seats are on the election block this year due to the death of 
Sen. Alben Barkley. 

Another high GOP hope is that Gov. Arthur Langlie of Washington can knock off 
Sen. Warren Magnuson. The Republicans also are inclined to think they have a 
chance to beat New York's Sen. Lehman, who is nearing 80. They thought their 
chances were good of picking up a seat in Nevada when Sen. Bible said he would not 
seek re-election. But Sen. Bible reconsidered, is willing to accept a draft that 
undoubtedly will materialize, and the odds lengthened against the Republicans. 

The Democrats, on the other hand, consider their prospects are good in Ohio 
where Gov. Lausche, a five-term governor, iS opposing GOP Sen. Bender. They have 
seasoned campaigners in former Sen. Tydings, who is opposing Sen. Butler of 
Maryland, and in former Secretary of Agriculture Brannan, who is aiming at the 
seat of the ailing Sen. Millikin of Colorado. Democratic Rep. Dodd of Connecticut 
also is counted upon to gilve GOP Sen. Bush a rough go. 

LAND WITHDRAWALS 


4 Western stockmen are complaining to congress that land withdrawals by the 

. military are taking big chunks of grazing land away from them. 

§ An Arizona cattleman testified that the cattle-carrying capacity of Arizona 
has been reduced by 169,000 head by the creation of air force gunnery and bombing 
ranges. And from New Mexico came the complaint that the military services have 
refused to let the cattle and sheep graze on four million acres withdrawn for 
military use. 

The military also has been under fire for what Interior department and some 
State officials claim is its disregard of state fish and game laws. 
MORE RED INK? 


The Treasury department used black ink when it jotted down the difference 
between government revenues and expenditures for the fiscal year that ended June 


; 50, the fourth time in 25 years that the national budget was balanced. Members of 
i So-called economy bloc in congress, however, are not as jubilant over that achieve- 


(Concluded on page 83) 
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WITH ANTI-GERM 77* 


The antibiotic proved by use on over 1%, 
billion birds now combined with new 
water-disinfectant sanitizer. 


- This concentrated combination of anti- 


biotic and germicide saves poultrymen up 
to 4¢ a gallon on water treatment. 


Highly concentrated, completely soluble. 
Goes farther—level teaspoon treats up to 
2 gallons of drinking water. 


To be backed by strong advertising pro- 
gram in poultry journals, national radio, 
and billboards in leading poultry areas. 


MORE PROFIT FOR YOUR POULTRYMEN CUSTOMERS 


More disease-fighting More uniform, More eggs, fewer 
effectiveness thrifty gains laying slumps 
Terramycin fights disease in the bird. Gives growth and Helps maintain 
Most widely used antibiotic in pre- health-stimulat- highest levels of 
vention and treatment of BLUE ing effects of egg production 


COMB (MUD FEVER), NON-SPE- 
CIFIC ENTERITIS, INFEC- 
TIOUS SYNOVITIS, HEXAMITI- 
ASIS, MIXED INFECTIONS ... 
and for reducing mortality and main- 
taining weight gains in the presence 
of CHRONIC RESPIRATORY DIS- 
EASE (AIR SAC COLDS) and as 
Supportive Treatment in other diseases. 

Anti-Germ 77 kills germs in the 
water which cause such common dis- 
eases as FOWL CHOLERA, FOWL 
TYPHOID, PULLORUM, PARA- 
TYPHOID, INFECTIOUS DIAR- 
RHEA, ENTERITIS. 


‘Trademark 


Terramycin all 
the way to mar- 
ket for faster- 
gaining broilers 
and heavier-bod- 
ied pullets. 
Stimulates feed 
and water intake, 
maintains weight 
and condition 
during or after duction when 
periods of stress decline is due to 
or upset due to these causes. 
weather changes, 
etc. 


and protects birds 
3 against laying 
slump caused by 
diseases 
ated, low-grade 
infections or 
stress conditions. 
Helps end lay- 
ing slumps and to 
restore pro- 
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Pfizer announces a new combination of 


NEW SELLING PACKAGE 
DESIGNS IN NEW 
FAST-SELLING SIZES 


Colorful, attractive—a real standout on the 
counter. Invites the poultryman to pick them 
up. Full range of uses right on the packages to 
provide quick answers to all his questions, helps 
to make quick sales. 


ULA 


POULTRY FORM 


With 


CHAS. PFIZER & CO., INC." 


WATER — 


lerrativein 


POULTRY FORMU 


5-Ib. canister treats up 
to 1,280 gallons. 


1-Ib. size treats up to 
256 gallons of water, 


Ya-lb. size treats up to 
64 gallons of water or 
256 1-quart founts. 


Regular Terramycin Poultry Formula, the popular standby— 
without germicide—still available in Y2-lb. and 10-Ib. sizes. 


AND MORE PROFIT FOR 


YOU MAKE *10 ON EACH 6-JAR CARTON 


Set this hard-hitting, hard-selling dis- 
play carton with six  -lb. jars near your 
cash register to ring up extra sales. Turns 
over fast .. . and you make $10 on each 
carton—$1.67 a jar! 


YOU PAY... 
YOU SELL FOR....$25.02 
YOUR PROFIT......$10.02 


Even greater profits can be made on 
the jar and 5-Ib, canister. 


YOU 


Ask your Pfizer salesman for details 
on special display materials 


Chas. Pfizer & Co., Inc. 
630 Flushing Ave., Brooklyn 6, New York 
World’s largest producer of antibiotics 


1151 Chattahoochee Ave., N.W. 

Atlan , Ga. 
1500 16th St., 

San Francisco 3, Calif. 

425 N. Michigan Ave. 
Chicago 11, Ill. 

7600 Ambassador Row 
Dallas 7, Texas 
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FEEDMASTER 


By HENDERSON 


BULK FEED TRANSPORTS 


To solve your bulk feed delivery problems. 


There's a CHIEF FEEDMASTER 


for every job: 
ENGINEERED TO FIT — 


Fits—your customer's storage —your sales volume 

—your delivery needs —your labor problem 
—and fits your pocketbook! 

YOU’LL MAKE MONEY — AND SAVE MONEY — WITH A CHIEF 

FEEDMASTER IN YOUR FEED SALES AND SERVICE 


THE CHIEF GIVES YOU — 


* Balanced load distribution — all drives and augers located for 
proper load distribution. 
* Lower center of gravity — 
* Choice of fully hydraulic drive or P.T.O. gear drive. 
* Heavy-duty construction with light-weight special alloy steel. 
* Sizes for ton pick-up or larger trucks up to 35’ trailer transports. 
THE CHIEF FEEDMASTER MODEL B-200 
For Economical All-purpose Bag & Bulk Delivery * Choice of chain or twin-auger conveyors. 
* Hydraulically controlled 9” final discharge with over 16’-high 
WITH A CHIEF YOU’LL BE ABLE TO— reach. 
Haul bulk and bagged feed in the same load. * Ball and roller bearings throughout. 
Unload into elevator pits without running the * Sales and service from coast to coast. 
feed or grain through the auger assembly. 5 
Haul return trips from f to elevator - 
— Ask about a CHIEF FEEDMASTER to fit your needs. 
Deliver more than one feed to different See Your Dealer or 


destinations in one trip. 
Haul bulk or bagged feed, crates, boxes, and 


many other items without adding or taking 

off any parts. Mfg. Co. 
Deliver into 16’-high bins or ground level 

feeders. 


Make more money with less investment. 


+ + HH 


1203 Rockford Road S.W. CEDAR RAPIDS, IOWA 
Write Dept. FB 
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Hog prices recently have been run- 
ing lower than usual in relation to the 
prices of other farm products. Why? 
is this condition likely to continue? 
And what can be done about it? 

What can be best done about it de- 
pends mostly on what has caused it. A 
Joctor called in to treat a patient with 
\y»w blood pressure, for example, needs 

) determine what caused the condi- 
sion, before he can prescribe a treat- 
ment. 

The average price of all farm prod- 
ucts in the United States is low — 
only 82 per cent of parity — because 
total agricultural production in the 


Checking 


United States has been increasing fast- 
er than the demand. But hog prices are 
particularly low, for additional rea- 
sons. 

One of the most important reasons 
is that there is a long-time decline in 
the demand for pork. 

The long-run trend of hog prices 
relative to beef cattle prices has been 
declining about one per cent per year 
over the past 45 years. 

The per capita consumption of pork 
has remained roughly constant. So has 
the per capita consumption of beef — 
except for an increase over the past 
few years. This means that the low 
price of hogs hasn’t been due merely 
to large supplies of hogs. It means that 
the demand for pork has been declin- 
ing fully as much as hog prices have 
been declining. 

Why the Decline? 

The relative demand for hogs has 
‘allen off partly because of the decline 
that has taken place in the demand for 
lard. But the demand for pork has de- 
clined in its own right — in addition 
‘o the decline in the demand for lard. 

Before World War I, consumers in 
he United States spent about three 
ver cent of their disposable income for 
ork and about the same percentage 
or beef. During the 1920’s, consum- 
‘rs spent more for pork than for beef. 
After 1936, they spent about the same 
ercentage of their income per 
-ent — for both pork and beef. Dur- 
‘ng World War II, both percentages 
leclined. By 1947, the percentage for 
roth had risen to about three. Since 
i947, the percentage spent for beef 
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has stayed up close to three, but the 
percentage spent for pork has declined 
to two. 

What are the reasons for this de- 
cline in the demand for pork? And is 
the decline likely to continue? 

There are three reasons why the per 
capita demand for pork is declining. 

First, most occupations, agricultural 
as well as industrial, are becoming less 
muscular. Steel workers are doing 
things with push-buttons that they 
used to do with their muscles. Ditch 
diggers dig ditches with a machine 
now instead of with a shovel. Farmers 
who used to walk behind a plow or 
harrow are riding tractors now. The 
less muscular jobs take less energy, 
and we eat less energy foods, such as 
fat meat. 

Second, the percentage of our total 
population engaged in farming is 
steadily declining. It was 35 per cent 


Downturn 


in 1910; it is 13Y¥) now. Consumption 
statistics show that the per capita con- 
sumption of beef in town is twice as 
great as the per capita consumption on 
the farm, but that urban consumers 
eat only 80 per cent as much pork. So 
the more people who move from the 
farm to the city, the greater is the per- 
capita demand for beef, and the less is 
the per capita demand for pork. 

The third reason why the demand 
for pork is declining is the increase 
that has taken place in production. 

But the increase in production has 
been more an increase in the produc- 
tion of beef than pork. 

Pork production has increased — 
from 92.4 million head in 1954 to 101 
million head in 1955. But that 101 
million head was less than the 101.8 
million head produced in 1951, and it 
brought per capita pork consumption 
up to only 66 pounds — up to less 
than average, not up to more than 
average. 

The big increase in production that 
has taken place is the increase in beef 
and poultry production. Beef produc- 
tion has increased so much that per 
capita consumption rose from its pre- 


By GEOFFREY SHEPHERD 
lowa State College 


vious peak of 68.8 pounds in 1947 to 
76.7 pounds in 1953, 79.2 pounds in 
1954, and 81 pounds in 1955. 

In addition, the per capita consump- 
tion of poultry and eggs has more than 
doubled since 1938. These increases in 
beef, poultry, and egg consumption 
have left less room in the consumer's 
stomach for pork. And the demand for 
pork has declined in consequence. 

Remedies 

The reasons for the decline in the 
demand for pork suggests the remedies. 

The long-time decline in demand 
can be met by two different remedies, 
both of which need to be used. 

First, we need to produce the lean, 
meaty pork that consumers want most. 
This would help counteract part of the 
decline in demand. 

Second, we had better reduce hog 
production in line with reduced de- 
mand, unless we can produce hogs at 
a profit at about present price levels. 
We're evidently up against increased 
competition from greater supplies of 
beef and poultry. Part of the increase 
in beef supplies is cyclic and tem- 
porary. But the prospects are that a 
substantial part of it is permanent. 

If we can produce hogs at a profit 


Demand 


at present prices, by using all the new 
developments in feeding technology, 
breeding, management — well and 
good. If not, we need to consider how 
to reduce the supply of hogs. 

Broadly speaking, the supply of 
hogs is determined a lot by the sup- 
plies of concentrate feeds — corn, 
oats, barley, grain sorghums, et. — 
and protein concentrates. These sup- 
plies bid fair to remain high. Hog sup- 
plies will remain large unless concen- 
trate feed supplies are reduced. 

But this is not the only factor. Total 
meat supplies are determined by total 
feed supplies. It won’t help hog prices 
much to reduce the concentrate feed 
supply if the supply of other feeds is 
increased. 

Many different programs for attain- 
ing a reduction of feed supplies are 
being proposed. All are deserving of 
careful study. We want to add one 
idea that follows from the analysis 
above — an idea that hasn’t been 


(Concluded on page 94) 
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Inside Information on 


NiCarbazin 


To answer technical questions about NiCarbazin for the Feed Industry, Merck 
research, production, and sales executives regularly hold round-table discussions. 
What follows is an up-to-the-minute report of the answers these men gave at their 
latest meeting to questions of broad interest to the trade. All previous ads in 

this series are available on request. 


Number 2, 1956 


Q. What is the effect of a preventive program with NiCarbazin on the 
subsequent immunity of pullets to coccidiosis? 


A. Immunologist: Continuous feeding of preventive levels of NiCarbazin does 
not in any way interfere with the development of a solid immunity against all 
dangerous species of poultry coccidia in properly exposed pullets. 


Q. Is NiCarbazin compatible with other microingredients? 


A. Chemical Control: Yes. Every test we have made proves that NiCarbazin is 
completely compatible with antibiotics, arsenicals, growth factors, vitamins and all 
other commonly used feed ingredients. 


Q. Is there a reduction in overall mortality, as well as a drop in 
coccidiosis mortality, when NiCarbazin is used? 


A. Veterinarian: Several poultry diseases are caused by secondary infections 
which may develop in birds already weakened by such conditions as coccidiosis. 
Because NiCarbazin practically eliminates tissue damage, NiCarbazin-—protected birds 
are better able to resist the secondary infections. 


Q. How long can NiCarbazin be fed to replacement chicks? 


A. Poultry Nutritionist: Until just before egg production starts. By that 
time pullets will have developed a natural immunity to all coccidia to which they 
have been exposed. Large-scale, commercial tests further indicate that NiCarbazin, 
used this way, has no adverse effect on egg production, weight, fertility or 
hatchability. 


Q. Is there a simple, reliable test for the NiCarbazin content in feeds? 


A. Control Chemist: Yes. One of the most convenient tests for NiCarbazin 
levels in feeds is described fully in a Merck Technical Service Bulletin. This is 
available from your Merck representative. In case you have no chemist, your Merck 
representative can give you the names of several reliable laboratories that are 
fully qualified to do this type of testing. 


Q. Does NiCarbazin alter metabolic requirements for feed components? 


A. Veterinarian: No. NiCarbazin has no effect on a bird's requirements for 
protein, carbohydrate or fat; nor does NiCarbazin appear to increase in any way the 
need for essential microingredients. MERCK & CO., INC., Rahway, New Jersey. 


NEW--35mm. color and sound strip film "Protection That Pays 


Off" highlights in cartoon style the benefits of NiCarbazin. 
Write for showing dates now. 
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Pulse the Industry 


July, 1956 
The soil bank is finally taking a form which farmers can understand. It appears 
that a grain producer in 1956 who complies with the acreage reserve 
will be eligible for payment under these conditions: 1) He under- 
plants his soil bank corn base acreage or his allotment for spring 
wheat and he is willing to certify that he underplanted to comply 
or because of bad weather conditions, or 2) he underplanted his 


FARMERS winter wheat acreage because of weather conditions, or 3) he has 
GET MORE complied with the soil bank corn base or his farm allotment for a 
papier particular crop but the crop was destroyed by natural causes, or 
SOIL BANK 

INFORMATION 4) the farmer is in an area where an established final date set 


for basic commodity is subsequent to May 28 and he plows down the 
crop or cuts it after May 28 and before June 30, or the estab- 
lished final date. Farmers have been advised that corn can be 
plowed under until the normal tasseling date and this date will be 
set by each state; for the Midwest, it is expected to be about the 
last week in July or the early part of August. 

The maximum acreage of corn a producer can place under the soil bank is the larger 
of half the corn base acreage or 50 acres; the minimum is the 
larger of 10 per cent of the base average or five acres. The maxi- 
mum for wheat is the larger of half the wheat allotment or 50 acres. 
The minimum is the larger of 10 per cent of the allotment or five 
acres. Payments will be determined by multiplying a local acreage 

yield factor by a base unit price. National average rates are 


HOW PAYMENTS $1.20 per bushel for wheat and 90 cents per bushel for corn. If 
WILL BE the producer underplanted his corn or wheat base allotment the 
CALCULATED payment rate will be based on normal yields; if the farmer under- 


planted his 1956 winter wheat because of weather the payment will 

be $4 per acre; if the crop is destroyed due to normal causes or 
for plowing under, the payment will be a minimum of $6 per acre or 
may be higher if the smaller of an appraised yield for the field 
or the normal yield is higher than the $6. 

Recently USDA made a study on pork marketing in Illinois. The study was for Septem- 
ber, 1955. It showed that of the pork dollar the farmer received 
51 cents; transportation took 1.4 cents; expenses at the market 


WHERE THE totaled 1.1 cents; packing and wholesaling used up 27.2 cents; and 

PORK DOLLAR retailing took care of 19.3 cents. More and more housewives are 

IS SPENT demanding their meat and other food products in ready-to-cook 
packages and in more fancy forms, thereby increasing the marketing 
cost. 


Hog farmers are going to cut production in 1956, according to estimates made by the 
USDA. In this way, they are expected to work themselves out of the 
low price conditions which have prevailed most of this year. The 
USDA looks for an eight per cent reduction in the 1956 pig crop. 


EXPECT This would mean about 88,085,000 head would be marketed compared 
CUT IN HOG to 95,604,000 in 1955. Already farmers have reduced the crop 
; PRODUCTION raised last spring to 53,085,000 head compared to 57,690,000 last 


year. Breeding intentions indicate the fall crop will be down to 


: 35,000,000 head compared to 37,914,000 last fall. This reduction 


may mean a lower cash price for corn this fall due to decreased 
feeding demand. 
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NEW_SUPPORT 
PRICES 
ON GRAINS 


NEW_ PROPOSALS 
ON SALES 
FOR EXPORT 


CLEAN GRAIN 
PROGRAM 
MAKES PROGRESS 


USDA has announced increased support rates for the 1956 crop of oats, barley, rye, 


The grain trade is trying to convince USDA that prior to the start of each crop year 


The clean grain program seems to be producing results. 


CONGRESS 

LOOKS CLOSER 
AT TAX EXEMPT 
ORGANIZATIONS 


GOVERNMENT 
IN 
BUSINESS 
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Congress may look 


The government is 


and grain sorghums in order to meet the 76 per cent of parity 
requirement of the farm law. Oats will be supported on a national 
average basis of 65 cents per bushel compared to a 1955 rate of 61 
cents; barley $1.02 as against 94 cents; rye $1.27 compared to 

$1.18; and grain sorghums $1.97 per hundred compared to $1.78. 


the government should announce that grain will not be available 
for sale for export. This has been done in the past on corn, 
barley, and some other coarse grains. Such an announcement would 
be one way of getting the export trade back into private channels. 
No such procedure has ever been used for wheat and as a result 
hardly any wheat has been purchased in the open market by exporters 
and the domestic price has had continual downward pressure. Such 
action would involve some type of subsidy to reflect the difference 
between the world price for wheat and the domestic market price. 
In effect, it gives the appearance that the grain trade is going 
to the government to ask for a subsidy arrangement for all grains 
in export trade; it is still doubtful that the other powerful farm 
groups and the government will look on this idea with favor. 


During the 10-month period 
from Jan. 1 to Oct. 31, 1955, there were 4,272 cars of wheat 
inspected by the Food & Drug administration. Of these, only 32 
contained more than two rodent pellets per pint and three had more 
than two per cent insect damaged wheat. Fourteen cars were seized 
and 18 were diverted to non-food use without legal action. New 
standards for wheat go into effect July 1, 1956, which allow no 
more than one rodent pellet per pint and no more than one per cent 
insect damaged grain for wheat in interstate transit. 


to the tax-exempt groups for new sources of revenue, according to a 
special story published in the June 15 issue of U. S. News & World 
Report. The magazine reports that a new and determined drive is 
getting underway in congress to do something about the tax exempt 
position enjoyed by thousands of organizations in this country. 
Congress is being told that hundreds of millions of dollars is 
being lost in taxes through loopholes opened to corporations which 
are held to be "different" from ordinary business. Rep. Noah M. 
Mason of Illinois says this loss amounts to 1.5 billion dollars 
each year. The fire is not only on cooperatiives but also against 
savings and loan associations, mutual savings banks, credit unions, 
mutual insurance firms, private clubs, and big philantrophic foun- 
dations. Bills have already been introduced to do away with part 
of the tax freedom given cooperatives. Secretary of the Treasury 
George M. Humphrey has recommended "that cooperatives could take 
deductions in computing their taxable income only for (a) cash 
distributions and (b) non-cash allocations issued in such form or 
under such circumstances as would make them currently taxable to 
the patron members receiving them." He goes so far as to suggest 
that co-ops have a tax withholding system for the dividends they 
pay. 


really in business. Percival F. Brundage, director of the Bureau 
of the Budget, has made a survey which shows that the government 
runs 19,771 federal commercial-industrial activities. They employ 


258,425 civilians, and have capital assets amounting to nearly 11.9 
billion dollars. 
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P.S. Midwestern Feed Manufacturers are urged to contact the Ray Ewing Representative nearest them. 
Blomfield-Swanson in Minneapolis; V. A. Magnuson in Des Moines and Tommy Thompson in Fort Worth. 
Fast delivery service available from our two Midwest plants . . . Council Bluffs, lowa and Fort Worth, Texas. 
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WORLD'S OLDEST AND 


“SPECIAL” feed engineering services are standard at DAWE’S 


Dawes Vitamelk provides full fortification 
in one package. Assures the finest, up-to- 
date practical fortification for each class 
of livestock and poultry feed. 


The vitamins, antibiotics, trace minerals, 
and unidentified factor components used 
in Vitamelk are all of the highest possible 
quality. 

Buy single-package Vitamelk fortification 
and center responsibility for both fortifi- 
cation and formulation in a basic producer 
devoted exclusively to the feed industry. 


You simplify your buying, storing and 
manufacturing operations, reducing over- 
head while increasing quality and profit 
margin. 


But that’s only part of the Vitamelk story .. . 
As a user of Vitamelk, you have at your 


disposal—without cost—all of Dawe’s val- 
uable Feed Engineering Services. 


Dawe’s Formula Audit Bureau will ana- 
Ayze_ your feeds and develop exclusive new 


formulas to meet specific requirements. 
Dawe’s Nutritional Information Service 
will keep you up-to-date on new scientific 
discoveries which you can use in manu- 
facturing and merchandising your feeds. 
And Dawe’s assumes the continuing re- 
sponsibility for the application of new 
developments to your brand. 


Why settle for less than the best? Mail the 
coupon today and learn more about these 
and many other advantages of Dawe’s 
Vitamelk program that can improve your 
feeds and reduce your work load. 


», Laborstpries, Inc. 


4800 S. Richmond St., Dept. FB-76 Chicago 32, Illinois 


Offices and warehouse stocks: Belgium—13, Courte rue des Claires, 
Antwerp. Mexico—Sierra Leona 755, Mexico 10, D. F. 


Please send me full information about Dawe's Vitamelk program 
and Feed Engineering Services. 


LARGEST SPECIALISTS IN VITAMIN PRODUCTS FOR FEEDS 
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B. W. Fairbanks 


Feed Nutrition Digest 


By C. W. SIEVERT and Dr. B. W. FAIRBANKS 


These abstracts and digests of timely research works are prepared exclusively 
for The Feed Bag by C. W. Sievert, prominent feed consultant, and Dr. B. W. 
Fairbanks, nationally known animal nutritionist. Comments concerning the com- 
mercial importance and significance of the work are an unusual feature. Opinions 
expressed are those of the writers and are not necessarily shared by the publishers. 


C. W. Sievert 


Title: Adverse Effects of Some Amino Acid 
Supplements in Low-Protein Diets for Grow- 
ing Dogs. 

Authors: C. F. Gessert and P. H. Phillips 
(University of Wisconsin). 

Publication: Journal of Nutrition, Vol. 58 
(March, 1956) pp. 423-31. 

Digest: Several attempts have shown that 
the growth promoting value of low-protein 
diets for dogs has been decreased rather 
than increased by the addition of amino 
acids. In this paper, two experiments are 
reported in which lysine and methionine 
showed such adverse effect when added to 
low-protein diets. 

The work was done with collie-shepherd 
pups, using eight or nine pups in each 
group. The low-protein diets contained 10.6 
per cent and 11.0 per cent protein. They 
are part of a study on protein requirements 
for young growing dogs. The pups were 
seven to 10 weeks old at the beginning of 
the experiments. 

“It is concluded that caution should be 
used in trying to improve low-protein diets 
for young, growing dogs by the addition of 
single amino acids. The average gains in 
weight of eight or nine pups per group 
for 10 or 12 weeks showed that an indi- 
vidual supplement of either L-lysine or DL- 
methionine caused a retardation in the 
growth which was already suboptimal. 
When both of these amino acids were added 
simultaneously, the growth repression caused 
by either alone was overcome by the com- 
bination, and in one instance the growth 
was greatly improved over that obtained 
by the basal diet alone. These observations 
were interpreted as showing evidence of 
the importance of amino acid balance in 
low-protein diets for growing dogs.” 
Comment: One of the diets used had casein 
added to it so that the total protein in it 
was 19 per cent. The pups receiving it 
gained 75 per cent more than those on the 
10.6 diet, and their feed utilization was 32 
per cent more efficient. No amino-acid addi- 
tions to it were studied. 

The work was supported in part by the 
dog food division of AFMA. 

* * 
Title: The Growth Promoting Ability of 
Fluid Egg Yolk. 
Authors: J. H. Hopper, H. M. Scott, and 
B. C. Johnson (University of Illinois). 
Publication: Poultry Science, Vol. 35 (Janu- 
ary, 1956) pp. 195-97. 
Digest: Crossbred chicks (New Hampshire 
and Columbian) were fed in batteries, two 
diets being used: one is a highly purified 
one for use in studying unidentified factors 
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and the other a corn-soybean type. The egg 
yolk used was from hens fed a standard 
laying mash containing fish meal, alfalfa, 
whey. and fermentation solubles. 

“Fluid egg yolk obtained from the eggs 
of non-depleted hens, when used to supple- 
ment both a purified diet and a more prac- 
tical corn-soya diet, stimulates chick growth 
during the last two weeks of a 28-day feed- 
ing period. Egg yolk appears to be lacking 
in the ‘whey factor.’ Tentatively it is sug- 
gested that egg yolk owes its major growth 
promoting ability to the ‘fish factor’ con- 
tained therein.” 

Comment: This is interesting infermation, 
and is of help in trying to classify the 
several unknown factors. In this work addi- 
tions of liver powder, dry whey, and fish 
solubles were used, and these materials 
helped in arriving at the conclusions as 
quoted above. 

* * 
Title: The Protein and Lysine Requirements 
of Turkeys at Various Ages. 
Authors: F. H. Kratzer, P. N. Davis, and 
B. J. Marshall (University of California). 
Publication: Poultry Science, Vol. 35 (Janu- 
ary, 1956) pp. 197-202. 
Digest: “The protein and lysine require- 
ments for growth of turkeys was determined 
by repeated experiments of three to four 


_weeks duration at various ages. The need 


for protein decreased from approximately 
20 per cent of the diet at eight weeks of 
age, and 15 per cent at 16 weeks of age, to 
13.5 per cent at 20 weeks of age. The 
lysine requirement decreased with age most 
rapidly in the first four weeks after hatch- 
ing. After that period, the decrease in lysine 
requirement was steady and approximately 
proportional to the decrease in protein 
level.” 

Comment: The authors show an ideal pro- 
tein level of 28 per cent for the first four 
weeks, with a lysine level of 1.30 to 1.35 
per cent. From four to eight weeks the pro- 
tein level is 23.5 per cent and lysine from 
0.88 per cent to 0.94 per cent. At eight to 
12 weeks of age with 20 per cent protein 
the lysine level is 0.85 per cent. At 16 to 
19 weeks they suggest 15.0 per cent pro- 
tein and 0.49 per cent lysine. 


Title: Effects of Varying Protein and Fat 
Levels in a Finishing Ration for Turkey 
Broilers. 

Authors: H. Yacowitz, R. D. Carter, J. 
Wyne, and M. G. McCartney (Ohio Agri- 
cultural Experiment Station). 

Publication: Poultry Science, Vol. 35 (Janu- 
ary, 1956) pp. 227-29. 


Digest: Using Broad White turkeys, the re- 
lation of protein content and added fat 
was studied for turkey broiler feeding from 
nine to 16 weeks old. Duplicate groups were 
fed. The protein levels were 20 per cent, 
23 per cent, and 26 per cent. These were 
combined with zero, three, and six per cent 
added animal fat. 

There were no significant differences in 
weight at 16 weeks for the males, and there 
was in interaction between protein and fat 
levels. For females, neither protein nor fat 
levels alone produced significant differ- 
ences. Market quality seemed to be much 
the same. 

Feed efficiency data showed highly sig- 
nificant differences among groups fed zero, 
three, and six per cent fat, while the various 
protein levels did not affect feed efficiency 
significantly. Increasing the added fat 
showed progressively better feed efficiency, 
and increasing protein level had no effect 
on it. 

“It is interesting to note that similar 
growth and feed efficiency data were ob- 
tained over a fairly wide range of calorie: 
protein ratios. For example, at the six per 
cent added fat level in combination with 
20, 23, and 26 per cent protein, growth 
and feed efficiency did not differ statistical- 
ly despite the fact that the protein:calorie 
ratio ranged from 47 to 32. 

“The results of this experiment indicate 
that the 20 per cent protein level listed by 
the National Research council (1954) as 
the requirement for turkeys eight to 16 
weeks of age is adequate for rations con- 
taining up to six per cent added fat and 
937 calories of productive energy per 
pound.” 

Comment: The authors used 2,870 calories 
per pound for the stabilized fat. Fraps 
values were used for the other ingredients. 

Looking at the feed efficiencies shown in 
the table of results we find that six per cent 
added fat produced an increase of approxi- 
mately 12 per cent in feed efficiency, and 
the three per cent fat level gave them half 
that much. It seems to bear out the idea 
that each per cent of fat (within limits) in- 
creases feed efficiency approximately two 
per cent. 

Title: Antibiotics for the Prevention of Bloat 
in Cattle Grazing Ladino Clover. 
Authors: B. F. Barrentine, C. B. Shawner, 
and L. W. Williams (Mississippi State Col- 
lege). 
Fublication: Animal Science, Vol. 15 (May 
1956) pp. 440-46. 
Digest: Some 1,575 cases of bloat were ob- 
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served in 1954, and 1,643 cases in 1955 by 
workers in the Mississippi station. Attention 
had been focused on rumen microorganisms 
as a possible factor, and therefore the effect 
of antibiotics on bloat in cattle grazing 
ladino clover was studied. 

“The oral administration of chlortetra- 
cycline, oxytetracycline, Bacitracin, strepto- 
mycin, and penicillin for the prevention of 
bloat in steers grazing ladino clover has 
been investigated, Penicillin was the only 
antibiotic studied that prevented bloat when 
a single dose of 300 mg. or less was given. 

“Single doses of 25 mg. of procaine peni- 
cillin gave good protection from bloat in 
yearling steers. Fifty mg. of procaine peni- 
cillin protected yearling steers in every case 
for 1.5 to three-day periods. Older steers 
weighing about 900 pounds, required 50 to 
75 mg. of procaine penicillin to prevent 
them from bloating. Clover consumption 
appeared to be slightly higher after peni- 
cillin treatment than before. 

“Potassium penicillin, in equivalent 
amounts, was equally as effective as pro- 
caine penicillin for the prevention of bloat. 
The nature of the procaine penicillin car- 
rier and the concentration of the penicillin 
in the carrier appeared to have no effect. 

“Penicillin had to be given several hours 
or overnight before it was effective in pre- 
venting bloat in steers that were bloating 
before treatment.” 

Comment: Whoa! Stop, look, and listen be- 
fore you jump into this one! 

Many people would promptly conclude 
that all you have to do is add a good slug 
of procaine penicillin to a steer feed, feed 
the animals a pound a day, and quit worry- 
ing about bloat. 

Don’t do it. Wait and see! 

There can be a vast difference between 
single doses and continuous daily feeding. 
Just because many antibiotics can be fed to 
chickens in medicinal amounts for many 
days, we must not conclude that the same 
thing can be done with cattle. 

The D.D. has it on good authority that 
the FDA is looking over the matter of 
penicillin in cattle feeds, and although one 
or two feed companies are said to be offer- 
ing such feeds, the penicillin manufacturers 
are not to offer their products for incor- 
poration in cattle feed for bloat prevention. 
Better let this matter be cleared by FDA 
before jumping the gun! 

There seem to be at least two types of 
bloat. Penicillin was effective in controlling 
the frothy type of bloat that occurred in 
animals grazing on ladino clover. Don't 
jump to any unwarranted conclusions. That's 
the way it looks just now. 

* * 
Title: Mineral Interrelationships in Para- 
keratosis of Swine. 
Authors: R. W. Luecke, J. A. Hoefer, 
W. S. Brammell, and the late Frank Thorp 
Jr. (Michigan State University). 
Publication: Animal Science, Vol. 15 (May, 
1956) pp. 347-51. 
Digest: These investigators studied zinc lev- 
els in pig feeds as related to calcium and 
phosphorus levels, using 40 six-week-old 
pigs in four lots and two rations, feeding 
for eight weeks. 

“One hundred per cent incidence of 
parakeratosis was produced by feeding a 
ration containing 1.50 per cent calcium, 


0.80 per cent phosphorus, and 31 p.p.m. 
zinc. When the same ration was supple- 
mented with 20 p.p.m. of zine (as zinc 
carbonate) only one animal of the group 
developed mild symptoms of the disease. 

“Parakeratosis was produced in three of 
10 pigs by feeding a ration containing 0.98 
per cent calcium, 0.70 per cent phosphorus, 
and 29 p.p.m. zinc. Parakeratosis was com- 
pletely prevented in 10 pigs by supplemen- 
tation of this latter ration with 20 p.p.m. 
of zinc.” 

The authors also say: 


“From a practical standpoint, the results 
of this experiment point to the need for a 
careful consideration of calcium and phos- 
phorus levels in the formulation of swine 
rations. Also the need to study the role 
of zinc in its relationship to calcium and 
parakeratosis is readily apparent.” 
Comment: This is a further piece of evi- 
dence in the zinc-mineral-parakeratosis pic- 
ture. The authors also show zinc analyses 
of typical ingredients often used in swine 
feeds. These analyses are single samples 
and therefore should not be used as typical 
analyses of these ingredients. However, they 
do point out some tendencies. The table is 
as follows (this is a quotation): 


Ingredient 

Soybean oil meal (solvent) 
Cottonseed meal (expeller) 
Cottonseed meal (solvent) 
Meat & bone scrap 
Fish meal (menhaden) 
Alfalfa meal (dehydrated) 
Corn 


Oats 
Bone meal 
Limestone (38 per cemt Ca.) 4 
Dicalcium phosphate 
(26 per cent Ca., 21 per cent P.)...... 0 


The authors note that the plant proteins 
are displacing animal proteins and phos- 
phates and ground limestone are displacing 
bone meal. Such procedure makes it nec- 
essary to add zinc which formerly wasn't 
necessary. 


Pfizer Is Building Plant 
40 Miles From Rome 


Construction of a new plant in Italy now 
is underway, President John E. McKeen of 
Chas. Pfizer & Co., Inc., Brooklyn, has an- 
nounced. The plant is being built at Latina, 
40 miles southeast of Rome. It will produce 
antibiotics, feed supplements, and other 
pharmaceutical products when in operation 
next spring. 

Pfizer has other plants in Europe and 
South America. Later this year the firm 
expects to open plants in Canada, Chile, 
and Japan. Its new plant in Italy will oper’ 
ate with Italian personnel exclusively, Pfizer 
said, 

PILLSBURY APPOINTEES 

Lonnie R. Wright has succeeded James 
C. McNeil as feed production manager for 
Pillsbury Méills, Inc., Minneapolis, Vice 
President John P. Snyder, in charge of pro- 
duction, has announced. Meanwhile, Fred- 
erick L. Astman has been named manager 
of two California feed plants. 
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and Multiwall Bags 


Kraft Bag Corporation, as a manufacturer of multiwall 
bags, is in the same position as the cigar manufacturer who 
complained that everything to be said about his 25c cigars 
had already been said about 5-centers! 


.. but there is no doubt about 
the quality of the multiwall bags that 
bear the Kraft Bag Corporation stamp! 


Our completely integrated Investigate 
plants and modern facilities The KRAFTPACKER® 
producing every type of heavy- Open Mouth Bag Filling 
duty valve or open mouth bag, a 
are second to none! 
... highest accuracy 
As an exponent of true spe- and production... 
cialization, there isn’t a single reduces packaging costs 
known or desirable time-and-labor-saving at an unbelievable rate. 


development that we haven’t already either 
considered, initiated, adopted or built into 
multiwall bags we are called upon to make 


for America’s industries, while continuing KRAFT BAG 


our search for still better ways to package 


our customers’ products. co PO RATI oO re 


If your product can be packaged in a multi- Gilman Paper Company Subsidiary 
wall bag — you can depend on us to make Gale tees Stee Cemneee 
the bag to fit your product. Plants at St. Marys, Georgia and Gilman, Vermont 
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See how STONEMO sell: 


The gizzard grinding power of Stonemo Granite Grit should 
on your payroll, It is one of your best salesmen for quality fee 


Stonemo’s rough, sharp, multiple surfaces grind open the tou 
cellulose “capsules” surrounding many feed nutrients — release 
growth and body building ingredients inside for better digesti 
and assimilation. 


The more of the nutrients that are released for digestion, ! 
“better your customers’ feed conversion. 

The use of Stonemo Granite Grit develops big, strong muscil 
gizzards capable of handling large feed intake and processing 
efficiently. Stonemo helps keep gizzards free from clogging acti 
of litter, fibrous grasses and feathers— reducing mortality loss 


HOW TO CONVERT STONEMO’S 
GIZZARD POWER INTO SALES POWER 


Stonemo is advertising gizzard grinding power nationally to¢ 
producers, broiler growers, and turkeymen. You can make tl 
grinding power sales power if you tie in locally. 

You will sell more quality feeds, your customers will benefit, 3 
everybody will make more money. Put Stonemo on your pay 
Write for a list of dealer helps designed to help you sell all th 
big poultry markets. 


STONEMO The Grit with 
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Summer is the time you have three big 
oultry markets to sell—egg producers, 
viler growers, turkeymen. For your cus- 
mers it is body building time. It is their 
ggest poultry population time, and for 
any of your customers it is range time. 


his is the time when birds need Stonemo 
ore than ever, They need it to grind mash 
er as well as coarse grains and grasses so 
at there is greater feed efficiency. 


mmer is the time your customers’ flocks 
ted muscular gizzards, healthy digestive 
ystems — birds capable of large feed capac- 
y for faster growth, better development. 


’s the time when your quality feeds should 
ork harder, produce more eggs or meat. 
onemo, the granite grit with the extra 
inding surfaces, helps lower feed conver- 
on ratios, reduces cost per dozen eggs or 
bund of meat. 


ERE customers can increase feed efficiency 
i hen Stonemo is fed. 
ce tig get best results, be sure your customers 


ve one hopper containing Stonemo to every 
it, tering station. 


1 thi ONE MOUNTAIN GRIT COMPANY, INC. 
Lithonia, Georgia 
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FIELD FEATURE 


Whenever O & H Feed & Food 
Market at Edgar, Wis., has a new mer- 
chandising idea, 1,890 persons hear 
about it firsthand. That’s the number 
of farmer-feeders on O & H’s direct 
mail list. 

This progressive Wisconsin firm be- 
lieves in launching new sidelines or 
businesses at full steam. Otto and Hat- 
tie (O & H) Untiedt constantly are 
seeking new ways to increase business. 
This husband-wife owner team last 
year had sales totaling more than 
$300,000 from their Edgar plant, plus 
$150,000 from two branch mills. 

The Edgar Weekly Review, news- 
paper for the community surrounding 
Edgar, population 750, is a big asset 


OTTO & HATTIE UNTIEDT 
No end to their business day. 
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PHOTOS BY THE FEED BAG 


Multi-Horsepower 
Direct Mailing 
Setup Rewarding 


By THEODORE P. THERY 


to Owner Untiedt’s promotion pro- 
grams. Mr. Untiedt carries consider- 
able display ads in the weekly to reach 
and sell his customers in a 10-mile 
radius of his Edgar headquarters. 

Direct mail material consists of such 
merchandising techniques as pre-in- 
ventory and other sales. Mr. Untiedt 
recently gave away 5,000 baby chicks 
at one of his regular free-chick days. 
But it is Mr. Untiedt’s personality and 
untiring efforts to make himself and 
firm a pride to the community that 
spell success. 

O & H Feed & Food is open from 
7 a.m. to 6 p.m., but Otto Untiedt’s 
day does not end then. He has been 
president of the local chamber of com- 
merce for 10 years. He is supervisor 
for the county board. Mr. Untiedt 
also is servicing 80,000 broilers. 

In addition, energetic Mr. Untiedt 
sponsors farmer-feeder meetings twice 
a year. The spring meet, held in Edgar 
village hall, is devoted to discussions 
of poultry feeding and management. 
Fall meetings cover dairying thor- 
oughly. 

“We like to have an attendance of 
about 40 to 50 persons,” Otto Untiedt 
explained, “since a few attentive per- 
sons get more from the discussions 
than will a larger group. We've found 
these meetings to be big business 
boosters.” 

Capable Mr. Untiedt also is active 
in affairs of the Future Farmers of 
America. County fairs always com- 
mand Otto Untiedt’s full attention. 
Not one to omit a chance for other 


promotion or merchandising methods, 
Owner Untiedt offers trading stamps 
on merchandise sold. 

Despite time-consuming outside and 
business activities, Mr. Untiedt is an 
alumnus of the dealer training school 
sponsored by Dr. Salsbury’s Labora- 
tories, Charles City, Iowa. He also op- 
erates a dried whey enterprise and has 
two retail outlets. 

One outlet is located at Merrill, 
Wis., and last year had sales totaling 
$90,000. Mr. Untiedt’s Fenwood, 
Wis., operation brought in $60,000 in 
sales. Both Fenwood and Merrill are 
relatively close to Edgar, which ex- 
pands Mr. Untiedt’s trading area con- 
siderably in this north central portion’ 
of Wisconsin. He also has seven deal- 
ers in a 20-mile radius of Edgar. 

Six employes are required during 
normal selling periods. Otto Untiedt 
staffs one man at Merrill and one at 
Fenwood. Four are needed at Edgar. 
Delbert Rasmusson is O & H’s capable 
foreman. Mr. Rasmusson has been 
with Mr. Untiedt at Edgar for 10 
years. 

Norbert Untiedt, son of this viva- 
cious feed merchant, is in charge of 
the plant at Merrill. Emil Herrmann 
heads the Fenwood operation. The 
Fenwood branch was opened in 1948. 
Two years later the plant was de- 
stroyed by fire. But under the direc- 
tion of Otto Untiedt, the plant was 
back in operation in six weeks. The 
mill at Merrill was established in 1950. 

O & H Feed & Food Market origi- 
nated in 1942 when Mr. Untiedt 
bought his partner’s interest in what 
then was known as Northwest Distrib- 
uting Co. Northwest dated back to 
four years earlier. 

Three buildings form the mill oper- 
ation at Edgar. Mr. Untiedt utilizes 
a 60 by 80-foot wood frame building 
for warehouse space. Another ware- 
house 52 by 84 feet, is used for seed 
cleaning and treating as well as stor- 
age. 
The plant itself is 64 by 74 feet with 
a full basement. A garage next to the 
plant is equipped for nearly any re- 
pair the trucks may require. The semi 
truck, which is in use constantly, is 
kept in top shape at the garage by 
O & H employes. 

A wooden loading dock runs the 
full length of the 74-foot mill and 
store. An attractive, colorful O & H 
sign high on the corner of the struc- 
ture broadcasts “feed and food” to 
travelers on two county roads. Four 
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steps at the left of the dock guide cus- 
tomers into Hattie Untiedt’s well-dis- 
played grocery. Here, besides food sup- 
plies, are offered general farm equip- 
ment, both for the farmer and his 
wife. 

To the rear of the grocery is Mr. 
Untiedt’s eight by 10-foot office, 
where he spends much of the working 
day. Because of his diversified activi- 
ties, Mr. Untiedt’s telephone is a con- 
stant jingling companion. The walls 
of his office are filled with pictures 
taken at local civic events in which 
he participated. His antique roll-top 
desk is not in mood with O & H busi- 
ness ventures — two steps in the fu- 
ture. 


Herb Meyer drives the firm’s semi- 
trailer truck, used for hauling dried 
whey. Leo Senski handles local deliv- 
eries. Dave Walterston is mill hand. 
Mr. Untiedt charges $1 a ton for de- 
liveries up to six miles. No regular 
route is followed. He has four delivery 
trucks, one to two tons, and one grain 
truck and a semi. 


Mrs. Hattie Untiedt reflects the en- 
thusiasm of her husband in running 
the grocery store sideline. This side- 
line strikes at farmers coming in for 
feed rather than for immediate resi- 
dents of Edgar. 


A Larro feed merchant for 12 years, 
Otto Untiedt also carries a full line of 
his own O & H brand feeds, including 
dairy, poultry, hog, and some mink ra- 
tions. 

Custom mixing is a vital part of 
O & H Feed & Food operations. The 
Edgar plant custom mixes 250 tons 
monthly, the Merrill outlet 125 tons, 
and 100 tons at Fenwood. 


NORTHERN Wisconsin farm- 
ers are well served by O & H 
Feed & Food Market at Ed- 
gar, Wis. Mill Foreman Del- 
bert Rasmusson is pictured in 
the inset photo. 


Equipment at the Edgar plant in- 
cludes: 

Jacobson hammer mill, 75-horse- 

power 

One-ton Kelly Duplex mixer 

Two-ton Blue Streak mixer 

Kelly Duplex corn cracker and 

grinder 

Clipper cleaner and treater 

At the mills in Merrill and Fenwood 
there is the following: 

Jay Bee hammer mill, 50-horsepower 

One-ton Kelly Duplex mixer 

Forty per cent of O & H feed sales 
are for dairy rations. Hog, layer, and 
broiler feeds comprise the balance of 
sales at 20 per cent each. 

Mr. Untiedt also carries a full line 
of Pfizer and Salsbury medicinals, Pi- 
lot Brand oyster shell, Stonemo granite 
grit, and field and garden seeds. 

Poultry equipment also is on dis- 
play. 

“We are expanding constantly,” 
Otto Untiedt advised. “We are plan- 
ning to put in a ground level dump for 
grains, and of course, we soon will 
need more warehouse space and other 
facilities.” 

Promotion-minded Mr. Untiedt does 
not plan to take his well-earned rest as 
yet. Bursting with excess energy, this 
quick-thinking 42-year-old _business- 
man, who is willing to work long 
hours to reach his goals, is certain to 
build an even more profitable enter- 
prise in this small Badger “state com- 
munity, with the help of 1,890 friends. 
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VyLactos Plant Toured by 


Master Feed Personnel 


First-hand observations of the equipment 


used in dehydrating molasses and condensed 


fish solubles at VyLactos Laboratories, Inc., 
Des Moines, were made recently by four 
representatives of Master Feed & Seed Co., 
Inc., Indianapolis. The guests were Mike 
Hemmingsen, Charles Hutton, Dick Hir- 
schy, and Bryce Snyder. 


Hosts at VyLactos’ plant were John 
Goeders, district supervisor; Dean Foster, 
sales manager; Gerald Lucas, plant super- 
intendent; and Dick Melson, production 
manager. 


Support Prices for Four 


Feed Grains Are Upped 


Government support prices for four 1956- 
crop feed grains have been increased. Agri- 
culture department spokesmen said supports 
for oats, barley, grain sorghums, and rye 
have been upped to reflect 76 per cent of 
parity prices as of May 1. Previously an- 
nounced rates were at 70 per cent of the 
Jan. 15 parity. 

The new rates are: oats, 65 cents per 
bushel for grade No. 3 and better; barley, 
$1.02 per bushel for grade No. 2 or better; 
rye, $1.27-per bushel for grade No. 2 or 
better; and grain sorghums, $1.97 per hun- 
dredweight for grade No. 2 or better. 


Average support prices for last year’s 
crops were 61 cents per bushel for oats, 94 
cents per bushel for barley, $1.18 per bush- 
el for rye, and $1.78 per hundredweight for 
grain sorghums. 


Barnard & Leas Offers a 
Liquid Fertilizer Unit 


Neutral solution liquid fertilizers can be 
produced directly from tank supply cars 
in a new plant being introduced by the 
chemical division of Barnard & Leas Mfg. 
Co., Inc., Cedar Rapids, Iowa. The firm 
said the non-corrosive product can be stored 
in ordinary non-pressure black iron tanks. 

The processing unit is called B & L 
CoactoR, said to be fully automatic in op- 
eration. Controls are pre-set for desired for- 
mualtions. The unit is available in capacities 
up to 20 tons per hour. 


National Alfalfa’s Plant 
Now Ready to Operate 


Its new gas storage plant at Garden City, 
Kan., now is ready to receive pellets, Na- 
tional Alfalfa Dehydrating & Milling Co., 
Kansas City, has reported. Receiving pro- 
duction from Colorado and southwestern 
Kansas, the new facilities can accommodate 
20,000 tons of bulk pellets. 

Vice President A. R. McFadden said the 
new installation brings National Alfalfa’s 
total gas storage to, 70,000 tons. Other fa- 
cilities are located at Midland, Kan., and 
Omaha. 
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At last... big packer 
performance 
at little packer price... 


Here is a lightweight, portable, automatic 
performer that will handle any product that 
establishes an angle of repose. Typical ex- 
amples: rice, sugar, corn, cracker meal, 
poultry feeds, granite grits, salt and dry 
chemicals. 


Bemis Packer-Ette will reduce your costs 
through accuracy, speed and efficiency. It is 
just the packer for you in any operation 
that does not justify a heavy-duty, per- 
manent installation. 


Packer-Ette gives you so many benefits and 
features that it is impossible to do more 
than hit the high spots here. You’!l want to 
get all the facts. Ask your Bemis Man... 
or write us for folder and details. 


JUST LOOK... 


SPEED— Up to eight 100-lb. bags per min- 
ute, depending on flow characteristics of 
your product. 


ACCURACY —Plus or minus 2% ounces or 
better on 100-lb. bags, depending on prod- 
uct characteristics. Self-aligning and self- 
cleaning knife edges of the scale assure con- 
sistent, accurate weights. 


OPERATING EASE—The operator places 
an empty bag on the filling tube and starts 
the cycle by depressing the foot switch... 
that’s all. The bag holder opens automati- 
cally when the filling cycle is complete. All 
controls are at eye level. 


BEMIS VICON® FEEDER—A unique means 
of moving products from supply hopper to 
scale beam; a two-stage pulsating feeder 
tray first feeds rapidly, then at a rate which 
can be controlled for accuracy. When the 
exact weight is reached, the feeder cuts off 
and the filled bag is deposited automatically 
on the sewing machine conveyor. - 


CAPACITIES—From 25 lbs. to 150 Ibs. 
Easily adjustable for varying bag sizes. 


TAKES LIMITED SPACE —Width, 26’; 
depth, 42”; maximum over-all height, 9754’; 
minimum, 76”. 


LIGHT AND PORTABLE-—Shipping weight, 
600 lbs. Portable mounting for use in various 
locations. 


NO INSTALLATION SERVICE—Just move 
it in and plug into a 110-volt, 60-cycle line. 
All electrical equipment enclosed in cast- 
iron explosion-proof boxes. 


The New Bemis Packer-Ette! 
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General Offices —St. Louis 2, Mo. 
Sales Offices in Principal Cities 
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FIELD FEATURE 


Success is intimately a part of the 
operations of H. T. Bibb Co. at Fort 
Worth, Tex., both in the firm’s way 
of doing business and as a brand name 
on its formula feeds. The Bibb mill is 
located on Nichols st., just east of the 
main stockyards. 


It stresses this location and its Suc- 
cess brand name in its promotional ac- 
tivities and in its prize program. The 
latter was explained by Robert E. 
Bibb as follows: 


“Our ‘Success’ prize program has 
been extended twice in the last two 
years due to customer demand. It in- 
creases sales of our own manufactured 
brands more than 15 per cent and is 
a definite help in boosting volume of 
other lines.” 


H. T. Bibb Co. prints its own cou- 
pons, each worth 10 points. One pre- 
mium coupon is given with each 100- 
pound bag of Success Vitamized feed 
or ECon-O-Mee feed or with every 
bag of Vym poultry or livestock con- 
centrates, all made by the firm. A 
catalog is issued to each customer 
wishing to take part in the program 
and in many cases purchases are made 
of items that ‘the farmer did not pre- 
viously know were carried in stock. 


Many of the trade are reluctant to 
try their luck in contests due to pre- 
vious failures in such entries. H. T. 
Bibb’s program appeals to these be- 
cause it is not a hit or miss offer. Pre- 
miums are given for a certain number 
of points. The current trend of pre- 
mium stamps as offered by many firms 
in various lines of business have con- 
ditioned customers to go for this type 
of merchandising in feed, and once 
started, customers get in the habit of 
saving their coupons. 

H. T. Bibb Sr. serves as general 
manager of the concern and handles 
the carload end of the business. He is 
a jobber of grains and proteins and 
conducts these operations on paper. 


42 


REPORTED FROM FORT WORTH, TEX. 


Success Evident 
Their Rations 


By FRIEDA & SAMUEL HYATT 


Many of the same products are han- 
dled at the mill in smaller amounts and 
are shipped in by carloads and then 
trucked out. 

The business was established in 
1933 in another section of Fort Worth. 
In 1948 Mr. Bibb Sr. purchased the 
present building from Vit-A-Way, 
Inc., and in 1953 he moved the office 
he maintained for brokerage activities 
in the Livestock Exchange bldg. to the 
mill offices. 

His son, Bob, is mill manager; W. H. 
Finley is in sales; L. R. White has 
been mill superintendent for the past 
seven years: W. N. Cato, office man- 
ager; Mrs. Janice Read, secretary; and 
J. W. Kimmons, outside salesman. 
Three truck drivers and five mill 
workers make up the 15-worker staff 
required to conduct operations at this 
busy north central Texas mill. 

H. T. Bibb Co. enjoys the advan- 
tages of freight handling at an adjoin- 
ing Rock Island railroad siding. A 
loading platform in front of the build- 
ing can accommodate four trucks at a 
time. The 60 by 140-foot warehouse 


IN NAME and in action, the 
feeds made by H. T.:Bibb Co. 
at Fort Worth, Tex., bespeak 
Success, which is the firm's 
brand name and what its 
products achieve for its 
farmer and rancher cus- 
tomers. 


SUCCESS-FULL BIBBS 
Managers Bob and H. T. Sr. 


includes a salesroom 12 by 18 feet. 
Fluorescent lights and modern furni- 
ture and office equipment feature the 
offices and sales areas. 

The warehouse is of steel and the 
elevators are constructed of brick and 
concrete. Plans call for the remodeling 
of the salesroom and installation of 
truck scales for public weighing. The 
elevator has a 40,000-bushel capacity. 

The concern is distributor for Ultra- 
Life and Vit-A-Way concentrates for 
feed manufacturers, Kasco dog food, 
Diamond V live yeast culture, and lin- 
seed meal and dried beet pulp. Large 
quantities of soybean meal, meat and 
bone scrap, tankage, blood meal, bone 
meal, cotton seed products, mill feeds, 
grains, and grain byproducts are 
moved. Molasses and dried molasses 
are popular with the trade. 
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In keeping with the firm’s policy 
of handling any product needed in the 
feed line, special mixing is offered to 
take care of individual customer for- 
mulas. H. T. Bibb Co. furnishes all 
the ingredients and mixes the feed 
exactly as specified by the customer. 

Veterinary products and remedies, 
Stone Mountain poultry grit, and 
Shellbuilder oyster shell are other 
profitable lines for the concern. 

Bob Bibb is enthusiastic about the 
future of the feed business in regards 
to his own company. He stated, “The 
future looks very bright to me as far 
as we are concerned. We are just get- 
ting organized in our truck delivery 
routes and this offers a termendous 
field for us to work. Since our daily 
truck deliveries are constantly getting 
larger we feel our business is growing 
daily, too.” 

The firm is already off to a good 
start with gross sales in excess of a 
million dollars annually. Deliveries are 
made daily on a 300-mile route plan. 
A salesman calls on dealers on a cer- 
tain route and the delivery truck de- 
livers the order two days later. Routes 
extend as far as Sherman, Brownwood, 
Abilene, Wichita Falls, and other 
points within a 200-mile radius. 

No minimum purchase is required 
on deliveries when the customer is on 
a regular route. For those outside such 
lanes, a delivery is made free within a 
20-mile radius for orders of one ton or 
more. 

Mill equipment includes a Jay Bee 
hammer mill of 20-inch size and can 
grind 54, tons an hour; a Helm jumbo 
pellet mill of five tons an hour ca- 
pacity; a 2! tons per hour Kelly Du- 
plex corn cracker: two Kelly Duplex 
two-ton mixers; a Ross Mill Machine 
Co. crimper that turns out two tons of 
oats per hour; a Multi-Mist molasses 
mixer that, according to Bob, “‘is still 
going strong after being in the plant 
16 years.” 

Other equipment consists of an 
S. Howes cleaner and an Anglo-Amer- 
ican molasses mixer that can turn out 
as much as four men can sack. The 
fleet of delivery trucks is made up of 
a one-ton Studebaker stake bed; a two- 
ton Chevrolet stake bed; and a Chev- 
rolet pulling a 33-foot Hobbs tandem 
trailer. 

Credit is extended on 10-day net 
terms and the volume of business on 
credit is approximately 35 per cent of 
the gross. Advertising is successfully 
carried out in the Fort Worth Star- 
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obey 
that 
impulse... 


Many feed manufacturers did just 
that last year in regards to finding 
out facts about the Ultra-Life Pro- 
gram. That's why more poultry and 
livestock were fed on Ultra-Life 
Feeds in 1955 than in any other 
year — and 1956 is starting out to 
beat that record. 


Why don't you “obey that im- 
pulse" and write today for com- 
plete details about the exclusive 
Ultra-Life Feed Manufacturing and 
Service-Selling Program that gives 


you top sales advantage? 


How about it? 


Main Office and Plant 


and Trace-Mineral Products. 


East St. Louis, Illinois 


One of the Country's Oldest and Largest Manutacturers of Vitamin 
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Telegram and the Fort Worth Press, 
in livestock journals, on fence signs, 
and by direct mail. The last medium is 
used most extensively by the firm. 
Meetings are held for the customers 
and are conducted by a poultry or live- 
stock serviceman. Talks and demon- 
strations are given on culling and in- 
ternal diseases. 

When approached by the corres- 
pondent Bob Bibb remarked, “The 
Feed Bag? Why, I can’t do without 
it and my Red Book. I rely on the 
sources of supply that are listed and 
the ingredient tables, especially. Fact 
is, I like the whole book.” 

The entire state of Texas is not too 
big for the operations of this mill for 
its truck load sales cover the state. 
Carload sales extend into Montana, 


New Mexico, Oklahoma, and Wy- 
oming. 

The firm has furnished feed for 
FFA club members in connection with 
their projects and considers this a 


ELEMENTS in the production 
and sale of Success feeds are 
shown here. At upper left, 
the molasses mixer is cleaned; 
two two-ton mixers are shown 
center; and pellets are sacked 
at upper right. The firm's 
battery of grain tanks is pic- 
tured at lower left, with a 
big sign promoting the Bibb 
prize program shown at bot- 
tom center. At the bottom 
right, H. T. Bibb Co.'s mod- 
ern conveyor and a portion 
of its warehousing operation 
are pictured. Bibb has been 
in business since 1933. 


source of good will and a very practi- 
cal means of merchandising. For many 
years, when the Fort Worth Fat Stock 
show was held in the old North Side 
coliseum, H. T. Bibb Co. handled the 
feed concession and this created pub- 
licity and good relationships that are 
still manifested in floor traffic and 
sales. 

Bob Bibb, in looking back on his 
father’s record of growth in the busi- 
ness and the current headway being 
made, said, “The company has built 
up a reputation for honesty and con- 
sistent good quality in its products. 
There is no trick to success as far as 
we can see. Just like two and two still 
make four, it still pays off to put out 
the best quality possible at the lowest 
price consistent with profitable opera- 
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tions. What counts with the trade are 
the gains made with livestock and 
poultry when fed with our products. 
This gets us word-of-mouth advertis- 
ing — the best way to get business, 
and our greatest single factor in get- 
ting it.” 

All feeds turned at H. T. Bibb Co. 
are highly fortified with vitamins and 
minerals, points out Bob Bibb, and 
Ultra-Life Laboratories supervises lab- 
oratory analyses of feeds and all for- 
mula work. 

“The livestock man is much more 
alert than in the past,” observed Mill 
Manager Bob Bibb. “When you walk 
up to a farmer now, you may be talk- 
ing to a graduate in nutrition so you 
have to be on your toes. Again, feed- 
ing results are what count.” 

Bob knows the theory and the prac- 
tice, for he has kept calves and hogs 
and chickens in feed lots right at the 
mill in the case of animals and brood- 
ers to demonstrate chicken growth. 
Live demonstrations are a good means 
of securing confidence and sales for 
the firm. 

The concern is proud of its employe 
relationships, many of them serving 
in their eighth year. Any considera- 
tion needed by an employe is granted 
and appreciated and the staff is loyal 
to the firm’s needs. 

In fabulous Texas, where the econ- 
omy has meant fortunes for many, 
H. T. Bibb is striking it rich with its 
own success formula — its “Success” 
prize program that is a prize package 
in the firm’s cash register over a con- 
tinuous program, day in and day out. 

The firm sells more beef catle feed 
than any other type. Ingredients are a 
tremendous seller, also. H. T. Bibb 
Co. is a member of the Texas Feed 
Manufacturers association, of which 
Bob Bibb is a former director; and the 
Texas Grain & Feed Dealers asso- 
ciation. 

Success with a capital “S” is clearly 
evident in the growing business vol- 
ume and profit ledger of H. T. Bibb 
Co. in the cattle center of the biggest 
state in the nation. 


Summer to Bring Higher 
Choice Cattle Prices 


Prices for choice cattle will move up some 
this summer and be held down for cattle 
grading good or below. Harold Riley, farm 
economist for Michigan State University, 
expects prices for steers and heifers grading 
choice or better to increase $3 a hundred 
during the summer. 

Mr. Riley predicted the price increase on 
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the basis of eight per cent fewer cattle on 
feed on April 1, large marketings since 
April 1, and fewer numbers of feeder cat- 
tle being shipped to the country compared 
to a year earlier. 

Large supplies of grass cattle grading 
good or below will hold down prices for the 
lower grades, he said. Feeder stock, Mr. 
Riley added, will not bring as much this 
fall as a year ago. 


Food Spoilage Prevented 
With Pfizer Sorbistat 


Commercial scale marketing of a sorbic 
acid compound said to inhibit mold and 
yeast growth in many food products has 


been announced by Chas. Pfizer & Co.; 
Inc., Brooklyn. Sorbistat, the name given 
the new product, also is said to inhibit se- 
lectively the growth of bacteria causing 
spoilage. 

The compound is a stable, easily stored, 
white crystalline powder which may be ap- 
plied by dusting, according to Sales Man- 
ager Paul E. Weber of the firm's chemical 
sales division. 

COYLE AT BURRELL 

Charles S. Coyle, who had operated his 
own business since 1952, has joined James 
H. Burrell & Sons, Inc., St. Louis, Presi- 
dent Jim Burrell has announced. Mr. Coyle 
was with Ralston Purina Co., St. Louis, for 
19 years. 


An “Undercover Look’ 


OIL OR GAS 
BURNER 


YOU 
CAN 


LEASE IT 


with an 
Option to Buy! 


WRITE 
OR PHONE COLLECT 


FEderal 6-9671 


HIGH VELOCITY 
DRYING FAN 


AUTOMATIC 
TEMPERATURE CONTROL 


We took the cover off the BIG, NEW ARID-AIRE... 


--.8o that you can see the reason for its big 
hourly capacity. When we say big capacity, 
we mean that it handles 300 bu. per hr. of 
shelled corn and soybeans and 500 bu. per 
hr. of all types of small grain. Since Arid- 
Aire is delivered to you completely assem- 
bled, you can start making big profits almost 
immediately. Arid-Aire is ‘‘packed”’ with ex- 
clusive features! Our picture bulletin gives 
you all the details. Write or phone us collect. 


ARID-AIRE DRYERS 


Manufactured by DAYCOM,Inc: 


813 Third Ave. N. E., Minneapolis 13, Minnesota 


GRAIN ON 
ORYING APRON 


GRAIN ON 
COOLING APRON 


AUTOMATIC 
CLEAN-OUT SYSTEM 
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These two Butler 20 ton welded steel bulk feed tanks are part of a large feed lot operation on the Martin R. Domke farm, Greeley, Colorado. 


Looking for new sales tools? 
Investigate BUTLER’S BULK FEED TANK program 


Storage is an important key to getting the 
business of big volume growers and feed- 
ers who go “bulk.” That’s why it has be- 
come a vital part of bulk feed sales pro- 
grams now being conducted by alert feed 
dealers and manufacturers. 

Butler bulk feed tanks are the “tool” 
that makes these programs successful. 
Supplied for on-the-farm installation by 
dealers or manufacturers on a pay-as-you- 
go arrangement, the tanks become a bonus 
for the feeder’s or grower’s yearly feed 
business. This “extra” has clinched many 
important sales — and has cut supplier’s 
costs at the same time. With Butler on- 
the-farm storage, deliveries are larger and 
less frequent, feed production is better 


planned and valuable storage space is 
saved at mills and distribution points. 

Feeders and growers profit, too. Butler’s 
hopper bottoms (and built-in mechanical 
handling equipment when desired) permit 
faster feed handling with less labor. All- 
steel construction assures maximum pro- 
tection from weather, moisture and ro- 
dents — cuts spillage and waste. 

There’s a Butler bulk feed tank for ev- 
ery size of operation — including models 
and capacities for feed dealers’ use in serv- 
icing smaller bulk feed accounts that do 
not require on-the-farm storage. 

Write for the important details of how 
Butler bulk feed tanks can help you build 
sales and cut costs at the same time. 


For prompt reply address the office nearest you 
BUTLER MANUFACTURING COMPANY 
7392 East 13th Street, Kansas City 26, Missouri 


992A Sixth Avenue, S.E., Minneapolis 14, Minnesota 
1048 Avenue W, Ensley, Birmingham 8, Alabama 
Dept. 92A, Richmond, California 
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Butler bulk feed tank capacities 
range from 3 to 6 tons in gal- 
vanized steel, from 8 to 44 tons 
in welded steel models and from 
39 to 1,800 tons in bolted steel 
tanks for feed storage at mills 
and distribution points. 


Manufacturers of Farm Equipment + Oil Equipment « Steel Buildings - Dry Cleaners Equipment + Outdoor Advertising Equipment + Special Products 


Factories at Kansas City, Mi 


46 


i Galesb 


g, Illinois ¢ Richmond, California * Birmingham, Alabama * Houston, Texas * Burlington, Ontario, Canada * Minneapolis, Minnesota 


THE FEED BAG—July, 1956 


: 
— 
| 
| 7 | | 
| 


Many small businessmen, during the 
course of their business year, find 
about one-third or more of their capi- 
tal tied up in accounts receivable. Bad 
debt losses can be quite substantial un- 
less extreme care is taken. No matter 
how careful a businessman is, there 
are bound to be losses of this kind. As 
long as they are a part of normal busi- 
ness operations they should be deduct- 
ed for tax purposes. 

It is surprising how many smaller 
businessmen are failing to claim legiti- 
mate bad debt deductions. 

This month we'd like to discuss var- 
ious phases of this problem. 

Under the law bad debts may be 
treated in one of three ways: 

1) By a deduction from gross in- 
come if they become wholly worthless 
during the taxable year. 

2) If a business debt is recoverable 
only in part, deduction is allowable in 
an amount not in excess of the part 
charged off within the taxable year. 

3) In place of a deduction for spe- 
cific worthless debts (illustrated in 1 
and 2), by deduction of a reasonable 
addition to a reserve for bad debts. 

Taxpayers other than banks are not 
allowed to deduct bad debts owed by 
political parties. 

On a cash basis, a bad debt deduc- 
tion is not allowed unless it represents 
an actual cash loss. A cash loan to a 
customer or another would be de- 
ductible when it is found to be un- 
collectible. 

If an endorser on the cash basis 
gives his own note in payment of his 
liability as an endorser, he may not 
deduct a bad debt until he pays his 
note. On the accrual basis, he can de- 
duct the amount of the note when it is 
given. The deduction may be a busi- 
ness bad debt deduction or a non-busi- 
ness bad debt deduction depending on 
the circumstances. We will elaborate 
on this as we go along. 

Worthless debts arising from un- 
paid rent, interest, and similar items are 
not deductible, unless the income such 
items represent has been reported for 


How to Deduct Bad Debts _ 


income tax purposes on the accrual 
basis. 

A cash basis situation can also give 
rise to a non-business bad debt, as we 
shall see later. 

Only a specific business debt may 
be deducted in part when it is recover- 
able only in part and how much is 
uncollectible can be shown with rea- 
sonable certainty. The amount deduct- 
ed may not exceed the part charged 
off within the taxable year. 


The charge-off does not have to be 
made during the taxable year the debt 
becomes partially worthless. The In- 
ternal Revenue service has permitted 
deduction of 90 per cent of indebted- 
ness in a year when that part was 
charged off even though it might have 
been ascertained before the charge-off 
year that not more than 10 per cent 
of the debt could be collected. 


Suppose a customer of the taxpayer, 
indebted to him in the amount of 
$1,200, goes into bankruptcy. A fair 
appraisal of the assets shows that only 
one-fourth of the amount due the tax- 
payer is recoverable. The taxpayer can 
then, provided he charges it off, de- 
duct three-fourths of the debt, or $900 
as a partial bad debt in that year. If 


BURKE 


JERR 


in a subsequent year the assets of the 
bankrupt are disposed of and a first 
and final dividend of only 20 per cent 
is paid so that the taxpayer recovers 
only $240, he can in that year deduct 
the balance of the loss, or $60. Or he 
can if he likes, deduct nothing in the 
earlier year and take the entire loss of 
$960 in the year in which the debt is 
finally closed out. 

Under Internal Revenue code sec- 
tion 166D of the 1954 code, the term 
“non-business bad debt” no longer in- 
cludes a debt which, though acquired 
in connection with the trade or busi- 
ness of a taxpayer other than a cor- 
poration, becomes worthless at a time 
when the taxpayer is no longer carry- 
ing on the trade of business. Such a 
debt is business bad debt and therefore 
deductible in full. 

A non-business bad debt is not de- 
ductible in full in every case. It gets 
special treatment. It has to be treated 
for tax purposes the same as a loss 
from the sale or exchange, during the 
taxable year, of a capital asset held 
for not more than six months. In 
other words, it is treated as a short- 
term capital loss subject to all the limi- 
tations on capital losses. 

What happens when secured or 
mortgaged property is sold for less 
than the amount of the debt? 

The creditor is entitled to a bad 
debt deduction in an amount equal to 
the difference between the sale price 
of the property and the amount of the 
debt to the extent that he can show 
that such difference is wholly or par- 
tially uncollectible. 

No bad debt deduction is allowable 
if a mortgage is foreclosed and the 
creditor buys the mortgage property 
at a price equal to the unpaid indebt- 
edness. But a capital loss can result. 
Gain or loss is realized if a creditor 
buys in property for a debt. This is 
measured by the difference between 
the amount of the obligations applied 
to the purchase or bid price of the 
property and the fair market value of 
the property — and further provided 
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the obligations surrendered are capital 
or items the income from which has 
been returned by the creditor. 

What about compromising a debt? 

The Internal Revenue service al- 
lows as bad debt deduction the differ- 
ence between the face value of a note 
and the amount received in compro- 
mise. Only, however, if it can be 
shown that the debtor had no assets to 
meet the remainder of his obligation. 

In a case where there was a com- 
promise agreement of creditors to ac- 
cept 25 per cent of the obligations due 
from their material debtor, deduction 
of the remaining 75 per cent has been 
permitted. 

Many a small businessman started 
off years ago writing off specific bad 
debts as they occurred. Of course, this 
did not allow any deduction in the 
current years for a percentage of debts 
that would prove uncollectible later. 

To overcome this and get a better 
tax break, some of these businessmen 
requested a change in reporting bad 
debts. A word here about this — 

On his first return, of course, a tax- 
payer may elect to compute its bad 
debt deduction by deducting either 
specific debts as they become worth- 
less, or by deducting a reasonable addi- 
tion to a reserve for business bad 
debts. Once the election is made the 
same method must be used for subse- 
quent years unless permission to 
change is obtained. Application for 
such permission must be made at least 
30 days before the end of the taxable 
year for which the change is to be ef- 
fective. 

While the taxpayer may pick the 
method he desires on his first return 
this, too, is subject to the commission- 
er’s approval in a sense. The commis- 
sioner can disapprove of the reserve 
method if the taxpayer does not have 
a large number of accounts receivable 
as in a merchandising or manufactur- 
ing business. 

May a debt be considered worthless 
before it is due? 

A taxpayer need not wait until a 
note or other debt becomes due to 
determine that it is worthless. Facts 
may point to such worthlessness before 
the due date. Thus, where a taxpayer 
holds notes maturing in a series and 
he determines that one of the series is 
worthless when due, he should also 
take deduction for the notes to mature 
later if the facts indicate there will be 
no possibility of collecting on them 
when they mature. 
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Sale of a note for less than the 
amount owing thereon, followed by a 
write-off of the balance will not sup- 
port a bad debt deduction. A capital 
loss on the sale, however, will be rec- 
ognized. 


Before claiming a specific bad debt 
deduction the taxpayer is expected tu 
make every effort to collect. Failure to 
do this may result in the deduction 
being disallowed. 


Calcium lodate Stability 
Told by Mallinckrodt 


Calcium iodate is highly stable when 
mixed with common salt or commercial 
limestone obtained from several sources, ac- 
cording to experiments reported recently by 
Mallinckrodt Chemical Works, St. Louis. 
The firm said its research showed no meas- 
urable iodine loss over extended periods. 

Additional studies with chickens was con- 
ducted to determine the availability of the 
iodine in calcium iodate. Mallinckrodt said 
it found calcium iodate to equal potassium 
iodide as a goiter-preventing agent. No sig- 
nificant differences in chick growth, feed 
efficiency, and thyroid activity were re- 
ported for separate lots of chickens fed the 
materials. 


North Carolina Feed Men 
Elect Sawyer President _ 


Ed Mann has been succeeded by Tom ~ 
Sawyer Sr. as president of the North Carol- . 
ina Grain Dealers association. The group ~ 
elected former Vice President Sawyer of 
Tom Sawyer & Sons, Belcross, as chief ex- 
ecutive at its 1956 convention, held recent- 


ly in Elizabeth City. 


Named vice president was Charles Revelle 
Jr. of Charles Revelle & Son, Murfreesboro. 
Leon Holland, Continental Grain Co., Eliz- 
abeth City, succeeds O. W. Faison as sec- 
retary-treasurer. 


Guest speakers at the meeting included 
Alvin E. Oliver, executive manager of the 
Grain & Feed Dealers National association; 
Paul Quintus of the Foreign Agricultural 
service; A. D. Stewart, North Carolina State 
College; and S. G. Harrington, who dis- 
cussed the minimum wage law. 


CONFER DEGREE 

An honorary degree of doctor of science 
was conferred on Henry R. Kraybill by Pur- 
due University during its 104th commence- 
ment exercises held early last month. Dr. 
Kraybill is vice president and director of 
research and education for the American 
Meat Institute Foundation, Chicago. 


The Barnyard Gate 


BY BOB RIEKER 


or - 


“This should place first at the fair — there won't be 
any other entries in the class!" 
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COMPLETE RANGE of Multiwalls, 


custom-made to satisfy the most 


exacting needs of every “bagable” 
product. 


All types of paper from Albemarle's 
great mills, including asphalt 


laminated, creped, wet-strength, 


colored kraft and other specialties. 


Multi-colored printing in perfect 


register. 


And always the assurance of quick 


delivery where, when and as 


often as needed. 


RAYMOND BAG CORPORATION 


Division of 
BS emanrt PAPER MFG. COMPANY 


Middletown, Ohio « Richmond, Va. 


MULTIWALLS 
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control your 


PACAL hard-faced 
HAMMER CLUSTERS 


Control your grind with custom cutting Pacal Clusters. Pacal’s 
efficient, hard-faced tips are sharpened with every revolution. 
Each hammer cuts grain cleanly with the force of the en- 


tire cluster. There's a Pacal Hammer to 
grind your product best in 

Because of high efficiency, Pacal Hammers last up to 10 any hammernill. Call or 
times longer and reduce screen breakage by 50%. Clusters are write Hammer Department. 


easy to handle, quick to change. 


© U.S. Pat. No. 2607538 


PAPER-CALMENSON & COMPANY 


COUNTY ROAD B AND WALNUT STREET e ST. PAUL 8, MINNESOTA 
TELEPHONE: MIDWAY 6-9456 
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Two upstate New Yorkers are doing 
a hot business in Chili by combatting 
effectively the inroads of urbanization. 
The Chili in question is a tiny com- 
munity 15 miles southwest of Roches- 
tes; 


There Harry Jackling and Claude 
Harris are partners in Higbie Farm 
Supplies, Inc., a concern which is 
effectively overcoming sales losses 
caused by urbanizing of former crop 
and dairy farming areas. 

Mr. Jackling explained the problem 
this way: 


“Years ago the majority of this area 
used to be farm, dairy, and poultry 
country, but while portions of it still 
are, more people are building outside 
the larger cities and are buying up 
what was formerly farm land for hous- 
ing developments. Naturally, the num- 


Thwarted Effectively 


By ROBERT G. DYMENT 


ber of farms around these cities is 
decreasing, while the individuals who 
stay in the farming industry are be- 
coming larger and more specialized. 
Many of our former farm customers 
have sold their land and moved into 
the city or have taken jobs with manu- 
facturing plants. Much of their land 
has been sold off in small sections for 
individual home builders or the farm 
has been sold completely to make way 
for a large housing development. This 
means new schools, stores, roads, and 
other construction that follows such 
developments. 

“This had a tendency to decrease 
the amount of feed sold, but a careful 
plan to regain feed sales and expand 
other branches of our company was 
put into operation,” the feed man 
noted. 

Because people were buying up farm 
land around the territory Higbie Farm 
Supplies serviced, the owners wanted 
these new residents to deal with them. 

People who build homes in subur- 


CITY SLICKERS and other 
urban residents have not hurt 
the business volume of Harry 
Jackling and Claude Harris 
at Chili, N. Y. The enter- 
prising partners have added 
displays of home and garden 
tools such as those shown be- 
low to build extra trade 
among city residents who 
would not ordinarily patron- 
ize a feed establishment. 


ban areas while being employed in 
the city enjoy returning to their small 
piece of land each evening, away from 
the noise and traffic of the big city. 

Mr. Jackling explained, “These in- 
dividuals are proud of their homes 
and would stop in our establishment, 
asking for dog food, shovels, lawn and 
garden seeds, as well as wanting to 
place small orders for baby chicks. We 
started concentrating on selling small 
numbers of chicks, usually from 25 
to 100, for these residents. This order 
service was initiated soon after several 
customers requested the baby chicks 
and soon others followed. Before long, 
many of our new neighbors were am- 
ateur poultry raisers, taking care of 
their new flocks for their own home 
consumption. Because of our policy of 
accepting smaller baby chick orders, 
retail feed sales have started to climb. 
Also, these individuals purchase a 
large amount of extra poultry equip- 
ment, usually more than a regular 
farmer would buy for a comparison 
number of chicks.” 

Another means the Empire staters 
found to help increase the sale of 
feeds is by obtaining additional busi- 
ness from the larger farms specializing 
in dairy and poultry raising. When- 
ever an area loses farms due to con- 
struction developments, those farms 
remaining usually become much larg- 
er, thereby needing more feed. 

Mr. Jackling put it this way: 

“When farms were being sold to 
make room for new houses, we decid- 
ed to extend our delivery routes a few 
miles more and obtain new clients. 
The only additional expense was for 
the truck mileage and one new custom- 
er is enough to pay the cost of extend- 
ing our delivery service territory. 

“By extending our routes a bit 
more, we have made additional cus- 
tomers, which helps take the place of 
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those lost through construction.” 

Another means this progressive feed 
concern used to increase overall sales 
was by increasing the sidelines carried. 

“In addition to Wayne and our own 
Higbie brand feeds, as well as Inter- 
national, VC, Agrico, and Royster 
fertilizers carried here, we decided to 
enlarge the sideline items, due to the 
increasing number of people who were 
asking for certain merchandise,” said 
Harry Jackling. 

“People employed in the cities and 
living out in the country, have a deep 
interest in their homes and spend a 


considerable amount of time fixing up 
their homes and property, thus making 
an excellent outlet for sideline mer- 
chandise.” 

Mr. Jackling said that these indi- 
viduals get a feeling of freedom when 
residing in a suburban area and like to 
fix up their places of residence and 
therefore they geared their sideline 
displays to fit into the thinking of 
these people. 

“They are interested in a one-stop 
feed store; a store that carries almost 
everything needed for keeping their 
property in shape. Many of our side- 


NEED 


CONTAINS OVER 


85% 


BLACKSTRAP 
MOLASSES 


(DEHYDRATED) 


For Preserving Silage . . . . for Sweetening Feeds 
For Custom Mixing . . . . for Special Conditioning 


You'll make money selling Omalass to your customers to 
use for preserving silage, sweetening feeds, custom mixing 
and other uses. Omalass is easy to sell because it gives 
your customers more for their money — more sugar, more 
sweetness, more blackstrap nutrients. Omalass is packed 
in convenient, economical 50 lb. bags. Guaranteed dry, 
free-flowing, easy to handle. Cash in on the established 
acceptance and even greater demand created by our cca- 
tinuous farm paper advertising. 


SEND FOR COMPLETE DETAILS 


BORATORIES, INC. 


01 East Euclid Avonue 
es Moines 13, | 


line displays are now slanted towards 
these new customers,” the partner 
stated. 


~ Some sideline merchandise that has 

proved popular here includes snow 
shovels, power lawnmowers, garden 
and lawn seeds, nails, work gloves, 
house, tools, paint, and a vast amount 
of other items which have been asked 
for. Wall display shelves have been 
built in the main combination office 
and showroom. The majority of the 
merchandise is situated on _ these 
shelves and are easy to notice by any- 
one entering the store. 

An increase of sideline merchandise 
for their regular farm customers was 
also increased. The 24 by 26-foot dis- 
playroom, which was moved back and 
enlarged to make room for additional 
merchandise, has a section devoted ex- 
clusively to all types of remedies. Here 
will be found Dr. Salsbury’s products 
and many others. Electric fences, fence 
posts, hay, and straw are but a few 
of the other items sold here. 

Dog food has been a popular item 
with the new people moving into the 
area and these dealers have found that 
almost one out of every two homes 
has a dog. They sell a large volume of 
dog food, as well as rabbit feeds. 

The mill size is 30 by 80 feet, with 
a new molasses mixer recently being 
added. A free fertilizer spreading serv- 
ice is available and has proved popular. 

Higbie Farm Supplies, Inc., con- 
tinues to grow with progressive mer- 
chandising methods, coupled with 
keeping abreast of trends in its area of 
upstate New York. 


Abbott Buys Illini Farm 
For Research Purposes 


Acquisition of a 207-acre farm for the 
establishment of a new research center has 
been announced by Abbott Laboratories. 
Dr. Ernest H. Volwiler, president and gen- 
eral manager, said the property is located in 
Lake county, 17 miles southwest of the 
firm’s North Chicago, IIl., headquarters. 

The research farm will be used for studies 
on feed additives and drugs for poultry, 
farm animals, and household pets. Improve- 
ments to the property consist of two barns, 
two residences, swine and poultry houses, 
implement sheds, and miscellaneous service 
buildings. 

Dr. Marlin T. Leffler will function as re- 
search farm supervisor. He is Abbott's as- 
sociate director of research. Dr. Leffler’s 
assistant will be Henry C. Spruth, manager 
of the firm's biological assay laboratories. 

@ GREEN COUNTY FARM BUREAU, 
Albany, Wis., has purchased a new Bryant 
hammer mill and No. 10 corn sheller. 
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Pelleters: 


THE TEMPERATURE’S RISING! 


But Micratized® Vitamin A, Type L, 
keeps right on delivering full potency 


The demand for pelleted feeds has expanded 
rapidly. To meet it, the manufacturing process 
is being accelerated every year. This means 
that more and more feeds are being subjected 
to high temperature during manufacture. 


Where other vitamin A products melt at 

today’s temperatures or break down under 

pressure or exposure to steam, Type L resists 

these effects and retains vitamin potency. It 

is the one ideal fortification for pellets, range 
cubes, kibbles, and crumbles. 


---.Micratized Vitamin A, Type L, an exclusive 
Nopco product, is a fine, dry, odorless, free- 
flowing meal in potencies of 10,000, 20,000, 
30,000, and 250,000 units of vitamin A per 
gram. For full information, send for the Nopco 3 
Nutrition Guide. 


NOPCO 


NOPCO CHEMICAL COMPANY 
200 Front St., Harrison, N. J. 
Please send me the Nopco Nutrition Guide. 


Name 
NOPCO CHEMICAL COMPANY | 
Harrison, N.J. and Richmond, Calif. City Zone State 


Basic producers of Micratized® Vitamins A & D, niacin, calcium pantothenate, choline chloride, and other products 
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© Sign of the friendly Checker- 
board identifies the 45 Ralston 
Purina Plants throughout the coun- 
try. Shown here is “Checkerboard 
Square" in St. Louis, home of 
Ralston Purina Company. : 


f 
RALSTON 


WS 


Ralston Purina Uses New 
For Increased Efficiency, 


California Pellet Mills Play Big Part in Company’s Phenomenal Growth 


Today, through a sound, long range program of ex- 
pansion and modernization, Ralston Purina operates 
45 major milling and feed plants throughout the 
United States. In the past six years alone they have 
nearly doubled the number of their plants. And each 
of these new plants has been equipped with California 
Pellet Mills. As a result, pelleting capacity of famous 
“Checkers” and “Checkerettes” has more than doubled, 
meeting the ever-growing demand for highest quality 
pellets and crumbles. 


for “tailor-made” plant operations. New methods are 
the result, with new equipment to make them work. 
And by drawing on the experience of equipment man- 
ufacturers such as California Pellet Mill Company, the 
utmost in efficiency and quality-control is achieved, 
with machinery carefully fitted to specific plant 
needs. 


Now in their 62nd year, this progressive organiza- 
tion is truly representative of the amazing growth and 
importance of the 31 billion dollar feed industry — 


Working closely with Purina’s central engineering 
department, the individual plant managers and other 
key personnel coordinate their efforts and experience 


the industry with which California Pellet Mill Com- 
pany is identified as the leading manufacturer of Pellet 
Mills and equipment. 


€ Pair of California ‘‘Cen- 
tury”’ Pellet Mills at Purina's 
new Springdale, Ark. plant 
keeps volume of quality 
“Checkers” high, operating 
costs low. 


For 23 years Ralston ¥ 
Purina Plants have been 
producing “Checkers” to 
exacting requirements with 
California Equipment. All 45 
plants are equipped with one 
or more California Pellet 
Mills. The Gainsville, Georgia, 
“Checker” section is shown 
here. 
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Pelleting production has been 
more than doubled in the past six 
years alone with the installation of 
new high-capacity California Pellet 
Mills in 75 and 100 HP “Century” 
Models. 


Typical of pelleting operations is this battery of 7 California 
Pellet Mills at Purina'’s Bloomington, Ill. Plant, where “Checkers” and 
“Checkerettes" are produced in huge volume. 


Methods Equipment 
Higher Product Quality 


a Finished Pelleted Chows 


are packaged ata fast clip at A typical installation of California Pellet Coolers is 


cleanly designed bagging sta- shown above at the Bloomington, Ill. Plant. 
tions. Quality control is carefully 


maintained through regular lab- 
oratory inspections of incoming 
ingredients and finished prod- 
ucts. Familiar red checks mark 
packaged “Checkers.” 


Spacious bag storage 
rooms are equipped with auto- 
matic controls to maintain proper 
humidity. Pellets have gained in 
popularity through their ability 
to resist breakage, disintegra- 
tion and spoilage; ease of stor- 
age, handling and feeding; and 
maintenance of high nutritional 
values for best feeding results. 


CALIFORNIA PELLET MILL COMPANY 
1800 Folsom Street, San Francisco 3, California 
1114 E. Wabash Avenue, Crawfordsville. Indiana 
101 East 15th Avenue, North Kansas City 16, Missouri 


Sales & Service Representatives also in: Atlanta + Buffalo « Denver + Fort Worth » Harrisburg » Memphis - Mi polis « Omaha - Seattle « St. Louis 
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Ross River, Hi-Way 64 
Feed Store, is shown talking 
with farm serviceman, 
Butch Buckley. The 20,000 
Honegger Leghorn chicks 
they sold this year should 


“This is one of a series of ads featuring 
good businessmen who have doubled their 
tonnage on the Honegger Program.” 


provide some good feed | en = 
tonnage = .\ Hi-Way 64 64 Feed Store = 
RICHARD THER, GRATTNAUER, tere = 
PRESTON, IOWA 
Honeggers offer line of feeds and complete 
feeding programs that help increase your tonnage. 
Honegger line is “profit-package” ‘backed by continusus 4 
researeh and a rapidly imereasing number enthusiastic June 1, 1956 
Honeggers’ and Company 
HONEGGERS’ “EGG FACTORY’ 
Each dealer receives a franchise to sell Honeggers’ : Dear Mr. Honegger: : 
exclusive “Egg Factory” program in his area. This is a : After two and one half years axel; 
plan featuring the nationally famous Honegger Leghorn, - *H® Dealer I can assure anyone that 
the Honegger Poultry House and other Farm Buildings . H > hae full line of the most 
and Honeggers feeds for all livestock and poultry. What ‘Honeggers 
a natural for increasing tonnage and profits! Remember, : ‘precise and profit-making livestock tes 
in only a year's time, 500 birds will eat a carload of feed. and poultry feeding programs that can 
be found anywhere. 
my fondest expectations — our customer 
HONEGGER FARM BUILDINGS loyalty has been unbelievable Big 
a eye 
Honeggers’ line of pre-built farm’ buildings are an extra 
profit plus. ‘There's ne additional investment on your 
part... an what a perfect tie-in for livestock and . Because Honeggers* has “stuck to 
y feed quality and honesty in basic research, 
: feed formilation, service training and 
. business ethics — the company stands 
today ina class by itself. I'M PROUD to 
HONEGGERS’ LIVESTOCK AND POULTRY EQUIPMENT . be a Honegger Dealer. oe 
With Honeggers’ wide variety of dependable livestock 
and poultry equip t, and panying farm supplies, 
Honegger dealers have a source of supply which features 7 
unequalled dealer service. Your customers will come to 
| depend on you as their one-stop dealer for all poultry bat soe 
and livestock program, Re 


The 600 acre Honegger Research Farm, where 
practical feeding, mer and disease 
control practices are dev and 
strated. Scaen find that a tour of Honegger 
top efficiency economy. by customer prospects rea! ity helps sell aa! 


can your profit with 


"BREEDER HATCHERY, FORREST, TLL. FEED AND MILLING FAIRBURY. 


WRITE, PHONE OR WIRE COLLECT 
FOR COMPLETE DETAILS 


Doulle Your Tounage | 
7 
| | with THE HONEGGER procram 

18 

| 
| TTS a Exclusive territory franchises still available in 

some areas. Some aggressive dealer will double 
his tonnage in your area with Honeggers’ Big “H” 
| Feed Franchise. It might as well be you ! 
featur . 
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Efficient, effective management that 
is always looking not to tomorrow but 
to the day after tomorrow has spelled 
increasing sales for the feed operation 
of Eureka Farmers Cooperative asso- 
ciation at Eureka in north central Illi- 
nois. The town, of 2,500 is located 15 
miles due east of Peoria and 25 miles 
northwest of Bloomington. 


VIRTUALLY an avenue of 
buildings makes up Eureka 
Farmers Cooperative associa- 
tion's operation at Eureka, 
Ill. In the background is the 
concerns efficient new $49,- 
000 feed mill. At left is its 
office and elevator structure. 
Tank storage of grains is pro- 
vided at the right and the 
other buildings serve as 
warehouses for sideline mer- 
chandise carried by this prog- 
ressive north central Illinois 
organization. More photos on 
following page.. 


PHOTOS BY THE FEED BAG 


Mill 
Well 
Market 


By BRUCE W. SMITH 


Capable management is provided 
the company by Joseph (Uncle Joe) 
Lemen, who has been associated with 
the firm since it began selling feed 
back in 1925. He now is manager of 
Eureka Farmers. Robert Dickinson is 
president of the cooperative associa- 
tion. 

“Competition for the feed business 
is extremely brisk in our town,” Man- 
ager Lemen asserted. “It is hard com- 
petition based on hard selling, but it 
is a constant incentive to us.” 

To garner its share of the Eureka 
feed market, Eureka Farmers recently 
put into operation a new $49,000 feed 
mill. Bert Burmood, a member of Mr. 
Lemen’s staff, manages the feed plant. 

“Sound custom mixtures demand ef- 
ficient equipment,” Mr. Lemen stated. 
“That is why our board of directors 


JOE LEMEN & HOWARD BAUMANN 


A designing twosome. 


voted unanimously to build a new 
mill. We had given the matter careful 
consideration and, over a period of 
two years, had checked the features 
we liked best in other mills through- 
out Illinois.” 

The Eureka mill was designed by 
Howard Baumann of Normal, Ill., a 
sales engineer for Prater Pulverizer 
Co., Chicago. Mr. Baumann trans- 
ported several representatives of Eure- 
ka Farmers Cooperative to a number 
of Illini state mills in order that they 
could appraise layouts elsewhere. 

Eureka Farmers Cooperative asso- 
ciation was founded in 1905 and today 
has 450 stockholders. In addition, the 
organization does a substantial feed 
volume among non-members. President 
Dickinson, who has been ill and hos- 
pitalized for some time, formerly was 
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an executive of the local Libby, Mc- 
Neill & Libby cannery and is active 
in farming and livestock circles in the 
Peoria area. 

The modern feed mill which Mr. 
Dickinson, Manager Lemen, and Mill 
Chief Burmood operates includes the 
following equipment: 

Wenger molasses mixer 

Roskamp oat crimper-cracker 

Two two-ton Blue Streak mixers 

Burrows grain buggy 

Prater screw conveyor, 20-foot 
length 

Plymouth hay chopper 

Blue Streak hammer mill 


All electrical controls are located 
in a separate room. The company’s 
sweet feed business is growing rapidly 
and its 5,000-gallon molasses storage 
tank, located in the lower level of the 
new mill, is filled several times an- 
nually. 


Swine feeds pace the output at Eu- 
reka Farmers Cooperative association, 
accounting for some 60 per cent of the 
total tonnage. Beef rations rank sec- 
ond, for some 20 per cent of the feed 
sales. Poultry and dairy feeds each 
make up 10 per cent of Eureka’s ton- 
nage. 

Mill Manager Bert Burmood is a 
graduate of Ultra-Life Laboratories’ 
poultry course and utilizes the firm’s 
Poul-Centrate as the base of the poul- 
try rations he turns out. Mr. Bur- 
mood is lavish with his praise of the 
specialty product, stating, “In my 
opinion, this is the best poultry prod- 
uct on the market.” 

Most of the grain which goes into 
mixes at Eureka Farmers Cooperative 
association is home-grown. Customers 
of the organization’s custom service 
are located within a radius of about 15 
miles of Eureka. Some are located be- 
yond Eureka’s big-city neighbor, Pe- 
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MANAGER Bert Burmood 
here checks the Eureka feed 
mill's hammer mill, while at 
the right the busy "man on 
the go" spirit at the Illinois 
concern is exemplified by a 
fast-moving employe moving 
from one assignment to an- 
other. Swine feeds are the 
pacemakers in sales volume. 


oria, but most are within the 15-mile 
radius. 

Wayne feeds lead in volume at 
Eureka Farmers Cooperative, but the 
concern also has many customers who 
are loyal to Murphy’s concentrates, 
which sell extremely well at Uncle 
Joe Lemen’s plant. Faultless feeds also 
have their following and are stocked 
in a complete line. 

“Our feed business is growing stead- 
ily,” Manager Lemen reported. “The 
new plant undoubtedly is responsible 
for a substantial portion of our new- 
customer business.” 

In addition to its 60,000-bushel el- 
evator, Eureka Farmers Cooperative 
has steel tank storage for 24,000 bush- 
els of grain. An expansion of its 
grain storage facilities is foreseen by 
the organization. 

Mr. Lemen’s company delivers free 
over its trading area in its pickup truck 
(see cut) and with its two-ton plat- 
form truck. Working hours at the co- 
operative are 7:30 to 5 six days a week. 

A substantial library of literature 
for customers and prospects is dis- 
played prominently right in the mill. 
Murphy Products Co., Burlington, 
Wis., has produced a full line of feed- 
ing manuals which the firm displays. 
Wayne and Faultless literature also is 
shown for customers to read and to 
take home. 

Besides its substantial custom mix- 
ing and grinding business, Eureka 
Farmers Cooperative association does 
a big sideline business. Popular sellers 


include Morton's salt, Stonemo grit, 
Wayne dog food, Fast-Gro Melk-Etts, 
treated fence posts, and electric fence 
control boxes. 

“We're trying to look ahead to the 
day after tomorrow constantly,” Man- 
ager Uncle Joe Lemen stressed. ““To- 
morrow is too near, but if we plan for 
the long-range future, we'll take care 
of the short-range, too. 

“The new mill is typical of our 
faith in the brightness of the future. 
It is our $49,000 investment in an im- 
proved agricultural prosperity in our 
area.” 

Joe Lemen and his 450 stockholder 
bosses have good reason to be proud 
of their new plant and their progres- 
sive spirit, as they serve the swine 
raisers and other livestock farmers in 
north central Illinois. 


A. Rollin Staley Resigns 
Vice Presidency Post 


A. Rollin Staley has resigned as vice 
president of A. E. Staley Mfg. Co., Decatur, 
Ill., to devote more of his time to personal 
business interests. Mr. Staley, who has 
headed customer relations since 1950, be- 
came a vice president in 1954. 

Mr. Staley will retain his seat on the 
directorate, to which he was elected in 
1941. He is a brother of President A. E. 
Staley Jr. and the son of the company’s 
founder, the late A. E. Staley Sr. 


W. L. Keko Now at Peoria 
As CSC Superintendent 


Naming of Wilbur L. Keko as superin- 
tendent of the Peoria, Ill.,. plant of Com- 
mercial Solvents Corp., New York City, 
has been announced by Vice President 
Thomas S. Carswell. Mr. Keko has been 
with the firm since 1938. 

Mr. Keko held a supervisory position at 
CSC’s plant at Terre Haute, Ind., at the 
time of his new appointment. He now will 
supervise production of vitamin feed sup- 
plements and various chemical products. 
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HOW AVAILABLE 


Findings to date prove that a supplement. Misia 
high phosphorus solubility in all these chemical tests 
can be correlated with good biological availability. 


HOW DOES YOURS RATE? 


YOUR Cc D Analytical reagent 


grade dicalcium 


SUPPLEMENT 1 7 % phosphate 


PERCENT PERCENT PERCENT 


99.8 
95.1 
93.5 


No one solvent is entirely dependable in measuring the availability 
of phosphorus supplements. Conclusions drawn by researchers 
point out that high solubility in only 0.4% HCl does not indicate 
a high feed utilization. 


CDP shows high availability in ‘all three determinations, con- 
firming excellent results in a variety of feeding tests. — 


The lowest cost, quality phosphorus product, CDP (Coronet 
Defluorinated Phosphate) is produced in two grades to meet your 
requirements, 

| 17% P Grade | 14.5% P Grade 
Phosphorus, Total | 17.0% min. 14.5% min. 


Calcium, Total 34.0% min. . | 34.0% min. 
Fluorine, Total 0.17% max. 0.145% max. 


Phe Phosphate Company: 


A DIVISION OF SMITH-DOUGLASS COMPANY, INCORPORATED sD 
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Phosphorus 
{4 extracted 
: 3% 
citrate 
& 
Let us figure the cost of CDP Delivered to Your Plant 
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Kracked Korn 


TEEN TROUBLE 

Mister: “I'm going downstairs and chase 
that boy home. It’s too late for our daughter 
to be up.” 

Missus: “Oh, now, don’t be so strict. Re- 
member how we used to be when we were 
her age?” 

Mister: “Hand me the gun. I'll shoot 


him!” 


FORE 

One of the golfers took off his cap, 
bowed his head, and stood quietly as a 
funeral procession passed the course. 

“That was a nice gesture,” his golf part- 
ner said. 

“Yes,” he replied, “she was a wonderful 
person. Next! Tuesday we would have cele- 
brated our 25th wedding anniversary.” 


Experienced Feed Makers Specify 


vi 


ay 


TRACE MINERAL 


* 


PREMIXES 


Backed By— 

e Leadership Research 
e Quality Control 

e Outstanding Facilities 
e Quick Service 


Write for 
NEW DATA BULLETIN 


Packed with latest information on 
trace minerals in building mod- 
ern Poultry, Swine and Cattle 


Remember, too, “CCC” 
can supply your most ex- 
acting need for CALCIUM 
of all kinds . . . as well as 
BARN-BRITE (Barnlime) 
for Dairy Barns and other 
farm uses. 


WRITE, WIRE OR PHONE 


Calcium Carbonate Company 


“Pioneer Producers of Trace Elements Products” 


222 WEST ADAMS STREET e CHICAGO 6, ILLINOIS 
325 WOODMEN OF THE WORLD BLDG., OMAHA, NEBRASKA ¢ BOX 409. CARTHAGE. MISSOURI 


Everyone likes to see a broad smile — 
especially if she smiles at him. 


* * * 


QUANDRY 
Gert: “I sure am uncomfortable.” 
Myrt: “Why do you say that?” 
Gert: “I've got on my sitting-down shoes 
and my standing-up girdle.” 
* * 
SYMPATHY SYMPHONY 
When Oliver died, his best friend paid a 
call on the widow to express his sympathy: 
“T always was extremely fond of Oliver,” 
the friend sympathized. “Is there some- 
thing I could have to remember him by?” 
The new widow looked up through tear- 
filled eyes and whispered, “Would I do?” 


A good wife is a woman who sticks with 
her husband through all the trouble he 
wouldn’t have had if he hadn’t married her. 

* * * 
FORE 

Golf Pro (to-a promising but uninterest- 
ed, brown-eyed cutie):“I'll bet that if you 
put your mind to it, you could make a good 
golfer.” 

Brown-eyed Cutie (cooing): “I'd like to!” 


Boss (to secretary): “Don’t wear that 
sweater after Friday, Mona, I’ve got a big 
week coming up.” 

* 

The burlesque beauties have a new quiz 
show: “Who Shed That?” 

WET AUTHORITY 

Ike: “Who is the boss at your house?” 

Mike: “Well, we sort of share the au- 
thority. My wife is in charge of the money 
and the children. I take care of the gold- 
fish.” 


* 
A raisin is a grape with worries. 
* & 


CLOUDY 
Weatherman: “Who just called?” 
Partner: “That was Joe, the bookie. He 
wanted to know if the coast was clear.” 
* & 

Then there was the ram that ran over 
the cliff because he didn’t see the ewe turn. 
* * 

NO BLINDFOLD 
“They had to shoot Rover yesterday.” 
“Was he mad?” 
“Well, he wasn’t any too happy about it.” 
* * 
An ounce of suggestion is worth a pound 
of lure. 
* * 
PLASTIC SURGEON 
Doctor: “I've just examined your hus- 
band, Mrs. Jones, and I don’t like the way 
he looks.” 
Mrs. Jones: “Neither do I, Doctor, but 
he’s nice to the children.” 
* 


Opportunity usually wears work clothes. 
* 


THE PLUNGE 
A fiftyish woman fell two stories into an 
open garbage can. An elderly Chinese who 
was passing by observed the scene and 
commented: 
“How wasteful are these Americans. That 
woman good for 10 years yet!” 
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(For _copiés _of this poster, 

17.in., two ‘colors, ad- 
dress Mill’ Mutual.Fire Preven- 
_tion.Bureau, 400 W. Madison 
Chicago 40.) 


* 


LOOK BEFORE YOU LEAVE 


Everybody’s Care at Quitting Time 
Gives Everybody a Place to 
Work in the Morning 


MILL MUTUAL FIRE PREVENTION BUREAU 
400 W. Madison Street, Chicago 6 


TO SAVE THE GRAIN THAT FEEDS THE NATION 
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prevention of 


BLACKHEAD 
BIG “SERVICE OPPORTUNITY’! Turkeys on range are most susceptible 


to Blackhead and every turkey, from range to market age, should have the 
protection of feed containing Histostat for the prevention of this costly 
disease. Now is the time to provide turkey raisers with the Blackhead pro- 
tection they need—with Histostat in your feed. 


PROVEN PRODUCT! Histostat is the most effective, economical Black- 
head preventive on the market. Performance proved by successful growers 
on millions of turkeys. Profit from the opportunity to render a real service 


to turkey raisers with this superior product. Offer turkey feeds containing 
Histostat. Write for literature. 


HELP GROWERS REDUCE 
MORTALITY DUE TO __ DR. SALSBURY’S 


biuecomb 


Medic-Aid supplies effective 
levels of antibiotics and vitamins. 1 th d 1 k t 
Recommend Medic-Aid whenever birds are in e rin Ing Wa er 
under stress and as an aid in treating 

C.R.D. and Bluecomb. Helps get birds back on 

feed fast. Dissolves completely in water, does : ; 
more, costs less. Keep a stock of Medic-Aid oe Be 
on hand. Write for literature. DR. SALSBURY S| 


LABORATORIES 
recommend, promote and Charles City, lowa I 


profit from 


complete line of 
poultry medicines 
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By EZRA T. BENSON 


Secretary of Agriculture 


Farmers generally deserve a fair 
share of the national income. I believe 
that; you believe that. I don’t know 
of anyone who does not believe it. So 
that is not an issue. 

The real issue is how the farmer 
gets his fair share. He gets it out of 
efficient production, balanced produc- 
tion, and out of better and more effi- 
cient marketing. He does not get it 
out of government. He does not get it 
out of price fixing. 

We are in the midst of an agricul- 
tural revolution as far reaching as the 


The Farm 


industrial revolution which began 
with James Watt and his steam engine. 
There have been many changes in the 
past 20 years — changes from horse- 
power to mechanical power and from 
hand labor to electricity. And with 
these changes has come agricultural 
abundance. 
Abundance 

We are eating better than ever be- 
fore in our history. Our people are 
getting more and better food for an 
hour’s wages. Food is now a good buy. 
Are we the people to accept this abun- 
dance for what it truly is? Are we to 
look on this abundance as a burden? 
Are we to be fearful? Where would 
our American people be today if we 
had tied farmers to old practices of 50 
years ago? 

The answer to these questions is 
that we must learn to live with abun- 


dance. We must learn to curb un’ 


founded fears — we must not have 
fear of abundance. We should face 
these things with boldness. We should 
be unafraid, looking forward with con- 
fidence to the expanding of our free 
institutions. We should be firm in our 
belief that our men and women — in 
fact, our whole economy — must be 
kept free and prosperous. Our people 
must be kept free to move in or out 
of any occupation to their advantage. 

I have no patience with those who 
seem to take delight in criticizing our 
American way of life. I realize that 
this system is not perfect because it 
is operated by human beings, and hu- 
man beings are not perfect. And who- 
ever spends time criticizing should 
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spend an equal amount of time point- 
ing out the virtues of the achievements 
and blessings of this system, which has 
given us more of the good things of 
life than any other system in the 
world. 


A Firm Grip 


Now if you want to keep your car 
on the highway, you must make good 
use of your steering wheel. And the 
more curves there are in the road, the 
more you need that steering wheel. 
The steering wheel of agriculture is 
price. That is one of the simplest ba- 
sic principles of economics. A rising 
price calls for increased production. A 
fluctuating price generally guides a 
commodity through channels of trade. 
Agriculture cannot keep on the road if 
its steering apparatus is locked or fro- 
zen, and this is especially true if agri- 
culture is in the midst of profound 
changes and has many difficult ad- 
justments to make. Price is the meas- 
uring stick people use to make deci- 
sions and it is possible to price any 


Problem 


commodity — no matter how good — 
out of the market and there is no satis- 
factory substitute for markets. 


Storage Market? 

There is no satisfactory substitute, 
I repeat, for markets — and a govern- 
ment warehouse is not a market. 

The road back is a long, long one. 
Even if one should set his feet firmly 
in that direction, the markets once lost 
are not easily regained. While cotton 
was losing a market, soybeans were de- 
veloping one. Cotton reduced its acre- 
age while soybeans willingly expand- 
ed, even on the very acres taken out 
of cotton. 

I strongly urged a step-up in the 


Optimism Pays 


. when it is backed up by sound 
thinking and planning towards a so- 
lution of farm problems. Secretary 
Benson certainly is no pessimist, as 
this literal transcript of his address 
at Milwaukee June 4 makes clear. 

This is an exclusive article, tran- 
scribed by Merle M. Montague of the 
Editorial Service Co. staff. 


SECRETARY BENSON 
Still things to smile about. 


search for new crops this year; and 
this year we requested a 25 per cent 
increase in the fund for research for 
new crops and new uses for old crops. 
Imagine what a new crop would mean 
where cotton is now grown! 
Rigid Props 

We face in agriculture today the 
battle against rigid market supports, 
and I am happy to say it has been 
fought and won. It had to be won be- 
cause a basic principle was involved. 
This whole issue has been used to mis- 


Has Eased 


lead farmers into believing that the 
high prices during the war and the im- 
mediate postwar period needed rigid 
supports; when, as a matter of fact, 
all during that period prices were at 
90 per cent and 100 per cent. 

Only about 25 per cent of income 
from farm marketing in this country 
comes from the so-called basic com- 
modities on which we have had these 
rigid supports; so I say again, the bat- 
tle had to be fought and won because 
a basic principle was involved. 

Another fight was won when Presi- 
dent Eisenhower vetoed the [first] 
farm bill sent to him. I know that some 
of the President’s close friends said to 
him, “You just can’t veto a farm bill 
in an election year,” even though it 
was recognized as being an economic 
monstrosity and a political hodge- 
podge. The American people will 
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stand for principle by an overwhelm- 
ing majority and will support their 
President in right beliefs and on the 
basis of principle and not political ex- 
pediency. So the President has been 
overwhelmingly supported. I think 
this veto has brought him more ap- 
proval than any other thing. 


Farm Plight 

What is known as the “opposition” 
is disappointed because they wanted a 
major issue of the plight of agricul- 
ture. The farmer has supported the 
President in his action, and this action 
has done more to win support for him 
than any other action since he went to 
Washington. It has confirmed my 
faith in the wisdom and good judg- 
ment and courage of our farm people, 
than whom there are no better people. 


A Common Stake 

We all have a stake in this prob- 
lem whether we live in the country 
or city, because if it were not for the 
new blood coming into the great cen- 
ters of population, most of our great 
cities would dry up and blow away. 

So let us never forget the manner 
in which 90 per cent of parity really 
died. It died by itself and committed 
hari kari because of lost markets. It 
stimulated production and built up sur- 
pluses. It shifted problems to other 
commodities and drove down farm in- 
come. It sowed the seed of its own de- 
struction. Whether the president had 
vetoed the farm bill or not, sooner or 
later this program would have passed 
out of the picture. We shall have to 
see that the battle stays won. Those 
of us who want to see farmers free and 
independent must steer a course away 
from centralized control and govern- 
mental intervention. We have the 
huge surpluses but they are confined 
now to a very few commodities. And 
we want to produce for markets and 
not for government bounty. 

Much too late, we realize that it 
eases the pain for a while, but it does 
not cure the disease. It does not guar- 
antee economic security. In a sense 
many of us have come to recognize 
the age-old truth that the only sound 
basis for real security is adherence to 
sound approved principle. Any people 
or any individual who is willing to 
trade his freedom for security will lose 
all the freedom and his security, also. 

I recognize that because of programs 
of past years many of us are dealing, 
in our business relations, with govern- 
ment. For many firms, that business is 
very sizable and I think there has 
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been a tendency to stand on the side- 
lines and watch these trends develop 
and increase without raising a voice, 
although we recognized that our pri- 
vate marketing system was being de- 
stroyed and weakened. 


Federal Threat 

To American businessmen: stand up 
and be counted and point out cour- 
ageously the danger involved in these 
trends toward the socialization of agri- 
culture and the centralization in the 
hands of federal government! The 
whole future of your business is at 
stake, not only that of the American 
farmer but also that of the small mer- 
chant, he who sells farm supplies — 
in fact, our whole economic system is 
at stake. 

I think it is time for you to speak 
out in defense of our American sys- 
tem, our so-called capitalistic system. 
I feel strongly that we must recognize 
it fearlessly so that we may again re- 
turn to the condition of American re- 
sourcefulness, confident that with 
God's help, we can do this. 

It is going to take a great deal of 
dedication to pull out of the swamp, 
on the edge of which we are now 
floundering. We are going to be part 
and parcel of the problem. I want to 
see that the nation gets a dollar's 
worth of surplus reduction or a dol- 
lar’s worth of conservation for every 
dollar paid out. 


No Sellout 

Farmers must not be placed on the 
political auction block. We are dedi- 
cated in this administration to doing 
everything in our power to achieve 
sound farm programs. It is not the 
programs that are important — it is 
the farm people those programs serve 
that are paramount, and programs are 
not an end in themselves. 

I have often pledged and shall con- 
tinue to pledge that I shall do any- 
thing that is economically sound and 
fair to help our farm people. But I 
will not knowingly sponsor or support 
any policy or program that I believe 
is not in the best interests of our farm- 
ers and all of our people, regardless of 
pressure. 

Bright Outlook 

I am just as pleased as any farmer in 
the country over the recent improve- 
ment in prices. There has been very 
little mention of the upward turn in 
prices and I don’t know why it is that 
so many people seem to take a great 
delight in using agriculture as a politi- 
cal football. For five months the over- 


all prices of farm products have shown 
improvement. I hope that every friend 
of agriculture will get behind any 
program which is sound and which 
will help to continue that trend. 

Yes, we are enjoying peace and 
prosperity at the same time. We have 
an abundance of things to eat, to wear, 
to shelter ourselves. We have un- 
locked the secret of that abundance 
and I pray that this secret, won at so 
great a price, never becomes lost. 

God forbid that we should lose that 
which has been won at so great a cost! 

I want this nation and our Ameri- 
can way of life for my children and 
for my children’s children right down 
to the last generation. I want to do 
everything in my power to help bring 
that about. I have said many times that 
I can’t imagine any person wanting to 
be secretary of agriculture; but I want 
to say to you that it is also an honor 
and a privilege to serve the govern- 
ment of the United States. 

I went into the cabinet very much a 
stranger. I had never seen the man 
whom the American people have as 
chief executive; I had never heard him 
speak. I had never met one member of 
the cabinet; but I went into that sa- 
cred body and I want to say to the 
American people that I have been 
very much pleased with what I have 
found in the last three years, because 

I say without fear of contradiction 
that we have in the White House to- 
day a truly great man. 


President 

First of all, we have a man of real 
character, and character is the one 
thing you make in this world to take 
with you into the next. Our chief ex- 
ecutive is a man of character and a 
man of principle — a man of humani- 
ty. It is my own prayer that in all of 
the days to come, regardless of the 
party, that we will be fortunate 
enough to have in the White House 
a man of the caliber of our President. 


God bless you and bless our farm 
people and preserve this great nation 
for the benefits of our children and 
our children’s children, so that it may 
stand as a beacon to liberty loving 
people everywhere. 


NEW RUSSELL ELEVATOR 

Immediate construction of a new 177,000- 
bushel grain elevator at its Fletcher, Ohio, 
branch has been announced by Russell 
Grain Co., Hilliards, Ohio. The elevator 
is scheduled to be ready for storage this 
fall. 
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Tests all these Grains 


WHEAT: 

Hard and Soft Red Winter, 
Spring, Durum, White. 
RICE: 

(Calady, Southern and California 
Production): Rough, Brewers, 
Brown, Screenings, Milled. 

RYE: 

Foreign, Domestic. 

OATS: 

Eastern, Western. 

BARLEY: 

Eastern, Western. 

BEANS: 

Navy, Red and White Kidney, 
Yellow Eye, Marrow Fat, Red 
Cranberry. 

CORN: 

Dent-Domestic, King Philip Flint, 
Pop. 

ARGENTINE CORN ¢ FLAXSEED 
VETCH ¢ BLUE LUPINE ¢ GRAIN 


SORGHUMS ¢ BUCKWHEAT 
SOYBEANS ¢ COFFEE 


Just plug into outlet — standardize — run. No weighing of 
samples — no waiting. Easy reading meter with exclusive : 
damping feature. Line operated model unaffected by normal 
voltage variations. Overwhelming favorite because of its sim- 
plicity, accuracy and dependability. Available at leading 
distributors. Literature on request. 


WESTON ELECTRICAL 
INSTRUMENT CORPORATION 


614 Frelinghuysen Avenue, Newark 5, New Jersey 


THE FEED BAG—July, 1956 - 


FOR 
MEASURING GRAIN MOISTURE | 
TAG-Heppenstall 
Al ten 
| “ Sf), 
| 


By J. M. SHEPPARD 
Bissau, West Africa 


Feed pays the taxes in the Portu- 
guese colony of Guinea in West Afri- 
ca. This predominantly colored area is 
located just south of the Dakar tip of 
Africa. 

The writer stood off to one side on 
the roofed-over porch of a young 
army lieutenant and watched a long 
line of Guinea Negroes await their 
turn to have bags and baskets of rice 
and peanuts weighed upon the scale 
that was set up in front of the officer, 
and handled by his colored clerk, 


while a uniformed native trooper stood 


by. 


cashew fruit to which the “nut” 
seed is attached. 

There are 17 main tribes in Portu- 
guese Guinea, with 34 sub-tribes. One 
of them is Moslem in religion, while 
the others are divided with a handfull 
of Protestants and Catholics in each, 
and the bulk of them still devoted to 
fetish worship. Dirt roads connect 
most of the main villages with the 
colony’s capital and main port, Bissau, 
but donkeys and horses are almost un- 
known here, and only the rich can 
afford a truck, so not much of the 
Negro’s crop can find its way to a 
cash market except through govern- 
ment transportation. 

The native pays his taxes with a 


or 


Feed Pays the Taxes 


The Negroes were paying their 
taxes. 

Since cash money is an article rare- 
ly come by in the native villages of 
this West African Portugese colony, 
and taxes, like death, are inevitable, 
the Guinea black pays his taxes in 
peanuts, cashew nuts, rice, and when 
the government will accept it, in the 


UNLOADING a truck of 
feed-food at Bissau in Portu- 
guese West Africa is shown 
at right. Immediately below 
a river vessel is unloaded of 
its cargo of mancarra — the 


Portuguese Guineans' main 
crop. At right, Correspondent 
Sheppard's daughter Jary 
admires the rooster being 
brought to market by a Gu- 
inean native teenager and 
her younger sister. The only 
feed this bird has ever had 
has been what it has been 
able to scrounge up. itself. 


Western 


part of his crop, selling or trading the 
balance, if any, to some itinerant truck 
trader who hauls it in for sale, or to 
the government itself which also buys, 
in addition to crediting taxes with the 
produce. But the word “buys” usually 
means the exchange of merchandise 
rather than a cash payment, for the 
colored resident of the great African 
forest has little use for the paper or 
coinage that Americans call “money.” 
What is the biggest feed firm in 
Portuguese Guinea? The answer is 
easy — the colonial government. 
Cattle, hogs, poultry; they are all to 
be found here, but except for the 
stock owned by a smattering of Portu- 
guese whites who own plantations or 
farms near Bissau, these must scratch 
it, as best they can, and that is not too 
difficult since the bottom lands, the 
jungle, and the swamps all offer na- 
ture’s feed for bird or beast. But it is 
a case of the “survival of the fittest,” 


Africa 


or maybe the “luckiest,” since 20-foot 
pythons, big-mouthed hippos, and 
great spotted leopards claim their 
share of every animal and bird that 
dares to roam their domain. 

Hippos and monkeys — hundreds 
of thousands of the latter — destroy 
the crops, while leopards and other 
beasts of prey get more than a fair 
percentage of the poultry and live- 
stock. 

Yet somehow, the Guinea native 
manages a sinall crop each year, and if 
he don’t want to be “drafted” to work 
it out on the road, he will present his 
few bags of feed in lieu of tax money 
when the “call goes ’round.” 


| — \ 
| 
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50-LB. BLOCK 4-LB. LIK 


© Blusalt is available in 50- and 100-Ib. bags. 
50-lb. blocks and 4-lb. Liks. Fits any feeding 
program. 
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“Here’s one feed product we can’t grow!” 


“—is one feed product farmers don’t raise them- 


ATIONAL SALT CO. JING. SCRANT ONP 


THERE’S PROFIT IN 
STERLING BLUSALT 
EVERY DAY— 


BECAUSE IT’S FED 
EVERY DAY 


Salt with trace minerals added—Sterling Blusalt 


selves. They have to buy it from feed dealers— 
and buy it all year round—to give their live- 
stock salt and needed protection against trace- 
mineral deficiencies. What’s more, Sterling Blu- 
salt is important on every livestock farm in your 
area. So when you handle Sterling Blusalt, 
you’re assured of steady sales and profits... 
day after day after day. 


With Sterling Blusalt, the farmer can also help 
protect his livestock profits every day in the 
year. Fed free choice and mixed in custom feeds, 
Blusalt guards animal health and production— 
helps provide higher returns in milk, meat, or 
wool. That’s the big reason so many farmers are 
becoming repeat customers for Sterling Blusalt. 


P.S. Your customers are hearing more and more 
about Sterling Blusalt in a big new “Fun-on- 
the-Farm’’ advertising campaign in major feed- 
ing areas. Ask your Sterling representative 
about tie-in possibilities. 


Sterling Blusalt is salt plus iodine, cobalt, copper, iron, man- 
ganese, and zinc. These trace minerals are stabilized to assure 
full strength . . . in amounts determined by leading animal 
nutritionists. 


STERLING BLUSALT— Product of International Salt Company, Inc. . 


67 


4 
. 
| 
NERA 
: 
SS 
Wy 
3 


The tax collector, as previously ex- 
plained, is the district army officer — 
a white Portuguese from the home 
land as a rule, who acts, in his area, 
not only as the tax man, but dlso as 


ALMOST like a scene from 
the Capt. Gallant television 
epic or the film "Beau Geste"’ 
is this photo of taxes being 
collected by a Portuguese 
official in the form of feed 
brought in by a native West 
African. Note the expressions 
of the onlookers. 


judge, jury, policeman, and private 
consultant. On the side, he must prac- 
tice a bit of medicine, settle family 
quarrels, and look out for signs of 
leprosy, so prevalent in the Guineas, 
so that the unfortunate who contracts 
the disease, can be treated or sent to 
the government leprosarium — de- 
pending upon the advancement of the 
ailment. 

Out of an estimated population of 
500,000 in Portguese Guinea, no less 
than 15,000 are known to be afflicted, 
and receive weekly treatment as out- 
patients, but an untold number are un- 
reported on, and hide out in the Afri- 
can bush, preferring their fetish as a 
possible cure rather than the white 
man’s drugs. 

Owing to the long standing custom 
of their forefathers, and due in part to 
the tropical climate, the Guinea Ne- 
groes are not overly ambitious and 
their crop planting is usually restricted 
to the least amount of labor necessary 
to get them by with the tax man, and 
leave a bit over for home feed during 
the dry season when no harvest is 
forthcoming. 

Wine, both the palm and cashew 
variety, is a strong home or cottage 
industry, and the blacks have learned 
that the pulp of the cashew fruit can 
be fed to their small numbers of live- 
stock when the grazing is thin. Chick- 
ens and hogs, too, will eat the fruit 
pulp of the cashew. The seeds or 
“nuts” which are attached to the fruit, 
are both used for home consumption 
and exported. The export price is fair- 
ly good, but again the transportation 
problem makes it difficult to do busi- 
ness. 

From Portugal a fair amount of 
bagged feed is shipped in, and this 
includes oats, corn, and other grains, 
but finds its way into the market for 
human food rather than for animals 
or poultry. Since the bagged feed of 
the type Americans would use for 
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farm animals and birds is comparative- 
ly low in cost, the Negroes buy it, or 
trade for it, but only to feed their fam- 
ilies, not their livestock. 

This is one of the few places in the 
world where cattle and poultry feed 
becomes an essential to keep life in 
human bodies. 


The pity of it is that the land is 
rich, that there are vast areas un- 
cultivated at all, and that any native 
can have all the land he wants if he 
will only show the ambition to clear 
and plant it. But for the most part, 
these ignorant and unfortunate peo- 
ple would rather live on a semi-starva- 
tion basis than put in a good day’s 
work, month after month. It simply 
isn’t in them, somehow. The Portu- 
guese colonial government states that 
good roads would be built and trans- 
portation provided, if the native blacks 
will ever awake and labor upon the 
rich soil to produce sufficient crops 
to merit the cost of highways. 

Village schools are provided, but it is 
extremely difficult to get the children 
to attend them regularly, although 
the people as a whole will not hesitate 
to call upon their nearest first aid sta- 
tion when injured or sick, except for 
leprosy, which they well know means 
a constant check-up and likely con- 
finement. To them, the “good life” is 
a life of indolence and ease. They call 
it “freedom” but actually it means 
only freedom from work. 


Until quite recently, the sleeping 
sickness, brought about by infection 
from the tse-tse fly, took a heavy toll 
in Portuguese Guinea, but a constant 
fight on the part of Portuguese offi- 
cials has succeeded in greatly reducing 
this pest. The infant mortality rate is 
very high, and life expectancy for 
the native would hardly average above 
35 to 40 years, owing to the lack of 
hygiene, the impurity of water sup- 
ply, and-the multiple diseases brought 
about by sheer ignorance. 

All of this combines to restrain agri- 
culture and, of course, any develop- 
ment of the feed business beyond the 
vital necessity of a bare existence and 
the aforementioned taxes. 

The potential in Portuguese Guinea, 
like all of West Africa from Senegal 
on down the coast, is tremendous. If 
the populace .can ever be awakened, 
great and productive farms would 
spring up, and prosperity would fol- 
low with attendent progress and ad- 
vancement, but even the most opto- 
mistic Portuguese officials cannot 
bring themselves to predict anything 
like this in “our time.” 

Meanwhile, as the years roll by, the 
imported feeds designed for poultry 
and cattle go to keep the Guinea na- 
tive alive, while his own few crops 
serve to pay the enforced head tax 
and leave him but a pittance with 
which to indulge in life’s barest re- 
quirements. 
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Safe as America— U.S. Savings Bonds 


The U.S. Government does not pay for this advertisement. It is donated by this publication in cooperation with the 
Advertising Council and the Magazine Publishers of America. 


The man who named 
Tombstone, Arizona 


Tue SURPRISED government scout from 
Camp Huachuca reined his horse to a stop 
at the sight of Ed Schieffelin. And when 
Schieffelin admitted he was actually living 
and prospecting in Apache country, the 
scout warned him, “All you'll ever find’ll be 
your tombstone.” 


But Schieffelin didn’t scare easy. When 
he struck a silver lode in the desolate, dan- 
gerous hills of Arizona Territory, he called 
his first mine “Tombstone.” And, unknow- 
ingly, he gave a name to a borning, brawling 
community soon to be notorious as one of 
frontier America’s tough towns. 


The Tombstone mine itself never amount- 
ed to anything. But Schieffelin just kept on 
prospecting — and within a few years, he 
turned out to be a millionaire. The hills he 
had risked his life in were practically made 
of silver. 


Today’s Ed Schieffelins are hunting ura- 
nium ore with Geiger counters, but their 
spirit is the same. And it is only part of the 
spirit of 165 million Americans who stand 
behind U. S. Series E Savings Bonds—who, 
by being the people they are, make these 
Bonds one of the finest investments in the 
entire world. 


And, for an American, the very finest in- 
vestment. Why not help your country —and, 
very importantly, yourself, by buying Bonds 
regularly? And hold on to them! 
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Poultry Service Afield 


How You Can Help Flock Owners 


The proper servicing of poultry 
flocks in the field should be beneficial 
to both the inexperienced or starting 
poultryman and to the veteran of 
many years. The beginner can benefit 
from considerable advice and super- 
vision. The veteran needs to be kept 
informed of new developments be- 
cause the poultry industry is one of 
growth and change where accepted 
practices of yesterday may not be prac- 
tical today. 

The field service work performed 
by the representative of a large feed 
company may fall into several cata- 
gories. He may be called upon for ad- 
vice on feeding, breeding, or manage- 
ment. He must have the ability to 
demonstrate or teach the proper pro- 
cedure to follow in carrying out many 
poultry practices. In the extreme cases 
he finds himself actually doing the 
physical work and staying by the job 
until it is finished. 


Show Them How 

Service work in as far as possible 
should be confined to advising and 
teaching or demonstrating. It is on 
these points that the serviceman can 
render his greatest service and have 
sufficient time to aid the greatest num- 
ber of poultrymen. When the service- 
man allows himself to work hour after 
hour doing routine work which could 
be done by any able bodied person he 
is not using himself to the greatest 
advantage. Also, poultrymen should 
not become so dependent on service 
work that they refuse to learn poultry 
practices and thus in the absence of 
help are completely lost as to proce- 
dure. 

Many servicemen have been forced 
into doing considerable routine work 
because they have the impression that 
this is the only way they can hold the 
customer’s feed business. It is true that 
in a few instances poultrymen have of- 
fered their feed business in exchange 
for an unreasonable amount of serv- 
ice work. 

Ultimate Goal 

The ultimate goal of both the serv- 
iceman and poultryman should be to 
produce the maximum profit from the 
poultry enterprise. These two should 
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By D. H. MISHLER 


Centennial Mills, Inc. 


work closely together and have a mu- 
tual understanding as to the practices 
which are to be followed. The service- 
man must be confident and certain in 
his advice. The poultryman must be 
willing to follow through on practices 
which have been agreed upon. 

To render the greatest service in the 
field, it will be helpful if a man has a 
good poultry background, preferably 
a combination of practical experience 
and academic poultry training. He will 
thus be familiar with all common man- 
agement problems. He should have 
some knowledge of the problems in- 
volved in breeding and considerable 
knowledge of feeding practices. Rec- 
ognition of the more common diseases 
and what to do until a definite diag- 
nosis can be made is important. 


Services Rendered 
Some of the poultry practices which 
are carried out by poultrymen in most 
areas are as follows: 
1) Cleaning and disinfecting brood- 
er house or laying house 
2) Setting up and adjusting brooder 
stoves 
3) Debeaking 
4) Vaccinating 
5) Inoculating 
6) Deworming 


Two-Fold Roles 


. . . of feed men who provide service 
in the field to poultrymen are dis- 
cussed in this timely message which 
the nutrition chief of the big Portland, 
Ore., feed manufacturing concern pre- 
sented at the recent poultry confer- 
ence held at Montana State College. 

Mr. Mishler describes accurately 
and concisely what he feels are the 
services poultrymen should be able 
to count on from their suppliers. He 
stresses that not only newcomers but 
experienced poultry producers as well 
can gain a great deal from the serv- 
ices of expert servicemen. The veter- 
ans need to be kept posted on new 
developments, while the newcomers 
need advice and aid of practically 
every type, the Oregonian stresses. 

Mr. Mishler’s company operates 10 
mills in the Pacific Northwest. 


7) Treating for lice and mites 
8) Culling 

9) Wingbanding 

10) Blood testing 


It can be seen from scanning over 
the above list that some practices re- 
quire considerably more skill than oth- 
ers which may require only a general 
knowledge of the best types of mater- 
ials to use. The most satisfactory de- 
tergents and disinfectants may be rec- 
ommended together with advice on 
their cost and method of application. 
It should not be necessary for the serv- 
iceman to do the job as though he 
were a hired hand. There are many 
tips and suggestions which may be of- 
fered in relation to brooder operation. 
With respect to debeaking anyone 
should be able to learn to do this job 
expertly in a short while. If the serv- 
iceman is sick or occupied elsewhere 
the grower who has learned to debeak 
should be able to proceed and com- 
plete the job without further super- 
vision. 

The same is true with respect to 
vaccinating or inoculating as well as 
deworming and treating birds for lice 
and mites. Culling poultry is a skill 
which develops as a result of observa- 
tion and practice. Culling methods 
vary depending upon the breed and 
many different management practices. 
In properly servicing poultry flocks 
each flock owner should be trained to 
do an efficient job of culling his par- 
ticular birds under his type of man- 
agement. Here again the serviceman 
should train and teach. 


The poultry flocks which are most 
profitable are ones which are serviced 
by a dependable service representative 
who makes the practice of keeping a 
date book. 

The notations made here will indi- 
cate when certain jobs are to be done 
with each flock and the serviceman 
can make himself available for helpful 
guidance. In addition, periodic check- 
ups are of value to make certain that 
birds are in excellent health and per- 
forming most efficently. 


Working together in this manner 
the greatest success should be achieved 
from the poultry enterprise. 
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HI-MOLASSES PELLET MILL 
AND MOLASSES FEED MIXER 
Combination Packaged Unit! 


To 6 TONS Per Hour 
Of High Molasses Pellets 


or 
To 20 TONS Per Hour Of 


Molasses Meal Feeds 


Incorporates every element of top quality hi-molasses 
Pellet Production (see list at right) into a single com- 
8 unit. Each element of pellet production com- 


ined and co-ordinated with all other needed ele- 
ments. 


Integrated Packaged unit construction means Top 
quality hi-molasses pellets, and assures major savings 
in installation costs and an absolute minimum ex- 
penditure of man hours per ton of production. No 
other unit can equal the Super 75’s uniformly fine 
quality hi-molasses pellets, or its ease and economy 
of ‘operation. 


Wenger ' is the recognized leader in Hi-Molasses Pel- 
leting and Cooling Systems. Years of experience in 
designing, engineering and manufacturing Hi-Molas- 
ses Mixing, Pelleting and Cooling Systems exclusive- 
ly has — us from the simple hi-molasses pellet 
extruder which Wenger introduced nearly twenty 
years ago, to these efficient, compact units—Your 
Best Bet For Success and Profits. 


WENGER’S 

COMPLETE 
PELLETING 
SYSTEMS 


Operate with Wenger’s Revolving 
Cotton Seed Meal Duster and Horizontal 
Pellet Cooler. Cooler may be suspended from ceiling. 


NGer WYirer mis. ¢ 
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Reeves Variable Speed Motorized Feeder 


Steam Jacketed Feeder 
Automattic Molasses Level Control 
4, Dual Handed Set Back Molasses Meter © 


. §. Quick Cleaning High Speed Mixing Cylinder 
6. Ammeter for Pellet Extruder Motor - 


Belt Drives for Mixer. 
.8. “C” Belt Drives for Pellet Extruder 


One-Minute Change, Pellets to Meal 
10. Dual Baggers for Molasses Meal Feeds 


11. 430 Gal. Molasses Tank and Molasses Heating Coils 


.12, Push Button Control Panel for Entire System 


'13. Molasses Temperature Gauge 


14. Steam Jacketed Pellet Extruding 
15. Pellet Dies from to 1” 


16. Automatic Steam Regulator ond Thermostatic 
Controls - 


17. Built-in Molasses Agitator 
18. Wenger Metered Flow Pump . 


WRITE TODAY for deactintive material and installation. 


Sito Also ask for Wenger’s booklet on “Roughage __ 
Busting.” Smaller “Wenger . Pellet 
from. 3 tons — also available.. : 


World’s Largest Combination Hi-Molasses Feed Mixing and Pelleting Unit 
| 
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At the specific request of northern 
Indiana members, the Indiana Grain & 
Feed Dealers association took its warm 
weather meeting to Purdue University 
at West Lafayette June 17-19. Support 
from those who asked the shift from 
French Lick, the previous summer 
meeting site, was noticeably lacking as 
attendance barely reached the 200 
mark. 

Hot weather came to town with the 
feed men, but those who attended 


By BRUCE W. SMITH 


through the supplier on that portion 
of the shipment which was used in 
mixed feeds” to be allowed quarterly. 

E. B. (Eb) Evans of Evans Grain 
Co., Decatur, IIl., provided a stimulat- 
ing message in his role as president of 
the Grain & Feed Dealers National 
association. “The Grain Trade Looks 
Ahead” was Mr. Evans’ topic. 

He began by noting that the Indiana 


and grain and feed men. Let's go to 
work!” 

A sketchy presentation on progress 
in the nation’s grain sanitation pro- 
gram was offered by George Daugh- 
ters of the Chicago office of Food & 
Drug. Mr. Daughters expected to an- 
swer questions from the assembled 
grain and feed men, but none was 
forthcoming. 

The afternoon of June 18 was spent 
visiting the Tippecanoe Laboratories 


Talk Costs, Bushels 


= 


ERWIN SCOTT 


In the president's chair. 


heard a team of talented speakers 
range over half a dozen subjects. They 
heard also that the summer meeting 
site next year will once again be 
French Lick, the northern Indiana 
meeting place having proved a poor 
magnet. 

Leading off the two-day speaking 
program was P. B. Curtis, associate 
chemist for the state of Indiana and a 
colleague of Forest W. Quackenbush, 
state feed control official. Dr. Curtis 
cited ways in which Hoosier feed mer- 
chants can apply for credit on inspec- 
tion fees they pay on ingredients for 
formula rations. 

His presentation was primarily of 
interest to feed firms within Indiana 
and cited the state feed law provision 
which provides “a credit to such man- 
ufacturer for the inspection fee paid 
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Hundredweight Panel Highlights Session 


grain trade, in cooperation with the 
organized industry of four other 
states, actually founded the National 
in 1896. Then Mr. Evans discussed 
phases of the federal wage-and-hour 
law and several other subjects. 


On the increase in the federal min- 
imum wage, should current exemp- 
tions be abandoned, he declared that 
feed retailers will be forced “to pass 
it on to farmers in higher prices for 
feed, or lower prices for grain pur- 
chased, and there are few persons to- 
day who would say that the farmer 
himself is in any position to absorb 
further costs.” 


President Evans reported that con- 
gressmen have received substantial 
pressure from their home areas against 
doing away with retail exemptions, 
which organized labor favors aban- 
doning. He noted that the National 
group has worked long and hard to 
emphasize the need for the exemp- 
tions. 

Mr. Evans spoke of various elements 
in the national farm problem and 
rapped the federal government for its 
squeezing tactics against the private 
grain trade. “In spite of public state- 
ments endorsing the free markets,” he 
asserted, “the government agency peo- 
ple still continue to build their own 
little empires of grain merchandising 
and storage.” 

Proposals which will ease farm prob- 
lems were gone over by the Illinois 
businessman, who then urged greater 
industry teamwork in his concluding 
statement: 

“Together we could accomplish 
great things for America, which means 
great things for farmers, consumers, 


MARK PICKELL 
Opponent in absentia. 


plant of Eli Lilly & Co., Indianapolis 
producer of pharmaceuticals and stil- 
bestrol. Some 100 feed men visited the 
production unit, which is a few miles 
outside Lafayette. They saw antibiotic 
production and witnessed the mixing 
of Lilly’s stilbestrol product into a soy 
bean carrier. 

A comprehensive survey on labor 
efficiency in Indiana feed plants was 
the first feature on the June 19 pro- 
gram. Results of the survey were re- 
ported by W. S. Farris, Purdue exten- 
tion marketing economist. 

The feed industry does not tell its 
story widely or loudly enough, Mr. 
Farris said in his preliminary remarks. 
Its story is undertold and its products 
undersold, he declared. 


(Concluded on page 76) 
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the FIRST and ONDYantibiotic the: 


4, ATROPH 


ape are t weight. NOW...your feedscan 
feeds inefficiently .-- 


grams of AUREOMYCIN Chlortetracycline per ton.” 


2 BACTERIAL DIARRHEA in beef calves 


(scours ) 


Losses from bacterial diarrhea rank second among all disease losses in cattle! 
This disease causes high death losses in beef calves—unthrifty, poor-gaining 
calves—poor use of feed. 


Many pigs 
use their 


NOW-—your feeds can help stop these losses. Your feed tag can read: “For 
aid in the reduction of bacterial diarrhea in beef calves. Contains a quantity ; 3 
of AUREOMYCIN Chlortetracycline adequate to provide 0.1 milligram per cats os ‘ 
pound of body weight per day when fed in accordance with directions.” o>: 


ENTEROTOXEMIA sheep 
(over-eating disease) 
Enterotoxemia of sheep has been a major 
years. But it need not be today! pe es 
feeds can help stop losses. Your feed tag yechocsce ego 
f losses due to enterotoxemia in 
a 


problem of sheepmen for many 


ij 


AUREOMYCIN is the first and only antibiotic 
that permits you to make these new disease 


Now... you can tell, and show, your livestock 
growers how to STOP COSTLY LOSSES from 
these 8 diseases: atrophic rhinitis in swine, 


bacterial diarrhea (scours) in beef calves and | : 


enterotoxemia (over-eating disease) in sheep. 
You can be first to offer these newest benefits 
to customers with the right amount of AUREO- 
MYCIN Chlortetracycline in your feeds. 


claims on your feed tags! 
- AUREOMYCIN is supplied to feed manufac- 


turers in various types of AUROFAC® Feed 


Supplements. Choose the AUROFAC that best 
suits your needs for these new feeds. 


——E¥ANAMID_— AMERICAN CYANAMID COMPANY | ANIMAL FEED DEPARTMENT | 30 ROCKEFELLER PLAZA. N. ¥. 20..N.¥. 
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NEW 
NEW APPROVED 
DISEASE 
| raisers 10 million dollars every | 


Close contact with its customers 
every week of the year results in extra 
sales volume for John K. Curry & 
Sons, Palmyra, Pa., feed operation. 
The Curry layout is located ina city 
of 6,500 population which is 20 miles 
directly east of Harrisburg and a doz- 
en miles north of the Pennsylvania 
Turnpike. 

The close contact policy is applied 
throughout the Curry business, which 
deals in feed, fertilizer, remedies, and 
insecticides. 

“We don’t have a formal store-type 
edifice to sell from,” Partner Herb S. 
Curry explained, “so we concentrate 


Down 


on personal contact at the farms. Dur- 
ing our conversations, we feature the 
other products that we handle in addi- 
tion to feeds and make sales for them 
as well. And because of our continu- 
ous program of contacting customers 
and prospects, we maintain a high vol- 
ume of business all year around.” 

At the present time, the fourth gen- 
eration of Currys is operating this 
business. It had its start back in 1882 
when it was launched as a flour mill. 


CURRYING the favor of Penn- 
sylvania farmers is achieved 
successfully by John K. Curry 
& Sons at Palmyra. The busy 
firm is operated by Louis, 
Herb, and John Curry, shown 
in that order at the right be- 
low. Louis sacks off feed in 
left photo and Herb weighs 
out a small order by hand in 
the middle view. 


Feeds were added to round out its ac- 
tivities and, eventually, the other 
items. Its present owners are John K. 
Curry, whose grandfather started the 
business, and Louis C. Curry, in addi- 
tion to son Herb. 

The duties surrounding the opera- 
tion of this business has been divided 
three ways. The elder Curry handles 
the adminstrative and managerial reins 
of the business, with Herb spending 
his time contacting and servicing cus- 
tomers. Louis is in charge of milling 
operations and handles the production 
end of the organization. Assisting 
them are three additional employes. 

“We don’t have a store, in the full 
sense of its meaning,” explained Herb 
Curry,” using part of our office and 
warehouse to display our feeds and re- 
lated products to farmers who come 
here. So on field trips, I have to be the 
‘store.’ This is done by always having 


The Farm 


with me quantities of feed, samples of 
our fertilizers and remedies that I can 
show the customer and discuss with 
them. I also have a _ considerable 
amount of literature available. As a re- 
sult, I think that we sell more feed in 
a customer's living room than any 
store can sell over-the-counter in a 
week.” 

Seated on a customer’s porch, in the 
living room, or beside the farmer on 
his tractor, Herb displays his samples 
and talks them up. This “live” type of 
selling gets the customers undivided 
attention and is the forerunner of mak- 
ing sales. It is particularly effective 


right before the start of a season, such 
as the need for fertilizer and remedies. 
While showing these products to the 
customer, the latter may have some 
questions to pop at Herb Curry and 
after getting his expert opinion, he ap- 
proves the purchase of the featured 
products. 

At the present time, this feed deal- 
er handles three commercial feeds: 
Ful-O-Pep, Wayne, and Beacon. The 
Currys also manufacture their own 
private Pride brand of feed so that 
they have an ample selection for their 
customers. Now the Currys are con- 
templating adding another line of 
feeds. 

“Variety is a very important part of 
a feed dealer’s business,” says young 
Herb Curry, “but is shouldn’t be done 
hastily just so that they are available 
to customers. We will only handle 
feeds that are not being handled by 
other dealers situated in our immediate 
vicinity. We feel that by being an ex- 
clusive dealer, we have a better oppor- 
tunity of selling to a customer, holding 
the price line and doing a continuous 
business. Once a feed is handled by 
additional dealers in the area, competi- 


Sales Pay 


tion takes an unethical turn and every- 
one sufférs.” 

Curry’s private brand feed is its 
biggest outside of its immediate sales 
vicinity. Herb Curry terms “his” mar- 
ket a five-mile radius around his mill. 
By selling his Pride brand in other 
market areas, he feels that he is build- 
ing up somewhat of an exclusiveness 
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for his feeds that will help him to off- 
set competition. 


Custom mixing is also a sizeable por- 
tion of his business and he charges 15 
cents per 100 for grinding plus the 
cost of the ingredients. If he makes a 
grain pick-up and delivery, an addi- 
tional five cents per 100 is added. 
Most customers let Curry’s prepare 
the mix for them and the firm uses 
manufacturers’ charts and formulas in 
its preparation. Palmyra area farmers 
approve of mixing on a commercial 
basis because they recognize that com- 
mercial feed manufacturers have made 
exhaustive studies concerning proper 
formulation of feeds and want to take 
advantage of these studies. 


“Time was when every farmer had 
his own formula,” stated John K. 
Curry, “but not so today. The average 
farmer knows that the commercial 
feed manufacturers are far more ad- 
vanced than they in the preparation 
of feeds, so if they do want custom 
mixing, they just tell us to go ahead 
and prepare it the way we have been 
instructed.” 


The mill is comprised of two build- 
ings, with the equipment confined to 
one. This includes a Sprout-Waldron 
mixer, a seed cleaner, Eureka oat 
crimper, Sprout- Waldron molasses 
mixer, and an attrition mill. A Reading 
railroad siding runs between both 
buildings so that unloading can pro- 
ceed into either. Two cars can be un- 
loaded at one time. Truck loading is 
handled on platforms on the opposite 
two sides of the buildings so that a 
continuous loading and unloading ac- 
tivity can be carried out. The main 
building with the milling equipment is 
130 feet long by 40 feet wide and the 
other is 80 feet long and 30 feet wide. 
A third building 60 feet by 48 feet is 
now under construction and will house 
bagged feeds. 

Herb Curry visits every customer a 
minimum of once every two weeks, 
when he checks feed requirements. 
Deliveries are made the following day 
and telephone calls and standing or- 
ders filled in. Three trucks handle de- 
liveries and as an inducement for 
C.O.D. payments or within 10 days a 
two per cent discount is offered. The 
firm has little trouble with credit be- 
cause this matter is taken up by Herb 
as he makes his routine customer visits. 

Small feed orders are filled at the 
mill, at which time are discussed the 
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Here’s the big 


SHARE-THE-HEALTH CAMPAIGN 


(AND THE WEALTH) 


Valuable 
premiums for 
your farmer- 


DELTA JET 
LANTERNS 


@ s a new, free-wheeling promo- 
tion from Peebles’ — tailor-made to 
help you share the wealth while your 
customers’ birds Share-the-Health of 
Peebles’ moist, appetizing Whey 
Blocks. Your cusfomers simply cut 
the “seal of quality” from tops of 
Peebles’ 50-lb. cartons and mail to 
Box 739, Appleton, Wis., along with 
money specified *. 


IRONING 


STOCKINGS BOARD COVER 


$1.50 value, only Pair and a sparel Aluminum coated. 
75¢ to your custom- ~ $2.10 value. Farm $1.75 value, only 50¢ 
ers with two seals. 


wives get them for and two seals. 
two seals and $1. 


These premiums already have 
proven their pull with flock owners. 
So expect to see plenty of sales ac- 
or from this Share-the-Health cam- 


mee up on Peebles’ Whey Blocks 
now. Get set to profit from the biggest 
Peebles’ promotion yet! 


*Subject to local pameiations governing pre- 
miums. Offer expires Nov. 30, 1956. 


Backed by one of the most intensive advertising 
campaigns in the history of the feed industry 


farm magazines 


_... + Magazines that call on more 
than 614 million farm families 
. telling them about the bene- 

fits of raising healthier 

Peebles’ Whey Blocks... and 

the big premium offer. 4 


We're not forgetting you, 
Mr. Dealer... 


prize incentives are avail- 
le to you, too. And Peebles’ Share- 
the-Health Campaign offers you real 
money-making opportunities besides. 
Ask your distributor salesman, or 
fill in coupon below and send for 
full details. 


NOW WITH 


New growth factor 
for more dollar 
returns over feed costs 


propucts 
WESTERN CONDENSING COMPANY 


Appleton, Wis. ° San Francisco, Calif. 
World’s Largest Producer of Whey Products 


Powerful, local 
sales-making aids 
On the local level, too, Share- 
the-Health will be busy mak- 
ing friends through colorful, 


hard-selling, direct- to-farmer 
literature and point-of-sale 


To: Box 739, Appleton, Wis. 
Gentlemen: 


I want to get in on the benefits of the ‘“‘Share- 
the-Health’’ Campaign. Give me full details 


I now stock Peebles’) I wish to stock Peebles’ 
NAME . 
COMPANY 


ADDRESS 


75 


| 
new 
“eal 
Gy) APHF convention in Minneapolis 
| 
| 
} 


— Hoosier 
(Continued from page 72) 


Hoosier feed mer: should aim to in- 
crease the amount of work they’ pro- 
duce with fewer labor units. Idle time 
in feed mixing, grinding, sacking, and 
other operations should be eliminated 
so far as possible, Mr. Farris stressed. 

Feed company offices need more ef- 
ficiency; once the offices are made 
more efficient, the mills themselves 
will absorb some of the efficiency, he 
stated. Instructions to employes should 
be made as clear as possible, Mr. Farris 
emphasized, so that workers will not 
have to do the same job a second time. 

Here are some of the facts gleaned 
in the Purdue mill survey: 

The following are the most-used 
hammer mill screen sizes i, 
4, and inch. 

Stairways are faster than ladders or 
manilifts. 

Truck dumps are too small. 

Centralized switches and _ spout- 
changing units should be in wider use. 

A panel presentation on proposed 
changeovers from bushels to hundred- 
weights in grain handling featured 
Erle Ellis of Hales & Hunter Co., Chi- 
cago, and Walter Penrod, Farmers El- 
evator Co., South Whitley. This pair 
supported the proposed switch to hun- 
dredweights. 

The defense for the bushel was de- 
livered in absentia by Mark Pickell, 
Chicago commodity counselor. His 
brief included the statement that “to be 
fair to farmers the bushel system must 
be retained” for quality differentiation 
between grades of crops. A change- 
over to hundredweights, he said, 
“would open the way to fraud” in 
areas where buying competition is lim- 
ited. 

Nor would the cwt. system save any 
time, according to Mr. Pickell. He 
explained this by defending the pres- 
ent test weight setup. Bushel test 
weights, the Chicagoan wrote, also 
are valuable in indicating likely crop 
yields and they definitely measure 
quality. The grain trade generally is 
opposed to a changeover, Mr. Pickell 
said, although he acknowledged that 
the feed manufacturers of the nation 
are in favor of a switch. 

Feed Manufacturer Ellis agreed 
with the latter statement as he began 
his talk. The need for the cwt. meas- 
ure has come about through evolu- 
tion, not revolution, he said. Recom- 
puting back and forth from bushels to 
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cwt. is wasteful, he asserted. f 

Mr. Ellis noted that the National 
Grange and American Farm Bureau 
federation both have endorsed the 
cwt. plan. In the milling industry, the 
American Feed Manufacturers associa- 
tion and many state and regional 
groups favor the shift. 

The government currently is sur- 
veying merits and demerits of such a 
switch, Mr. Ellis said, with the results 
expected about mid-autumn. Feed men 
would like to start trading on a hun- 
dredweight business on July 1, 1957, 
switching one grain futures field at a 
time until a complete turnover was 
effected a year later. 

Elevator Operator Penrod spoke in 
favor of the change from the stand- 
point of the retail merchant. He said 
simplicity and economy are aims of 
the cwt. change and that such a move 
would eliminate confusion at the retail 
level. 

“Why, we save 50 per cent in time 
by figuring weight tickets at the hun- 
dredweight scale instead of bushel 
scale,” Mr. Penrod stressed. “A change 
would save all of us the headache of 
having to deal under two standards. 

“It is high time we do away with 
this wasteful bushel system,” the South 
Whitley merchant concluded. 

Windup speaker at West Lafayette 
was Elmer W. Shafer of the Allied 
Mills retail operation, Wayne Feed 
Supply Co. His timely tips on han- 
dling credit are published elsewhere in 
this issue. 


Market Grades of Steers 


Help Pasture Comparison 


Dont forget to consider market grade of 
steers produced when comparing pasture 
grasses for cattle, beef men have been ad- 
vised by the livestock and forestry branch 
experiment station of the University of 
Arkansas. The same consideration applies to 
pasture fertilization. 

Station researchers compared orchard 
grass to fescue as a cool season permanent 
pasture for beef. Steers on the orchard grass 
averaged 200 pounds heavier than those on 
fescue. But more important, the scientists 
said, the orchard grass beef graded higher 
than the fescue beef. 

These differences in grades of steers can 
reflect as much as six cents a pound, ac- 
cording to Associate Director Charles E. 
Mabry. Fertilized and unfertilized Bermuda 
grass also were compared as to beef grade 
and weight produced. 

It was found that market grades of steers 
were increased by fertilization of Bermuda 
pastures. Heavy fertilization also upped 
gains by an average of 345 pounds more 
beef per acre than brought by unfertilized 
Bermuda grass. 


Reynolds Heads McMillen 


Marketing Department 


Promotion of E. E. (Ed) Reynolds to 
marketing department manager for Mc- 
Millen Feed Mills, Fort Wayne, Ind., has 
been announced by President Dale W. Mc- 
Millen Jr. Mr. Reynolds will be responsible 
for marketing and market research activities 
of the feed sales division. 

Newell Wright succeeds Mr. Reynolds 
as manager of the marine and truck depart- 
ment. Dr. R. W. Schoeff has been trans- 
ferred to the marketing department. He 
now is responsible for market research acti- 
vities. Simon Heemstra has been named 
sales development executive. 


Globe Milling Purchases 
Auer Braun Feed Mill 


Globe Milling Co., Watertown, Wis., has 
purchased the feed mill of Auer Braun 
Lumber Co., Hubbleton, Wis., President 
S. C. Northrop of Globe has announced. 
The business will be known as Hubbleton 
Feed Mill. 

Harold Rettschlag of Hubbleton will 
manage the mill assisted by Carl Eggert of 


RAY KAERCHER 


Reeseville, Wis. They will report to Ray 
Kaercher, retail feed division manager for 
Globe. Mr. Kaercher recently was elected 
president of the Central Retail Feed associa- 
tion. 

Auer will continue its lumber and coal 
divisions operations. Globe also has out- 
lets in Wisconsin at Watertown, Hustisford, 
Rome, Farmington, and Helenville. 


@ HOGUE LUMBER CO., Carthage, 
Miss., has installed a new Wenger molasses 
mixer. 
NUTRENA APPOINTEE 
Appointment of Ralph Hollingsworth as 
acting manager for the dog food department 
of Nutrena Mills, Inc., Minneapolis, has 
been announced by President James North. 
Mr. Hollingsworth replaces James Morten- 
sen, who has resigned. 


THE FEED BAG—July, 1956 


| 
= 


For your 
antioxidant 


requirements 


a free-flowing, 


granular BHT 


for quick 


and easy blending 


into feeds 


enox B | 
an Eastman antioxidant for feeds 


SALES OFFICES: Eastman Chemical Products, Inc., Kingsport, Tennessee; 
New York City; Framingham, Mass.; Cincinnati; Cleveland; Chicago; 
St. Louis; Houston. West Coast: Wilson Meyer Co., San Francisco; 
Los Angeles; Portland; Salt Lake City; Seattle. ss 
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Concurrent with recent restrictions applied to 
use of antioxidants in poultry feed, Eastman has 
developed a new form of butylated hydroxytolu- 
ene identified as Tenox BHT—Agricultural Grade. 

Butylated hydroxytoluene already is an estab- 
lished antioxidant used throughout the food 
industry. This new agricultural grade has been 
specially designed for feed manufacturers. It is 
a free-flowing, non-dusting, granulated form of 
a particle size comparable to that of other feed 
components. Hence, Tenox BHT-Agricultural 
Grade blends rapidly and homogeneously in 
mixing operations and does not separate during 
handling or storage. 

Manufacturers supplying feed concentrates 
containing an antioxidant plus vitamins, anti- 
biotics, minerals, etc., will also find Tenox BHT- 
Agricultural Grade easy to incorporate in their 
formulations. 

Antioxidants play an important role in feeds. 
Considerable research has shown that feed anti- 
oxidants—by improving pigmentation, protecting 
vitamin content and safeguarding poultry against 
deficiency diseases such as encephalomalacia— 
can help poultrymen bring more chicks to faster 
and profitable maturity. 

Results of continuing antioxidant research now 
indicate that BHT is equal in effectiveness to 
previously evaluated antioxidants such as DPPD, 
including growth stimulation, pigmentation and 
utilization of Vitamin A from carotene. 

In Tenox BHT-Agricultural Grade, feed manu- 
facturers have the means to add “health insur- 
ance” to every bag of poultry feed they produce. 
Tenox BHT-Agricultural Grade is made by 
Eastman—the leading producer of all types of anti- 
oxidants for food, feed and industrial applications. 
And since this is a form especially prepared for 
feed use, be sure you specify Agricultural Grade 
when ordering. 

For additional information on Tenox BHT- 
Agricultural Grade, write to EASTMAN CHEMICAL 
PRODUCTS, INC., a subsidiary of Eastman Kodak 
Company, KINGSPORT, TENNESSEE. 
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Whales grow 


on “Sea Power” Nutrients 


The whale is the largest living mammal. 
Its diet, foraged from the sea, contains the 
same nutritive elements found in MANAMAR 
“Sea Power” supplements. 

Research by Philip R. Park, Inc. scien- 
tists has refined and developed “Sea Power” 
supplements which are a rich natural source 
of Vitamin B-12, and other B Complex 
factors... growth factors still unidentified... 
essential Amino acids from fish proteins... 
and important trace minerals. - 

There is a convenient, easy-to-use MAN- 
AMAR supplement scientifically formulated to 
meet all your feed ration requirements. Fortify 
your local feed ingredients with these all- 
important “Sea Power’ factors. 


ManAmar “Sea Power” 
Supplements make a 
WHALE of a DIFFER- 
ENCE in your feeds 


for complete data, analysis and . 
product description, write... “3 


PHILIP R. PARK, INC. 


FEED ENGINEERS 
Manufacturers of 
Berth 42, Outer Harbor, San Pedro, California 


“Sea Power” Supplements 
145 West First Street, Dubuque, lowa 
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Henderson Unit Delivers 


Both Bagged, Bulk Feed 


Extreme versatility is one of the outstand- 
ing features claimed for its Chief Feed- 
master bulk feed transports by Henderson 
Mfg. Co., Cedar Rapids, Iowa. The firm 
said its unit is designed for both bag and 
bulk delivery. 

Constructed of heavy-duty, light weight 
steel alloy, the Chief comes in sizes for ton 
pick-up trucks, larger trucks, and up to 
35-foot trailer transports. Henderson said 
its unit can deliver into 16-foot high bins 
or ground level feeders. 

Hydraulic drive is optional, Henderson 
explained. For complete details on the Chief 
Feedmaster bulk feed transport, circle Read- 
er Service No. 16. 


New Roller Mill Is Added 
To Kelly Duplex Line 


Especially designed for use as an oat 
crimper, a new roller mill has been added 
to the Kelly Duplex line of feed mill and 
elevator equipment. The manufacturer, 
Duplex Mill & Mfg. Co., Springfield, Ohio, 
said its new unit is available in seven roll 
size models. 

Features of the roller mill include easy 
installation and removal of rolls, regulatory 
flow gate, hand adjustment of rolls, and a 
spring tension arrangement to help prevent 
damage from tramp iron. 

Duplex said the unit is constructed of 
arc-welded steel with shielded drives. It 
comes with or without a motor. For full 
facts on the new Kelly Duplex roller mill, 
circle Reader Service No. 13. 


Butler Markets Tanks to 
Hold Corrosive Liquids 


Vertical storage tanks lined with lamin- 
ated plastic for storing liquid phosphatic 
feed additives now are available in a wide 
capacity range from Butler Mfg. Co., Kan- 


Circle the numbers 
which apply to the 
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you. Then tear out 
the card and mail it. 

® Many other Reader ad 

oa Service offers appear ‘ 


on other pages — 
* don’t miss them! ® 


THE FEED BAG—July, 1956 79 


The Reader Ser 


sas City. Flexi-liners have provided safe 
storage for 75 per cent phosphoric acid and 
other corrosive liquids, Butler said. 

The liners are easily installed in its tanks 
fabricated of hot-rolled steel, Butler ex- 
plained. Full facts on Butler's new FXL 
storage units may be obtained by circling 
Reader Service No. 2. 


Coronet Tells Phosphorus 
Availability of Its CDP 


Coronet defluorinated phosphate contains 
phosphorus 105.93 plus or minus 4.26 per 
cent as available as that in analytical reagent 
grade dicalcium phosphate, according to 
Coronet Phosphate Co., Norfolk, Va. Feed- 
ing tests used as a basis for the conclusion 
were conducted at Lime Crest, N. J., over a 
two-month period. 

The summary report stated that phos- 
phorus in Coronet’s product is at least as 
available as that in analytical reagent grade 
dical. Coronet explained that the latter 
product is “the theoretically perfect phos- 
phatic mineral supplement, assumed to be 
100 per cent available, and produced for 
laboratory use.” 

For more data on CDP, circle Reader 
Service No. 17. 


Plymouth Hay Chopper Is 
Aid to Hammer Mill 


. Literature describing its line of hay chop- 
pers to be used with hammer mills has 
been published by Plymouth Foundry & 
Machine Co., Plymouth, Wis. The unit is 
said to increase output of a hammer mill 
by pre-cutting hay. 

Illustrations and specifications for three 
models of the Plymouth hay chopper are 
provided by the literature. For copies of 
the literature, circle Reader Service No. 14. 


vice Pages 


Offer Fords Combination 
Corn Sheller-Cleaner 


Marketing of a new combination corn 
sheller and cleaner has been announced by 
Myers-Sherman Co., Streator, Ill. The new 
unit is claimed to be highly effective in 
handling high moisture or heavy husk snap 
corn. 

Called Corn Master, the sheller, located 
inside the cleaner, discharges nearly all of 
the husks and cobs directly into a Venturi 
blower air stream, bypassing the fan. The 
balance drops onto an outer reel for addi- 
tional cleaning and recovery. Fines are 
sucked into the blower. 

For literature describing the new Fords 
combination unit, circle Reader Service 


No. 5. 


Premiums Help Introduce 
Cyanamid’s New Aurovim 


Plastic chicken waterers as premiums will 
help introduce its newly-marketed Aurovim, 
American Cyanamid Co., New York City, 
has announced. The new product, in pow- 
der form, is designed to promote growth 
of baby chicks and poults and protect them 
from disease. 

The preparation, available in one-pound 
and three-pound cans, is said to combine 
Aureomycin with vitamins. It can be ad- 
ministered in drinking water or feed. For 
full facts on Aureomycin and premium in- 
troductory offers, circle Reader Service 
No. 11. 

VACUUM CLEANER 

Marketing of a new industrial vacuum 
cleaner has been disclosed by Burrows 
Equipment Co., Evanston, Il. Tank ca- 
pacity of the new cleaner is 16 gallons. 
For full facts, circle Reader Service No. 15. 
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Whitmoyer Histocarb for 
Blackhead in Chickens 


A new drug product, Histocarb, now is 
being marketed by Whitmoyer Laboratories, 
Inc., Myerstown, Pa., to treat blackhead in 
chickens. Whitmoyer said its new drug 
leaves no undesirable side-effects or after- 
effects. 

Histocarb is compatible with medicinals 
used in commercial rations, Whitmoyer said, 
and will not slow feed consumption or egg 
production. Full facts on Whitmoyer’s new 
Histocarb treatment for blackhead in chick- 
ens may be obtained by circling Reader 
Service No. 18. 


New Eastman Antioxidant 
Used in Poultry Feed 


A new antioxidant for poultry feeds has 
been developed by Eastman Chemical Prod- 
ucts, Inc., Kingsport, Tenn., the firm has 
announced. Eastman said its product is a 
new agricultural-grade Tenox BHT, an anti- 
oxidant being used in the food industry. 

Eastman Tenox BHT is said to be free- 
flowing and easily blended because of its 
non-dusting granule form. For complete 
scientific data on Eastman’s antioxidant and 
availability data, circle Reader Service 
No. 3. 


Building Bulk Feed Bins 
Subject of S-W Booklet 


Publication of a new booklet for use by 
bulk feed suppliers to show farmers how to 
design bins for bulk feeds has been an- 
nounced by Sprout Waldron & Co., Inc., 
Muncy, Pa. The booklet, called “Funda- 
mentals of Bin Design,” details solutions to 
bin building problems, either new bins or 
revamping existing units. 

Sprout-Waldron also has announced a 
new aid to bulk unloading, adaptable to 
any truck using a hydraulic lift. The meth- 
od employs a screw conveyor mounted ac- 
cross the rear of the vehicle and sunk flush 


Circle What You Want 


with the bed that moves the feed from 
both sides of the truck into the center un- 
loading position. ‘ 

For full facts on S-W's new unloading 
feature and copies of the booklet, circle 
Reader Service No. 1. 


Huss & Schlieper Offers 
New Equipment Catalog 


Kleen grain machinery and accessories 
from air blast car loaders through V-belt 
sheaves are described in a new catalog pub- 
lished by Huss & Schlieper, Decatur, Ill. 
The 40-page catalog is well illustrated and 
contains complete price information. 

Delivery and guarantee information also 
is provided. To obtain a copy of Huss & 
Schlieper’s new catalog, circle Reader Serv- 
ice No. 7. 


New Pneumatic Conveyor 


Is Described by S-W 

New literature describing its package 
unit pneumatic conveyor now is available 
from Sprout, Waldron & Co., Inc., Muncy, 
Pa. The literature introduces the Airo-Flow 
model CM-203 vacuum system for car and 
truck unloading of small and medium size 
bulk material. 

The unit also may be used as a pressure 
system for bulk product transfer. Principal 
parts are a vacuum nozzle, products collec- 
tor, positive displacement blower, blow- 
through air lock, and piping and connectors. 

The entire unit is shipped complete to 
facilitate installation. Feed men interested in 
obtaining the new Airo-Flow literature 
should circle Reader Service No. 6. 

SIMONSEN BULK BODY 

A new bulk feed body has been devel- 
oped by Simonsen Mfg. Co., Quimby, Iowa. 
The unit is 10 feet in overall height and 
said to deliver up to one-half ton a minute 
at difficult delivery points. For full facts on 
the new Simonsen Bulk-O-Matic, circle 
Reader Service No. 8. 
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Grain ‘Swept’ Up by New 
Andrews Auger Device 


Development of a new “sweep” ‘auger 
attachment for its portable tubular conveyor 
has been disclosed by Andrews Machine 
Co., Decatur, Ill. The unit is designed to 
pull grain piled on the floor of a storage 
building into the conveyor. 

The sweep auger is hydraulic in opera- 
tion for positioning the screws, which can 
be operated independently of each other. 
For complete details on Andrews’ new 
sweep auger, circle Reader Service No. 9. 


Day Suspension Discs Aid 
Material Flow in Bins 


Its bulk storage bins now are available 
with patented cable suspension discs to aid 
material flow, the Day Co., Minneapolis, 
has reported. Bins with the anti-bridging 
discs come in black iron, galvanized, or 
stainless steel. 

The firm explained that its bins are erect- 
ed by bolting instead of riveting. Capacity 
is increased by adding extra sections. Com- 
plete information on Day's bins with the 
suspension discs feature and full facts on its 
line of storage units may be obtained by 
circling Reader Service No. 12. 


Flavor Corp. Silo-Joy Is 


Ensilage Preservative 


Two cups of its new product will keep a 
ton of grass or forage ensilage smelling 
sweet as fresh-cut grass, Flavor Corporation 
of America, Chicago, has reported. Called 
Silo-Joy, the combination preservative and 
flavoring agent is claimed to impart a dis- 
tinctive taste that is pleasing to cattle. 

Carotene and vitamin content of the grass 
also are preserved to fresh-cut standards, 
the firm stated. Franchise information and 
full facts on Silo-Joy may be obtained by 
circling Reader Service No. 10. 


New NiCarbazin Folder Is 
For Use by Poultrymen 


Explaining the value of NiCarbazin to 
poultry growers is the purpose of a new 
eight-page folder published by Merck & 
Co., Inc., Rahway, N. J. Feed merchants 
handling NiCarbazin-fortified feeds can use 
the folder to put dollars and cents reason- 
ing behind use of its coccidiostat, Merck 
said. 

The two-color folder stresses that Ni- 
Carbazin is designed to bring extra profits 
by increasing feed efficiency, saving ‘birds, 
stimulating growth, and producing high- 
quality finish. 

Feed men interested in obtaining copies 
of Merck’s new NiCarbazin folder should 
circle Reader Service No. 4. 
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How control diseases 
_and keep birds feed 


hot weather 


Feeds with Terramycin at high levels can control 
poultry diseases ...and protect profits by maintain- 
ing feed consumption during hot-weather stresses. 


Maintaining feed consumption at a high level during hot 
weather stresses cannot be overemphasized in efficient 
broiler and egg-production programs. For the first symp- 
tom of many diseases—and the factor responsible for much 
of the damage—is a lowering of feed consumption. 
That’s why the two-way protection of a high level feed 
with a broad-range antibiotic as Terramycin is important: 
Keeps broilers gaining and hens laying while 
they are fighting off hot-weather stresses that 
**trigger’’ many poultry diseases and has a defi- 
nite suppressive action against many of the 
disease-causing organisms themselves. 


Help your customers get more pounds of meat, more doz- 
ens of eggs and disease-free birds by selling feeds with the 
most efficient antibiotic—Terramycin. 
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Fight disease... Feed for profit 


Terramycin @ 


(BRAND OF OXYTETRACYCLINE) 


“at high levels 


Chas. Pfizer & Co., Inc., Brooklyn 6, N.Y. 
World’s largest producer of antibiotics 
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For satisfied customers sell feeds containing 


easy way to sweeten 
your feeds...and profits 


SPROUT-WALDRON TOMIX 


Today, low-cost production of molasses-enriched 
feeds is a must for profit-wise custom millers. 


The simple, sure way to add molasses to pre- 
mixed feeds without heating is with the high-speed 
Sprout-Waldron Customix. It is a complete pack- 
age unit especially designed for the custom miller. 
The direct-connected agitator assures production of 
lump-free, high-quality feed. Customix actually forces 
the molasses into the fiber and structure of the feed at 
the correct percentage. No balling. 


Usually furnished complete with motor-driven 
pump and strainer; and gauges, valves, and meter all 
piped up and mounted right on the unit. Also usually 
furnished is an inclined screw feeder to feed the 
Customix from vertical mixers. Installation is in- 
expensive. 

For larger mills, the Sprout-Waldron Deluxe 
Coldmix makes molasses mixing a more profitable 
operation. This high-speed unit is furnished with all 
necessary accessory equipment. Available in capacities 
of from 7 to 20 tons per hour. 


Ask your SPROUT-WALDRON MAN or write 
for complete details. 


22 LOGAN STREET @ MUNCY, PA. @ 
Exclusive Conadion Distributors: $trong-Scot?, Limited, Winnipeg 


PRLLET GALS HAMMER ROLLER ATTRITION BURR STONE MILLS - MIXERS - SCREW. BELT. ano PREVMATIC 
CU nVETORS BUCKET ELEVATORS - CUTTERS. CRUSHERS. ane FEEOERS - REGLS. SEPARATORS. ane ABPIRATORS 
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You get more 
than a mixer at 
SPROUT-WALDRON 


You get many plus values when you 
deal with your SPROUT-WALDRON 
MAN. He has America’s most complete 
line of feed milling equipment. In mo- 
lasses mixers, as well as other mixers, he 
offers such a wide choice of styles and 
sizes that he can be un- 
biased in his recom- 
mendations. 

You also get on-the- 
spot guidance in the 
selection of the exact 
equi t to fit your 


s. 

Your SPROUT- 
WALDRON MAN is 
thoroughly trained to. 
solve your problems. 
He’s practical, sincere, 
and anxious to help you increase your 
profits year after year. And, being one 
of a team, he has access to the accumu- 
lated experience of the entire Sprout- 
Waldron sales and engineering staff. 

Before appointment as a Sprout- 
Waldron sales engineer, Lynn Skinner, 
shown above, served the milling trade 
as salesman for a mill supply house in 
Memphis. As are all Sprout-Waldron 
salesmen, Lynn is extremely active in 
solving the particular problems of the 
area in which he lives and works—for 
example, the utilization of cottonseed 
oil waste products in feeds. With such 
men to help you, you're bound to buy 
right at Sprout-Waldron. 


Lynn Skinner 


SPROUT-WALDRON 
LARGE 
DOUBLE 
AGITATOR 


Double agitator 
mixers are usually 

referred by the 
argest feed manu- 
facturers for high 
capacities. In this large unit, two slow- 
speed agitators with adjustable paddles 
make up the mixing and conveying ele- 
ment. Their housing has trough bottoms 
that can be dropped for cleaning. In 
such mixers, the molasses is usually 
heated. Available in many different sizes 
with capacities up to 60 tons per hour. 


SPROUT-WALDRON 
SMALL DOUBLE AGITATOR 


This compact mixer (26 in. x 6 ft.) 1s 
designed particularly for the custom 
mixing of feeds such as crimped oats, 
flaked grains, etc. that might be unsuit- 
able for the action of high-speed mixers. 
Furnished on a supporting frame, 
equip with a two-way bagger and 
drop for easy cleaning. 
ses control equipment, pumps, in- 
Clined screw feeders available. 
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ment as might be expected. The reason: 
They fear the budget surplus is not here to 
stay, that more deficit spending lies ahead. 

This pessimism springs in large part from 
the testimony of Air Force Secretary Don- 
ald Quarles. He told a congressional com- 
mittee that General Nathan Twining, air 
force chief of staff, has estimated the air 
force will need $23,600,000,000 for fiscal 
1958. That would be about seven billions 
more than was appropriated this year for the 
air force. 

Financial’ experts have pointed out that 
it would be virtually impossible to offset 
an increase of that magnitude by trimming 
funds for the other military services or 
other federal departments. The army, in 
fact, has termed its present budget “‘‘aus- 
tere,” and has said it will need more money 
next year. 

The new soii bank program and various 
government construction activities are other 
factors that make some congressmen gloomy. 
It is difficult to predict how much the soil 
bank program will cost in 1957, its first 
full year of operation, but all estimates so 
far have exceeded 600 million dollars. 

These and other prospective increases in 
government spending will not be reflected 
in the budget for the current fiscal year, 
which may mean the nation will have two 
balanced budgets in a row. But a big ques- 
tion mark hangs over the possibility of a 
balanced budget for the fiscal year that 
begins next July 1, according to congres- 


sional experts. They also take the position 
that the spending outlook could mean that 
tax cuts, if any, will be small. 
DISAGREEING WITH THE BOSS 
There has been speculation over whether 


Gen. Curtis E. LeMay, head of the 
strategic air command, will suffer in any 
way the displeasure of top Defense depart- 
ment officials as a result of his testimony 
before a senate subcommittee. Congress 
voted an additional 900 millions for the air 
force, money that the administration con- 
tended was not needed. Gen. LeMay, ac- 
cording to one of the senators on the sub- 
committee, was responsible to a consider- 
able degree for that action. He had testified 
that Russian air power is catching up with 
that of the United States, and his statements 
contradicted those of administration spokes- 
men. 

Gen. LeMay frequently has been men- 
tioned as a likely future air force chief of 
staff. It has been recalled, however, that 
Adm. Arthur Radford, now chairman of 
the joint chiefs of staff, and Adm. Arldight 
Burke, now chief of naval operations, were 
in the doghouse during the Truman admin- 
istration for the so-called “‘admirals’ revolt” 
in 1949. At one time President Truman had 
to be persuaded not to hold up a promotion 
for Adm. Burke. 

Both Adms. Radford and Burke were 
looked on with high favor by the Repub- 
lican administration, and there are some 
who maintain that Gen. LeMay would be 
pushed for air force chief of staff if the 
Democrats were to capture the presidency. 
The implication is that he hurt his chances 
for the job under the present administration. 


DISPERSAL 

The word “dispersal,” when applied to 
industry, is a fighting word in congress. 
Members from heavily industrialized states 
and regions fear that dispersal would mean 
an end to the industrial growth of those 
regions, and they rise up in wrath when it 
is suggested. 

On the other side are members from less 
industrialized sections, such as parts of the 
South and Midwest, and they enthusiastical- 
ly support a dispersal policy. 

An amendment was offered to the de- 
fense production act in both the house and 
senate, declaring that congressional policy 
favored the dispersal of new industrial fa- 
cilities in the interest of national defense. 
It was argued in the senate, but the amend- 
ment finally was adopted by a wide margin. 
In the house, the amendment was such a 
bone of contention that it jeopardized the 
entire act and was passed by a slim majority. 
MOMENTOUS DECISION 

President Eisenhower, who has to make 
weighty decisions by the gross, has had a 
few more tossed in his lap by the Virgin 
Islands. The territorial legislature in the 
Islands has overridden the veto of Gov. 
Walter Gordon, a presidential appointee, 
on nearly 15 pieces of legislation. Each, by 
law, must now be considered by President 
Eisenhower, who can either approve or kill 


the bills. 


On one of the bills, he must make the 
momentous decision of whether the terri- 
torial legislature was right in authorizing 
the construction of $10,000 worth of pub- 
lic comfort stations. 


Package for Profit with... 


WERTHAN BETTER BUILT BAGS 


You'll Like Our Fast Service 


MULTIWALLS e WERTHCO PRINTS 
BURLAP e COTTON BAGS 
AND SEWING THREAD 


Ask Us 


WERTHAN BAG CORPORATION 


1400 8th AVENUE, NORTH * 
Midwest Sales Office: 141 W. Jackson Bivd., Chicago @ Phone Harrison 7-4960 


NASHVILLE, TENNESSEE 
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FOR QUALITY 
AND SERVICE 


CALL BRoadway 1-7411 


Contact us when you want to 
buy or ship grain, or need feed 
ingredients and vitamin sup- 
plements. We distribute: 


PEDER DEVOLD'S DEVOLKOD 
VITAMIN OILS 


FLEISCHMANN'S IRRADIAT- 
ED DRY YEAST, Vitamin D, for 


four-footed animals. 


KODDY-MIX "300", dry vita- 
min D for poultry, in 1004 
fiber drums. 


MAGNAVITE FEED FORTIFI- 
ERS. Guaranteed amounts of 
ALL the important vitamins for 
poultry and hogs. 


MIRICOE TRACE MINERALS 
With Cobalt for Livestock. 
Without Cobalt for Poultry. 


SCHLITZ BREWERS DRIED 
YEAST. Rich source of B com- 


plex vitamins. 


SNOW FLAKE Pure Reef Oy- 
ster Shells. Ask for delivered 
price on carlots. 


Dried skim and buttermilk ... 
Wheat Germ Oil . . . Anadex 
Kaf-Kaps . . . Wyeth Veterin- 
ary Products . . . Banarat with 
Warfarin ... Weedicide 2,4-D 
weed killer. 


BRAND FEEDS 


STRATTON GRAIN 


COMPANY 


Grain and Feed Merchants 
MILWAUKEE 2, WISCONSIN 


Happy Birthday 


Our special doff of the Happy Birthday 
skimmer this month is to Cedric R. Bunten, 
management executive of Philip R. Park, 
Inc., San Pedro, Calif., whose natal anni- 
versary is Aug. 2. Mr. Bunten has had 
many years of feed industry experience, 
both on the east and west coasts. 

The capable neo-Californian earlier served 
with a Los Angeles feed industry firm and 
with the Borden Co., New York City. With 
the latter employer, he served from 1939 
until three years ago. 

Popular Ced is considered an expert both 
on fishery and fish products and on dog 
food formulation subjects. 

Here is the August birthday lineup: 
AUGUST 1 — Val J. Cismoski, Val-A 

Co., Chicago; Christy Humburg, Christy 

Humburg Advertising Agency, Webster 

Groves, Mo.; C. P. Messersmith, West- 

field, N. J.; G. W. Winston, Franke Grain 

Co., Milwaukee. 

AUGUST 2—Cedric R. Bunten, Philip R. 
Park, Inc., San Pedro, Calif.; J. H. 
Counce, Chase Bag Co., New Orleans; 
Paul R. Frohring, General Biochemicals, 
Inc., Chagrin Falls, Ohio; Herst Kane, 
Doughboy Industries, Inc., New Rich- 
mond, Wis.; J. D. Lawrence, Nutrena 
Mills, Inc., Sioux City, Iowa. 

AUGUST 3—Jack Anderson, DCA, Inc., 
Chicago; John A. Caple, A. B. Caple Co., 
Toledo; E. H. Huibregtse, Monticello 
Feed Mill, Monticello, Iowa. 

AUGUST 4—Arthur B. Fruen, Fruen Mill- 
ing Co., Minneapolis; Lewis E. McClellan, 
Cargill, Inc., Minneapolis; E. L. McKee, 
Ultra-Life Laboratories, Inc., East St. 
Louis, Ill. 

AUGUST 5—Ray B. Bowden, Grain & 
Feed Dealers National Association, Wash- 
ington, D. C.; Walter N. Jones, Arcady 
Farms Milling Co., Chicago; Dr. H. L. 
Wilcke, Ralston Purina Co., St. Louis. 

AUGUST 6—Darrell M. Dome, Kentucky 
Chemical Industries, Inc., Cincinnati; 
F. W. Huntington, Ralston Purina Co., 
St. Louis; George S. Schlegel, Hillsboro 
Farmers Cooperative Warehouse, Hills- 
boro, Wis. 

AUGUST 7—William D. Flemming, Grain 
& Feed Review, Minneapolis; John H. 
Hagerty, E. F. Drew & Co., Inc.,. New 
York City. 

AUGUST 8—R. C. Bacon, Edward R. Ba- 
con Grain Co., Boston; Norman E. 
Clarke, Hallet & Carey Co., Minneapolis; 
R. H. Procter, St. Regis Paper Co., Chi- 
cago. 

AUGUST 9—G.,. W. Kruse, Paetow Co., 
Milwaukee. 

AUGUST 11—Edward G. Ackerman, Nop- 
co Chemical Co., Harrison, N. J.; C. S. 
Sheldon, Chase Bag Co., New York 
City; Bruce Varney, Agri-Tech, Inc., 
Kansas City. 

AUGUST 13—D. E. Huntington, Spartan 
Grain €& Mill Co., Inc., Spartanburg, 
S. C.; Elmer Wilburth, Milwaukee. 

AUGUST 14—E. C. Kessler, Ames-Burns 

Co., Jamestown, N. Y.; E. F. Morris, 

Morris‘-McAdams Co., Minneapolis. 


CEDRIC R. BUNTEN 


AUGUST 15—Bill Karr, Karr & Co., Col- 
umbus, Ohio; H. I. Rode, Rode Feed 
Service, Milwaukee. 

AUGUST 16—Vernon Dawe, Dawe’s Lab- 
oratories, Inc., Chicago; R. H. Shanaman, 
Pratt Food Co., Hammond, Ind. 

AUGUST 17—T. A. Conway, Publicker 
Industries, Philadelphia; Norman N. Hog- 
lund, Warner Brokerage Co., Minne- 
apolis; E. R. Humphrey, E. R. Hum- 
phrey Grain Co., Enid, Okla.; E. H. 
Russell, Minnesota Linseed Oil Co., Min- 
neapolis. 

AUGUST 18—G. H. Homme, Farmers 
Elevator, Kerkhoven, Minn.; R. G. Leav- 
itt, Ralston Purina Co., St. Louis; G. L. 
Van Lanev, Hubbard Milling Co., Man- 
kato, Minn. 

AUGUST 19— Ezra Levin, VioBin Corp., 
Monticello, Ill.; S. J. Thompson, Ubiko 
Milling Co., Cincinnati. 

AUGUST 20—A. C. Buckle, Corn Prod- 
ucts Sales Co., Chicago; Robert G. Ever- 
ett, Robinson Price Agency, Chicago; 
W. E. Glennon, American Feed Manu- 
facturers Association, Chicago; W. B. 
Griem, State Department of Agriculture, 
Madison, Wis.; J. M. Rice, Gland-O-Lac 
Co., Omaha. 

AUGUST 21—J. D. Cramer, Chase Bag 
Co., Goshen, Ind.; J. Russell Ward, Wil- 
son & Co., Inc., Cedar Rapids, Iowa. 

AUGUST 22--J. P. D. Fritz, General Mills, 
Inc., Los Angeles. 

AUGUST 23—J. Leon Anderson, Wilber 
Feed Co., Inc., Jamestown, N. Y.; Ron 
Edstrom, Glencoe Mills, Glencoe, Minn. 

AUGUST 24—Richard R. Glowe, DCA 
Inc., Chicago; Leo J. Warren, Murphy 
Products Co., Burlington, Wis.; J. P. 
Widlar, Chase Bag Co., Kansas City. 

AUGUST 25 — Charles R. Decker Jr., 
Chase Bag Co., Chicago; J. B. Trigg, 
Chase Bag Co., Buffalo. 


(Concluded on page 88) 
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customers’ additional needs, such as 
dog food, fertilizers, and remedies. 
And if it appears that the customer 
can be developed into a sizable pur- 
chaser, Herb adds the name to his list 
and makes it a regular stop on his 
schedule. 

There are several large and numer- 
ous small kennels in Lebanon and sur- 
rounding counties that appear to Herb 
to offer-a fairly large market for his 
line of dog food, but he stayed away 
in the past because he felt that they 
obtained their feeds from a manufac- 
turing source and therefore would not 
be interested in buying from a dealer. 
Nevertheless, he decided to make a 
try for this business and found that 
the orders came quickly and easily. He 
has since visited all the other kennels 
and has been selling to them. 

“I learned that no prospect should 
be overlooked regardless of what you 
think or learn,” Herb explained. 
“While these kennels also are buying 
from other sources and paying less, 
they still are buying from us. Maybe 
it’s the variety of the feed, perhaps 
because they want added sources to 
buy from or because of our closeness 
to them. I’m not sure which is the 
answer, but I do know that we are 
selling more dog food today than we 
ever have.” 

Periodically, John K. Curry & Sons 
uses radio spots over Lebanon station 
WLBR. These are backed up by news- 
paper ads and direct mail is a monthly 
feature. “Stuffers” supplied by manu- 
facturers are enclosed in all out-going 
bills and non-customers receive this 
literature just as regularly. 

“We just don’t talk business on our 
visits,” added young Mr. Curry, “but 
we assist the farmers with service 
whenever possible. We help with de- 
beaking, take diseased poultry to a 
nearby laboratory, and help the farm- 
er work out a feeding program. In 
fact, our customers look forward to 
our visits and if we should skip them, 
we are called and asked why. And it 
is this type of relationship that is 
building our sales and future business 
activities.” 

The solid citizens of the greater 
Harrisburg area of Pennsylvania like 
to deal with John K. Curry & Sons of 
Palmyra, because they like the com- 
pany’s quality merchandise, reliable 
service, and its close contact with 
them. 
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"Better double 
our order for 
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This recent telephone call 


from the Marshfield Milling Company, 


\ 


Marshfield, Wis. serves to 
underscore what our dealers 

have known for years: f 
Selling National No-Milk 

is one sure way to get 

repeat sales, steady profits! 

Because National No-Milk delivers 
proven results, dairymen come back to buy 
time and time again. This is a fact because some 
dealers have sold National No-Milk for over 

40 years. Others from 30 to 40 years. 

Many from 10 to 30 years. National No-Milk 


has paid off for them as it will for you! 


Write today for details of 
National's profit-making 


8&5 


| | 
ealer program! 
als NATIONAL FOOD COMPANY 
since 1885 
9090 FON. C WISCONSIN 


Poultry 


By BENJAMIN W. FARNHAM 


a big farmers’ market in Florida City, 
and shipped north either by truck or 
railroad. 

Planting of tomatoes starts on the 
higher “rock” land about Aug. 15, 
and on the lower “glade” land around 
Nov. 1, then at intervals of about one 


voted to displays of the smaller items, 
with feeds on one side and hardware 
on the other. A valuable idea is an 
extra wide top shelf running all 
around the feed section of the store, 
on which are displayed full sized bags 
of the Purina line of feeds. Just to read 
the names is interesting. 


Feed Principal Field 


Creation of what is, in essence, a 
complete suburban shopping center 
has been effected at Homestead, Fila., 
by Fred Acker, whose feed and farm 
supply store completed his little shop- 
ping community last year. Acker Hard- 
ware Co., Inc., is located north of 
Homestead, a city 30 miles south of 
Miami populated mainly by retired 
northerners. 

Fred Acker also owns AAA Build- 
ers, Inc., a home-construction firm 
which is active in the Homestead area. 

In 1950, Mr. Acker was running a 
hardware business on the edge of 
Miami. He watched the mushrooming 
growth of that city and reasoned that 
the population was bound to overflow 
into the suburbs to the south, so he 
bought land in Homestead, a city and 
farm community trading center. Lo- 
cated in a section known as the “Red- 
lands” because of the color of the deep 
subsoil, Homestead and neighboring 
Florida City are farther south than 
any other cities on the mainland of the 
U. S. (Key West is an island.) 

Being south of the normal frost line 
(although last year a freak freeze did 
much damage), it is a tremendous win- 
ter garden for potatoes, snap beans, 
and tomatoes, which are sold through 


week for the rest of the season. The 
land is deficient in almost everything 
needed for plant growth, yet, strange- 
ly enough, with liberal use of fertil- 
izers, produces good yields. The Red 
Bliss potato will harvest up to 500 
bushels to the acre. Of course, Acker 
Hardware sells fertilizers. 


After he had first called his firm 
Acker’s Feed & Farm Supply Co., Mr. 
Acker decided to combine the Miami 
hardware business with it, and with 
himself as resident, his wife Evelyn as 
secretary and treasurer, incorporate as 
Acker Hardware Co. Gerald C. Loos 
is the friendly manager, and Lavoid 
Carroll the inside salesman. The cor- 
poration also operates a service sta- 
tion adjacent to the feed store, with 
Tom Joseph as manager and Willie 
Wallace as attendant and mechanic. 


Acker Hardware is located on busy 
federal Highway 1, a through route 
from Key West to the Canadian bor- 
der, in a modern cement block-stucco 
building 85 by 125 feet. The inside 
has been completely remodeled, with 
shining, natural wood shelves; modern 
and efficient display racks; and a sim- 
ulated flagstone floor, known as Cu- 
ban tile. The whole front of the store, 
85 feet wide and 35 feet deep, is de- 


Specialty feed products are popular 
with the Floridians. Among the color- 
ful rations which sell well are pigeon 
feed, fish food, parakeet specialties, 
and cat taste-tempters. 

Also handled are insecticides, vac- 
cines, remedies, garden seeds, hand 
tools, sprays, and spraying equipment. 

An order counter is situated across 
the front of the store, and a desk in a 
rear corner serves as the office. 

The back section of the building, 
partly separated by a wall, serves to 
stack and display the larger, bulky 
items. Here are piled the 100-pound 
bags of feed, fertilizer, baled hay, 
wire fence, hen cages, and large hard- 
ware items. Here, also, is the one-ton 
feed mixer, used when a special for- 
mula is prescribed. 

A 12 by 60-foot concrete loading 
platform runs along the side of the 
building, starting low for small trucks 
and gradually increasing in height to 
accommodate the biggest trucks at 
body level. The Florida East Coast 
railway tracks run by the rear of the 
building, and if future growth or con- 
ditions require it, a siding can be laid 
right to the building. 

Surprising as it may seem in a fast- 
growing suburb, horse feed and equip- 


THIS FLORIDA FEED STORE IS A SHOPPING CENTER CORNERSTONE. 


p 


URINA 
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ment are a sizable item “of business 
for Acker Harware. A full line of 
saddles, saddle pads, bridles, spurs, and 
lariat rope is carried in stock. 

A transplanted Texas horse lover, 
Jim Sharpe, took the lead in organiz- 
ing a group of horsemen, now num- 
bering 150, called the Everglades 
Posse. From this larger group, 28 rid- 
ers and 10 flag bearers formed a drill 
team under the direction of Whitney 
Beam, which appears througout Flor- 
ida for exhibitions. Recently they per- 
formed for an 18-minute short movie 
made by R.K.O. 

Poultry husbandry makes the big- 
gest market for grain in the area, and 
the efforts of Acker Hardware are 
concentrated on developing this for 
present and future growth. There is 
plenty of room for expansion of the 
poultry industry north and west of 
the city, but as building expands and 
land prices go up, it will not be prof- 
itable to use large tracts for buildings 
and hen yards, so Acker Hardware is 
promoting the caged hen program, 
which uses less space and is particular- 
ly suited for warm climates. 

Successful salesmen know that if 
you can get a person to hold something 
or take it into their house, it is half 
sold. Following this principle, Acker 
Hardware gives away baby chicks four 
times a year, 10 to a customer. 

Manager Loos smiled and remarked, 
“Of course, many families send in 
their children one at a time, and even- 
tually end up with 40 or 50 chicks. 
They are happy to think they put 
something over on us. We can’t help it 
anyway, but we do feel that they are 
more apt to take good care of the 
larger number, and decide to go into 
the poultry business seriously. We 
usually sell them enough supplies and 
feed to make up our cost for chickens, 
and it doesn’t really matter whether 
five men buy for 10 chickens each or 
one man buys the supplies for 50. 

“In the end, it is not more expen- 
sive than many other methods of ad- 
vertising. We use every method avail- 
able to us, newspapers, direct mail, ra- 
dio, spot announcements on tclevision, 
and gifts at all local events. We ex- 
hibit at local fairs,” he emphasized. 

Earl Morey Jr. is a college trained 
poultry expert, consultant, and the 
field representative. He is available at 
all times for feeding advice, diagnosis, 
or to assist in vaccinating poultry, 
without charge. 


Said Manager Loos, “Of course, we 
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WHY GRAIN, FEED and SEED MEN LIKE 


“Liebe versatile conveyors are so 
completely flexible in use that every 
stacking or loading job can be done 
with a maximum of worker 
_ Satisfaction and a minimum 
of time and labor. 


A heavy-duty port- 
able, folding con- 
veyor, bulit for 
long life. 


MODEL “R” HYTROL 
A lightweight aluminum 
folding conveyor for com- 
plete portability. 


@ Reversible at 
@ Sizes—10 to 21 ft. 


Model “B” Hytrol 
@ Handies 150 ib. bags, boxes, 
cartons 
ees 
Ruff-Top with or 
without 


clea 
: flip of switch 
Sizes—10 2 tt. 


“See your Seedburo Representative” 


OR CALL 
GEE RO 
ANdover 
3-2128 


(SEED TRADE REPORTING BUREAU) 


EQUIPMERT 


Dept. FB-7, 618 W. Jackson Bivd., Chicago 3, Ill. 
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Phone: Livingston 8-5900 (PHILA 


hope the customer will order the vac- 
cines through us, and let us sell them 
any medicines they need, but we can’t 
make an issue of it.” 

Acker Hardware maintains a bulle- 
tin board for articles wanted or for 
sale by the customers, and to list com- 
ing events of interest, which includes 
periodic educational meetings spon- 
sored by the company with some out- 
standing expert as speaker. 


Approximately 50 per cent of sales 
are on either a weekly or monthly 
credit basis. Credit risks are very care- 
fully screened and overdue accounts 


The most complete line of 
DOG FOOD ingredients 


from He}, 


Nowhere else can you secure 
such a major part of your dog 
food ingredients. By combining 
your ingredient purchases in 
cars, mixed cars or LCL you are 
assured of freshness, and better 


inventory control with lower in- 
ventory investment. BOXER in- 
gredients are manufactured by 
us specially for dogs — they are 
“prime” products, and not “by- 

ucts." Write for current 
prices and literature. 


RALPH WELLS & CO. Ww 


S 


% 
MONMOUTH, ILLINOIS 


held to a minimum. Personal visits are 
most effective for collecting these. 

Rolling stock includes a tandem 
flatbed truck which can take a 15-ton 
load, a flatbed that handles a 10-ton 
load, and a 1Y-ton walkin-type panel 
truck. Truck drivers are Herbert Bo- 
lin and Charles Clay Jr. A four-door 
sedan is provided for the field man. 

Deliveries are made over four regu- 
lar routes, twice each week, and cover 
10 miles north to the southern boun- 
dary of Peter; about four miles south, 
which includes Florida City; and 15 
miles west. The feed franchise covers 
more territory than this; it includes 
south to the Florida keys, and west 
to Dade county line, which is part of 
the Everglades National park. No min- 
imum order is required with special 
deliveries anytime. 

From a rather slow start, new cus- 
tomers have been added steadily, to 
reach a sales volume of approximately 
$240,000 for the first year, feed sales 
being over $200,000 of the total. - 

Homestead is now a city of strange 
contrasts as the new type ranch houses 
appear between the older houses of 
Spanish influence with fancy trim- 
mings. It is encouraging to see that 
most of the churches are building ad- 
ditions. 

Re-activation of the air base by the 
federal government with plans to staff 
it with 6,000 men, at an expense of 65 
million dollars has been a big factor 
in the sudden growth of Homestead. 
But there are others. All the traffic 
from Miami to Key West, which now 
has 40,000 residents, and the other 
keys on that route, must pass through 
Homestead. The wells and water 
pumps in Homestead supply the only 
fresh water for that 125-mile long 
chain of keys. Scarcity of good build- 
ing lots and high prices have forced 
large-scale developers out of Miami 
and south towards Homestead. Many 
people have “discovered” the fine cli- 
mate of the Homestead section and 
decided to live there. 

Figures from the Homestead build- 
ing inspector’s office show that in 
1949 building permits issued totaled 
$834,291. In 1950, they went above 
the million mark. In 1955, they 
reached $1,609,937. Permits for only 
the first three months of 1956 are 
$1,831,235, more than $200,000 above 
the whole year of 1955. 

Acker Hardware is right in the mid- 
dle of it all. More people means more 
customers for eggs and poultry which, 


MESSRS. ACKER, LOOS & CARROLL 
In the middle of it all. 


in turn, will mean more feed and sup- 
plies are needed. The future possibili- 
ties for business growth at Acker’s in 
Homestead, Fla., are almost beyond 


imagination, 


Morton Process Halts 


Salt Caking Problems 


Development of a new process for pre- 
venting the caking of mixing salts has been 
announced by Morton Salt Co., Chicago. 
Treated salt, Morton said, will not absorb 
moisture which causes salt crystals to stick 
together. 

The firm explained it is using the process 
with salts aimed at both animal and human 
consumption. The new mixing salts are de- 
signed particularly for use in storage where 
adverse moisture conditions may be en- 
countered. 


— Birthday 


(Continued from page 84) 


AUGUST 26—Dr. R. J. Kunz, Borden 
Co., New York City; Charles M. Stru- 
ven, Atlantic Supply Co., Baltimore. 

AUGUST 27—Harry Dean, W & F Miller, 
Iowa City, Iowa; Albert H. Lois, A. H. 
Lois Feed Co., Bassett, Wis.; Donald W. 
Ryan, Excelsior Milling Co., Minneapolis. 

AUGUST 28—Rudy Dennis, A. E. Staley 
Mfg. Co., Decatur, Ill.; Edwin Leet, 
Fuller & Smith & Ross, Inc., Cleveland. 

AUGUST 29 — Roger A. Fruen, Fruen 
Milling Co., Minneapolis; Casey Jones, 
Clifton, Ill.; Ward H, Olmsted, Olmsted- 
Foley Co., Inc., Minneapolis. 

AUGUST 30 — Mike Karr, Karr & Co., 
Columbus, Ohio; Edmond Pincoffs, Shell- 
builder Co., Houston; Bob White, Bob 
White & Co., Chicago. 


@ RACINE ELEVATOR CO., Racine, 
Minn., is the new owner of a Blue Streak 
hammer mill. 
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44% SOY CAKE-LETS 
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cooked toasted 
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Current Reading 
Reviewed by The Feed Bag Staff 


Forage Crops, by Dr. Gilbert H. Ahlgren, 
McGraw-Hill Book Co., Inc., 330 W. 42nd 
st., New York City, $7. 

This is a 436-page second edition to 
Author Ahlgren’s book on forage crops. 
Dr. Ahlgren is chairman of the department 
of farm crops for Rutgers University. His 
book is written as a textbook and as a ref- 
erence. In this revision, the term “forage 
crops” has been used to include hay, pas- 
ture, silage, and seed production. 

Object of the book is to present in a 
systematic manner the facts and funda- 
mentals associated with the production of 
forages, the author states in his preface. 

Individual treatment of the most impor- 
tant legumes and grasses is intended to in- 
troduce the reader to the characteristics and 
adaptations associated with each. Following 
the detailed species study, the latter part’ of 
the book is devoted to grass-legume mix- 
tures, soil treatments, seedbed preparations, 
making hay and silage, and other subjects 
that are common to all the forage crops. 

Chapters in the revised edition have 
been added on pasture and range manage- 
ment as well as new material on hay, silage, 
pasture, and seed production. Disease, in- 
sects, and other problems concerning forage 
crops are covered. 
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REALLY SELLS FAST! J-MTC baler and binder twines are made from 
the finest Grade ''A'’ Sisal fiber, grown under ideal conditions in 
Yucatan, Mexico. It's strong, uniform and the baler twine is knotless. 


BRINGS BUYERS BACK! Satisfied customers come back for more 
J-MTC twine. It's chemically treated with rot, mold, insect, and rodent 
repellants. Each cylinder wrapped in strong paper, tagged to indicate 
starting point, machine wound so it runs smooth and doesn't collapse. 


EASY TO STOCK! Here's a no-work item that sells itself. Baler twine 
is shipped in bundles of two cylinders totaling 40 Ibs. gross; binder 
twine has 6 cylinders in a 50-lb. gross wt. 

bundle. Combinations easily made. Bagge 
4-ply waterproof paper and securely 


J-M TRADING CORP. 


W. Jackson, Chicago 4, 
Tel. WAbash 2-2065 


Feeding Dehydrated Alfalfa Leaf Meal to 
Hereford Steer Calves Fed Low-Quality 
Prairie Hay, by J. K. Riggs and J. W. Goss- 
ett, Texas Experiment Station, College Sta- 
tion, free. 

Results of a study conducted to deter- 
mine the effect of adding alfalfa leaf meal 
to low-quality prairie hay fed to growing 
beef calves are reported in this six-page 
mimeographed report from the Texas sta- 
tion. Gain, feed utilization, and blood plas- 
ma carotene levels were considered. 

Increased gain and improved feed effi- 
ciency resulted. The level of vitamin A nu- 
trition also was improved markedly, the 
authors report. The plasma carotene level 
in steers not receiving alfalfa leaf meal de- 
creased 40 per cent during the test. 

Symposium on Medicated Feeds, edited by 
Henry Welch and Dr. Felix Marti-Ibanez, 
Medical Encyclopedia, Inc., 30 E. 60th st., 
New York City, $4. 

Here is a 214-page book containing the 
proceedings of the symposium on medicated 
feeds, held Jan. 23-24 in Washington, D. C., 
under auspices of the Department of Health, 
Education & Welfare. (The Feed Bag, Feb- 
ruary, 1956, p. 11). 

Thirty-one formal papers recorded in this 


MORE PROFIT 


with 


J-MTC TWINE 
Here’s Why! 


n 


2 TOP 


Offer poultrymen these two 
sales-tested Whitmoyer prod- 
ucts for fast, safe, effective poul- 
try disease control. They’re 
priced right for you and your 
customers! 

AQUATRACIN — High potency, 
purified ANTIBIOTIC com- 
plex for Blue Comb, Pullet Dis- 
ease, Mud Fever, Non-Specific 
Enteritis, Chronic Respiratory 
(air sac) Disease, Stress Peri- 
ods. Instantly and completely 
soluble in drinking water —full 
strength antibiotic action —sim- 
ple and economical to use. Will 
not clog automatic waterers. 
WHITSYN-S — Fast, thorough- 
acting drinking water treatment 
for outbreaks of cecal and in- 
testinal coccidiosis. No bad side 
effects such as hemorrhagic dis- 
ease. Prevents serious lesions. 
Synergistic action speeds recov- 
ery. Use even if birds are al- 
ready on a coccidiosis-preven- 
tion program. 


WRITE FOR COMPLETE 


PRICES ON THESE OR 
OTHER WHITMOYER 
PRODUCTS. 


Conveniently Located Distributors 
and Warehouse Stocks 


Box FB - 
Myerstown, Penna. 


HIGHER SALEQ 


67 


IN CANADA: Whitmoyer Laboratories, Ltd. 
Yarmouth, Nova Scotia 
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book were presented at the meet. The panel 
discussion on medicated feeds is reported 
in the order in which these panelists spoke: 
Dr. Stacy B. Randle, W. E. Glennon, R. F. 
Kneeland, Dr. Mark Welsh, and Dr. John 
H. Collins. 


erator. 


can make excellent use of this published 


* * 


Dr. Henry Welch, was mod- 


Anyone connected with feeds and feeding 


ONLY THE BEST FOR ME... 


POULTRY RATION 


Stabilized ANIMAL 


Stabilized ANIMAL FATS Give: 


Count Us In, Too... Twice As Much Energy Per 32 Times The 
Pound Than Any Other 6 Times The 
For CATTLE, DOG and _——FFeedstuff 2 Times The 
HOG FEED Better Taste 
Less Dust 


BIG PROFITS! 


193) 


30 N. LA SALLE ST. Phone FR 2-3289 


symposium, as a reference book, textbook, 
or for documentary use. 


Five Years of Tests of Soybean Varieties for 
Illinois, by R. L. Bernard and J. L. Cartter, 
Illinois Experiment Station, Urbana, free. 
Regional tests with soybean varieties were 
conducted at several locations in Illinois dur- 
ing 1951 through 1955 by the United 


50% MEAT and BONE MEAL Gives: 


. .. Found In Substitute 
Vegetable Products 


SCIENTIFIC PROOF 
WRITE TODAY! 


NATIONAL RENDERERS ASSOCIATION 


CHICAGO 2, ILL. 


States regional soybean laboratory in co- 
operation with the Illini station. 

The varieties were tested for these char- 
acteristics: yield, maturity, lodging, height, 
seed quality, and chemical composition. Re- 
sults are discussed and tabulated. 


Effects of Marcol B-75 in a Whole Milk 
Replacer on Growth and Scours in Dairy 
Calves, by R. E. Leighton, Texas Experi- 
ment Station, College Station, free. 

When milk or milk substitutes are fed to 
calves, care usually must be taken to avoid 
overfeeding or nutritional scours will de- 
velop, it is pointed out in this six-page prog- 
ress report from the Texas station. The 
author discovered that addition of a fat 
supplement that prevents and cures most 
cases of nutritional scours improved the 
simple milk replacer formula given in the 
report. 

Dairy calves suffering from scours result- 
ing from overfeeding of whole milk re- 
placers prepared from dried skim milk and 
dried whey recovered within 48 hours when 
a fat source was included in the diet. Feed 


* 


Containing 


am men will want to read the complete report 
Riboflavin and on the experiments and study the recom- 


mended milk replacer formulas and feeding 
schedule for dairy calves. 
* 


Animal Nutrition, by Drs. Leonard A. May- 
nard and John K. Loosli, McGraw-Hill 
Book Co., Inc., 330 W. 42nd st., New York 
City, $7.50. 

Purpose of this 484-page fourth edition 
is to present both the principles of nutrition 
and their application in feeding practice. The 


Get Full Facts 
and 


We Can Save You Money 
When Buying: 


BREWERS GRAINS 
CORN DISTILLERS GRAINS 

+1 MALT SPROUTS 
+2 SPROUTS 
MALT HULL FEED 


GRINDING BARLEY 
OAT PRODUCTS (ALL TYPES) 
CHOICE COUNTRY OATS 
WHEY POWDER 
BEET PULP 


LA BUDDE 
FEED & GRAIN CO. 
MILWAUKEE, WISCONSIN 


ROOM TO TURN AROUND 


Do things get crowded around your place? Are 
valuable man hours lost because there isn’t enough 
room to store and move efficiently? Feed Mills, 
Elevators, and Seed Plants everywhere look to 
Ibberson when things get crowded. 


T. E. IBBERSON COMPANY 


Engineers and Contractors Minneapolis, Minn. | 
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book, therefore, deals with the chemistry of 
nutrition processes and with the nutritional 
requirements for body functions. 

Dr. Maynard is director of the school of 
nutrition at Cornell. The authors point out 
that in preparing this new edition, “the 
general framework and character of the 
book have been preserved, but extensive ad- 
ditions and revisions have been made 
throughout.” 

A new chapter deals with antibiotics, hor- 
mones, and other growth-stimulating sub- 
stances. New material also includes discus- 
sions of the functions, metabolism, and re- 
quirements of amino acids, vitamins, and 
mineral elements. New techniques are cov- 
ered. 

A new appendix tabulates the nutrient re- 
quirements of swine, dairy cattle, beef cat- 
tle, sheep, and poultry. The book is divided 
into four parts: the general basis of nutri- 
tion, the nutrients and their metabolism, 
the measurement of body needs and feed 
values, and the nutritive requirements for 
body processes and productive functions. 

Returns on Dairy Farms by Production 
Groups, East Texas Dairy Study, 1954, by 
Ralph H. Rogers, A. C. Magee, and Bob 
H. Stone, Texas Experiment Station, Col- 
lege Station, free. 

Here’s a two-page mimeographed prog- 
ress report from the Texas station in which 
records from 106 grade A dairy farms in 
eight counties emphasize the importance of 
good producers in the herd and adequate 
feed as related to income. Number of cows 
per farm averaged 41. 

Feed men will be interested in learning 
feed costs pertaining to the study. On 43 
farms, average production was less than 
5,000 pounds of milk per cow. On 32 farms, 
production averaged from 5,000 to 5,999 
pounds. On 31 farms, the average was 6,000 
pounds or more per cow. 

Illinois Corn Tests, 1955, by Earl R. Leng 
and Benjamin Koehler, Illinois Experiment 
Station, Urbana, free. 

Here is a 32-page bulletin from the Illini 
station that gives variety performance, seed 
treatment, and disease data arrived at from 
field testing of corn. The test fields were 
located at DeKalb, Galesburg, Urbana, 
Brownstown, and Carbondale. 

Results of variety tests from each of the 
locations are tabulated and discussed thor- 
oughly. More specifically covered in the 
report on the three-year tests are moisture, 
lodging, disease damage, and seed-treatment 
tests. 

Optimum Combinations of Livestock Enter- 
prises and Management Practices on Farms 
Including Supplementary Dairy and Poultry 
Enterprises, by Earl O. Heady and J. C. 
Gilson, Iowa Experiment Station, Ames, 
free. 

The object of the study covered in this 
23-page report was to determine: 1) how 
scarce feed and other resources should be 
allocated between livestock enterprises and 
2) which management practices or levels 
should be selected on farms producing a 
given feed supply. 

Regardless of the resource situations stud- 
ied, the authors found, the most profitable 
plan never included livestock or poultry of 
average or below average efficiency. 
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Official Reports, no charge. Write agencies 
directly. 

Massachusetts — report on inspection of 
commercial feedingstuffs. Massachusetts Ex- 
periment Station, Amherst. 

Delaware — state laboratory report on 
fertilizer, feed, lime, and seed. Delaware 
State Board of Agriculture, Dover. 

North Dakota — report on commercial 
feeds, commercial fertilizers, and economic 
poisons, 1955. State Laboratory Depart- 
ment, Bismarck. 

Kentucky — Commercial feeds in Ken- 
tucky, 1955, Kentucky experiment station, 
Lexington. 

Ohio — Analysis of commercial feeds, 


livestock remedies, fertilizers, and agricul- 
tural liming materials, 1955, Ohio depart- 
ment of agriculture, Columbus. 

@ BIG FOUR ELEVATOR, North Man- 
chester, Ind., has purchased a new Wenger 
molasses mixer. 

RIETZ IN EAST 
Construction of a new eastern headquar- 

ters now is underway on a ninecacre site 
near West Chester, Pa., Rietz Mfg. Co., 
Santa Rosa, Calif., has announced. P. H. 
Mulcahy, vice president and general man- 
ager, will head the new Pennsyvania fa- 
cilities. 


Get the 
Facts — 
Write Today! 


lowest priced BAGGING SCALE! 
Burrows 700 


This compact Bagging Scale, only 17” high, can be 
placed in any 18” x 18” area. It can be attached to a 
seed mixer, any bin or hopper. It is hand operated and 
precisely accurate, bags 6 to 8 bags per minute. Will 
handle seed, chemicals, feed, fertilizer, etc. The stand- 
ard clamp handles most popular size paper, cotton or 
burlap bags. Rugged construction yet priced low. Write 
for illustrated folder. 


PORTABLE ELEVATOR 

All bolted construction. 
Weighs less than 100 lbs. 
Handles 500 bus. 
corn per hour. 


EQUIPMENT COMPANY 


USE YOUR 
BURROWS 
CATALOG 
FOR 

ALL YOUR 
NEEDS! 


shelled 


13:6 J Sherman Avenue 


Evanston, Illinois 


SINCE 1906 


FARMERS FRIEND 


TRADE-MARK REG. U.S. PAT. OFF. 


all-purpose 


MINERAL FEED 


an economical source of high grade and well-balanced 


TRACE MINERALS 


Contains important mineral elements blended with COBALT, MANGANESE, 
ZINC, BORON, IRON, COPPER, STABILIZED IODINE and other trace 
minerals in carefully calculated proportions to supply necessary mineral nutrition. 


Also Contains 
@ LIQUID BLACKSTRAP MOLASSES @ IRRADIATED YEAST 


(Source of Vitamin D.) 


We Sell Thru Dealers and Jobbers Warehouses from Coast to Coast 
By the TON, TRUCKLOAD, or CARLOAD 
Write Today Regarding Our Dealer or Jobbing Proposition 


FARMERS FRIEND MINERAL CO. 


NAPOLEON, OHIO 


Dr. Salsbury’s Graduates 
All Canadian Students 


The second poultry short course to be 
held exclusively for Canadian students by 
Dr. Salsbury’s Laboratories, Charles City, 
Iowa, recently graduated 41 men represent- 
ing the poultry industry in eastern Canada. 

Several of the group arrived at Charles 
City for the four-day course by chartered 
bus. Accompanying the Canadians was Ted 


Grieve of Exeter, Ontario, sales and service 
head for Dr. Salsbury’s Canadian distrib- 
utor, J. W. Weber, Ltd. 


Three Hundred Guests for 
Wilson Feed Department 


The animal and poultry feed department 
of Wilson & Co., Inc., Chicago, recently 
played host to 318 feed men and their em- 
ployes at a dinner at Cedar Rapids, Iowa. 


BRINGS YOU IN TOUCH WITH 


= RESOURCES 
FOR FEED INGREDIENTS 
FISH MEAL * ANIMAL FEED SUGAR 


BEET PULP > BONEMEAL - VEGETABLE PROTEINS 
BRAN & POLLARDS * ANIMAL PROTEINS 


BREWERS GRAINS 


DICALCIUM PHOSPHATE 


1400 SOU SOUTH PENN SQUARE, 2, PA., 


TELETYPE PH109 


BANGKOK ... HAVANA ... MADRID. 


PHONE LOcust 4-5600 
. SEOUL 


TOKYO... WASHINGTON, D.C. 


you'll find 
PILOT BRAND 


OYSTER SHELL 
a profitable 


builder 
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PILOT BRAND Oyster Shell is pure calcium car- 
bonate—a perfect eggshell material. It will definitely 
help your poultry-raising customers get maximum 
production of stronger shelled eggs. 


PILOT BRAND Oyster Shell is clean, kiln-dried, 
odorless—not a bit of waste or dirt. Because it’s 100% 
usable, PILOT BRAND is lowest in cost per usable 
pound. 


PILOT BRAND is nationally-advertised on 70 out- 
standing radio stations and in leading farm and 
poultry journals. 


PILOT BRAND is the /argest-selling eggshell material 
in the world. 


PILOT BRAND, with a tremendous, all-year-’round 
demand, assures you of easy sales... fast turnovers 


... fine profits. 


Order from your distributor...or write to us. 


Oyster Shell Products Corporation 
New Rochelle, N. Y. St. Louis 9, Mo. 


The dinner is an annual affair and tradi- 
tionally is followed by a Three-Eye league 
baseball game. 

George R. Coontz, feed department man- 
ager, was host. Guests included Iowa Sec. 
retary of Agriculture Clyde Spry, Secretary 
Mark Thornburg of the Western Grain & 
Feed association, Western President Ray 
Pollock, the mayor of Cedar Rapids, and 
four Iowa State College staff members. 


Publish Merck Quarterly 
In Feed, Related Fields 


Launching of a new quarterly publication 
for the feed and animal health industries 
has been announced by Merck & Co., Inc., 
Rahway, N. J. Patterned after the firm’s 
publication for pharmaceutical manufactur- 
ers, the Merck Agricultural Memo made its 
first appearance with the spring issue. 

Merck said it will distribute the publica- 
tion to persons using its feed ingredients 
and veterinary products. Contents include 
new research data, news events, and cover- 
age of subjects applicable to the animal 
health and feed fields. 


Soil Bank Well Underway 
In Most U. S. Counties 


Although final instructions and regula- 
tions have been in the hands of state and 
county Agricultural Stabilization committee 
offices only a short time, the federal soil 
bank program now is well underway. Farm- 
ers in widely-scattered areas already have 
signed agreements to participate in the pro- 
gram, available in all states. 

Agriculture department officials said that 
final instructions were sent to the commit- 
tees on June 17. General regulations for the 
acreage reserve were mailed June 8. First 
payment announcements followed by three 
days the signing of the act on May 28. 

More than 3,000 agricultural counties 
have received millions of copies of applica- 
tion forms and other program papers, which 
were distributed through state committee 
offices. 


Pennsylvania Finally Has 
A Modern Feed Statute 


Thanks to the aggressive work of the 
Pennsylvania Millers & Feed Dealers asso- 
ciation and to other segments of the feed 
industry, the Quaker state will have a new 
feed law come Jan. 1, 1957. It will replace 
an antiquated statute and is patterned after 
the uniform state feed bill. 


Gov. George Leader of Pennsylvania 
signed the new bill into law in the presence 
of Secretary Richard I. Ammon of the trade 
organization. Agriculture Secretary W. L. 
Henning has invited members of the Penn- 
sylvania association to work with him in im- 
plementing the new law. 

WILLIAMSON-KAISER TIE 

Kaiser Steel Corp. will produce metal 
components of its feed mill machinery, John 
W. Williamson & Sons, Montebello, Calif., 
has announced. The parts will be made at 
Kaiser’s Montebello plant. 


THE FEED BAG—July, 1956 


N 
y 
ga. 
\T TT | 
MUTT 
, 
ery, 
Reasons why [iGo 4 
OvsveR 
for Poultry 
= 


Fat in Dry Ingredients 
Marketed in Milwaukee 


Fat-enriched dry feed ingredients have 
been placed on the market by Standard 
Feed & Fertilizer, Inc., Milwaukee. The firm 
is offering fat with an antioxidant mixed 
into bran and middlings. 

Standard has prepared a leaflet which 
fully describes its products and outlines 
suggested ratios of fat in formula rations. 
To obtain a copy, circle Reader Service 
No. 24. 


Emergency ‘Bank’ Graze 
Conditions Disclosed 


Specific circumstances under which the 
Department of Agriculture will permit graz- 
ing on soil bank lands have been outlined 
by Secretary Benson. They are: 

1) When an area is designated as a major 
disaster area under provisions of Public 
Law 875. 

2) When the governor of the state cer- 
tifies emergency grazing is necessary be- 
cause of natural disaster. 

3) After 1 and 2 have been met and the 
ag secretary ascertains the necessity for and 
approves such grazing. 

Mr. Benson stated, “We will consider re- 
quests for this emergency action in the spir- 
it of providing the greatest amount of prac- 
tical help in established emergencies.” 


Dairy Cows Can Eat More 
Hay Than Some Think 


Dairy cows can eat more hay than some 
authorities believe they can, says a team 
of North Carolina State College researchers. 
The men noted that breed differences also 
greatly affect the hay consumption capacity 
of the cows. 

Individual animals in the Carolina tests 
increased their hay intake 100 per cent, 
with the high cow eating 60 pounds a day 
after previously utilizing only 30 pounds. 
No. 2 alfalfa hay was the test forage and 
was fed free choice. 


Mutual Millers’ Program 


Promises Logic, Fun 


Sound business logic coupled with en- 
tertainment is the promise for feed men 
who attend the annual summer get-together 
of the Mutual Millers & Feed Dealers asso- 
ciation. Aug. 7-8 are the dates and the 
place is Jamestown, N. Y., with headquar- 
ters at Hotel Jamestown. 

Golf is slated for Aug. 7, with a Pony 
league baseball clash in the evening. Two 
speakers are scheduled for Aug. 8, one of 
them a Merrill Lynch commodity expert. A 
social event will wind up the two-day meet- 
ing the afternoon of Aug. 8. 


JOINS VIT-A-WAY 
Vit-A-Way, Inc., Fort Worth, Tex., has 
appointed Jack Anstine west coast division 
manager. Mr. Anstine will serve feed man- 
ufacturers in seven western states, according 
to President Leo A. Potishman. 
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PLANT IN PRODUCTION 
Its new plastic package plant at Terre 


Haute, Ind., now is in production, Bemis 
Bro. Bag Co. of St. Louis has announced. 
Offices of Bemis’ Flexible Package unit, 
formerly at Chicago, now are at the new 
Indiana plant. 


Pepsin for Pigs to be 


Marketed by Cyanamid 


Appointment of American Cyanamid Co. 
of New York City as distributor for its 
pepsin to the feed industry has been an- 
nounced by Cudahy Packing Co., Chicago. 
Pepsin is used in early weaning of pigs and 


ELIMINATE 
GUESSWORK 


in MOLASSES 
MIXING with a 


MIXER! 


BATCH AFTER BATCH when 


MIX with a MARION MIXER! 


WRITE FOR 


is a byproduct of meat packing. It will be 
trademarked Pep-Swin by Cudahy. 

Work at Iowa State College, reported by 
Cyanamid, showed that the enzyme saved 
money for swine men who weaned pigs 
from two to four weeks of age. The product 
helps piglets digest soybean oil meal readi- 
ly, the report stated. 

For full facts on Pep-Swin, circle Reader 
Service No. 22. 


HIPPE AT MIDAS 
New feed sales staffer for King Midas 
Feed Mills, Minneapolis, is Stanley Hippe. 
The new appointee is training under Terri- 
tory Sales Manager Gerald Zirbel in the 
Green Bay, Wis., area. 


EXCLUSIVE mixing "ASSURES UNIFORMITY! 
World's Most TROUBLE-FREE Molasses Mixer. } 


Materials are mixed, blended and cross-blended 
constantly — away from the ends, towards the 
center for the most uniform mix possible. 
Handles toughest mixes. '2 to | '2 ton capacity. 


NOW . .. CONSTANT UNIFORMITY 


ou 


MIXES WET MATERIALS 
@ MOLASSES FEEDS 
@ FISH SOLUBLES 
OILS 
@ HAY AND MOLASSES 
MIXES DRY MATERIALS 
@ DRY FEEDS 
FERTILIZERS 
@ TRACE MINERALS 
@ ALFALFA BLENDING 


AND NAMES OF Users Topay! RAPIDS MACHINERY COMPANY 


885-l Ith Street 


Marion, lowa 


177 MILK STREET 


New England By-Products Corp. 


BOSTON 9, MASS. 


Phone: HUbbard 2-1682 


© Gorton’s Al-Fish Blend Jr. 
® Gorton’s Mar-Vi-Tic Blend 
@ Condensed Fish Solubles 

@® Southern Sunshine Poultry Litter 
® Richpelt Ocean-Fresh Fish 


H. MARK McNEAL CO. C. C. WELCH 
1207 Liberty Life Bldg. 
Charlotte 2, N. C. 

Phone: Franklin 7-1522 


Columbus, Ohio 


CHARLES COOPER 


® Gorton’s Layer Blend 
® Gorton’s Turkey Blend 
® Dried Potato Pulp 
Dried Citrus Pulp 


Flavor Corporation of America 


DISTRIBUTED BY 


435 Brevoort Road 


Phone: Amherst 8-1077 
L. J. BARRETT CO. 


P.O. Box 135 Box 505 
Doylestown, Penna. Clinton, N. J. 
Phone: Doylestown 4568 Phone: Clinton 451 


Mr. J. Kenneth Blackstone 
RD #1, Caribou, Maine 
Phone: Caribou 2-0032 


© Fish Meal 

Vitamin Oils 

© Dried Beet Pulp 
e Feather Meal 

®@ Dried Condensed Fish Solubles 


L. E. “ROBBIE” ROBERTSON 
P.O. Box 691 

Binghamton, N. Y. 

Phone: Binghamton 2-7152 


HAWKINS MILLION $ HEN, Inc. 
Harrisonburg, Virginia 
Phone: Harrisonburg 4-3051 
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— Checking 


(Continued from page 27) 


stressed in most discussion: Keep your 
eye on the supply of beef as well as on 
the supply of pork. A program, for 
example, that takes land out of feed 
concentrate production and lets it go 
into roughage production could re- 
duce the supply of hogs. But the effect 
on hog prices might be partially offset 
by the effect of increased supplies of 
beef. 


@ LITTLE BROS., Mendon, Mich., has in- 


stalled a new Wenger molasses mixer. 


Cascino Marketing Chief 


For International Min 


A_ newly-created post at International 
Minerals & Chemical Corp., that of director 
of marketing, has been filled with the ap- 
pointment of Anthony E. Cascino, Vice 
President Thomas M. Ware of the Chicago 
firm has announced. Mr. Cascino will be 


service make 


Calcium Carbonate 


Aituen, especially prepared high 
calcium limestone, is properly 
ground, dried, sized and packaged 
to meet the most rigid require- 
ments of feed men. 


Adherence to specifications, atten- 
tion to shipping schedules, and 
over 27 years of customer satis- 
faction is your guarantee of the 
highest standard of dependable 
service. 


IOWA LIMESTONE COMPANY 


DES MOINES, IOWA 
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ANTHONY CASCINO 


charged with coordinating marketing acti- 
vities of International’s six product divi- 
sions. 

He formerly held similar positions at Av- 
co Mfg. Co., Cincinnati, parent firm of 
Bendix and Crosley. Mr. Cascino earned 
degrees at Illinois Tech and at Northwest- 
ern. He is a former faculty member at the 
latter school and also at Ripon College. 

In 1945, the new International appointee 


was a staff member of the Office of Price 
Administration. 


NEW JAZZ PROGRAM 
A new program for Jazz Flo-Sweet dairy 
feeds is being introduced to southern dairy- 
men by Cosby-Hodges Milling Co., Bir- 
mingham, Ala. The program was announced 
recently through a series of sales meetings 
at Birmingham and Pensacola, Fla. 


oOo 


@ RADTKE MILL, Poy Sippi, Wis., has 
purchased a new Bryant hammer mill. 


@ RYCKEBOSCH & SONS, Lancaster, 
Calif., has installed a new 75-horsepower 
Jacobson hammer mill. 


BAILEY NAMED 
Robert L. Bailey has joined McKesson @ 
Robbins, Inc., New York City, as sales pro- 
motion head for the firm’s chemical de- 
partment. Mr. Bailey formerly was public 
relations account executive for a New York 
advertising agency. 


Panogen Lab Facilities 
At Woodstock Impress 


Ten representatives of the press visited 
the impressive new research laboratories of 
Morton Salt Co. and Panogen, Inc., at 
Woodstock, Ill., on June 29. Panogen, pro- 
ducer of seed treatments and seed treating 
equipment, played host. President Petrus 
Hellman was on hand to welcome the 
writers. 


Research work in connection with Pano- 
gen, Drinox, Panoram, and Pano-Drench is 
carried on in the imposing structure pic- 
tured here. Shown in the composite are 
Mr. Hellman, tup left; Mel Peterson, re- 
search chemist; Dr. Robert Frank, research 
director; Nancy Minot, biologist; and Mrs. 
Margareta Heineman, leader of field testing 
and college-government contacts. 

Panogen dates back to the 1930's when 
Dr. Adolph Zade, a German scientist, fled 
the Nazi-dominated fatherland and brought 
his knowledge of seed treating to Sweden. 


MORE FOR YOUR MONEY 


MIXED CARS AT CAR PRICES 
PULVERIZED OATS OR BARLEY 
CRIMPED OATS OR BARLEY 
ROLLED OATS OR BARLEY 
FEEDING OATMEAL 
CUSTOM PELLETING—CUBING 


ows 


Teletype 8831 


FLAMBEAU MILLING CO. 


PHILLIPS, WISCONSIN 


Tel. LD 2325 
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There A. B. Casco, Swedish industrial con- most immediately. President Hellman intro- 
cern, helped in the commércial develop- duced Panogen to the United States in 
ment of Panogen. 1948. Panogen, Inc., Ringwood, Ill., sells technical presentation was more helpful 

A non-settling liquid seed treatment, the throughout North and South America. than many a highly scientific talk would 
German product won wide acceptance al- The writer is indebted to Mrs. Heineman have been. — B.W'S. 


for her clear, concise description of labora- 
tory facilities and procedures. Her non- 


KEES & COMPANY 


| , e 
FRUEN’S A “Must” in Every Swine 


ROLLED OATS 


(STEAM PROCESSED) v or P, oultry Ration 


MIXED CARS SHIPPED AT STRAIGHT CAR PRICES \v 

Our Teletype Number Is MP 477 \, 

Tower Brand Rolled Oats Star Brand Pulverized y 

(Steam Processed) Mixed Feed Oats ] 

Ace Brand Rolled Oats Energee Pulverized Oats \\ 
Steam Processed) Mixers’ Pulverized Oats ] 
ole Oat Groats Anes Brand Crimped White [¥ 

ats 
Oat Feed (when available) ° 
Glenwood Feeding Oat Meal Steam Rolled Whole Barley 


Falcon Brand Pulverized Ground Barley \ WRITE OR PHONE 
White Oats Pearled Barley Flakes 

Standard Brand Pulverized (Max. 2%%4% Fiber) FOR COMPLETE INFORMATION 
White Oats (Steam Processed) \ 

De? Brand Coarse Ground Glenwoor’ Pearled Barley ‘ { AND PRICES 


Star Cracked Pearled Barley 
327 So. LaSalle Street+ 
Chicago 4, Illinois 
Harrison 7-1528 
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‘with DEMON 


Steamed Rolled Oats 


customers 
can SéE 


aut THE OATS 


Demon’s 10 minute 
live steaming 
keeps the groat 
whole. All flakes... 
no meal. Your 
feeds look better 
to the customer... 
sell better. 


NOW AVAILABLE 
New 50 Ib. Papers For 
Over-the-Counter Sales 


WRITE TODAY 
FOR PRICES 


DES MOINES OAT PRODUCTS CO. 


2000 E. Grand Ave., Des Moines, lowa 
A Division of the Blatchford Calf Meal Co. 


CRUSHED REEF 
_ OYSTER SHELL 


Shelly 
Reminds 


Taste Appeal Is Added to 


Phenothiazine Greensalt 

Addition of a new flavor ingredient to its 
phenothiazine - treated Greensalt has been 
announced by International Salt Co., Scran- 
ton, Pa. The taste element is called Sucarob 
and is claimed to overcome any dislike ani- 
mals might have for salt with phenothiazine. 

Greensalt incorporates one part pheno- 
thiazine and six essential trace minerals with 
nine parts of salt. For full information on 
Greensalt with the new flavor ingredient, 
circle Reader Service No. 21. 


Antibiotic, Germicide Are 
In Pfizer Poultry Formula 


A new germicide has been added to its 
Terramycin poultry formula, Chas. Pfizer & 
Co., Inc., Brooklyn, has announced. The 
germicide, Anti-Germ 77, is designed to 
kill bacteria of fowl cholera, typhoid, pull- 
orum, paratyphoid, diarrhea, and enteritis. 

The Pfizer poultry formula is adminis- 
tered in drinking water. Five pounds will 
treat up to 1,280 gallons. For dealers prices, 
circle Reader Service No. 20. 


Benson Pegs Wheat at a 
$2 Average Support 


Average wheat supports for the 1957 
crop will be $2 a bushel, Secretary of Agri- 
culture Benson has declared. This is subject 


er 
HOUSTON, TEXAS 


Grain Exchange 


BREWERY and Malt By-Products 


CLARENCE MOLL, Manager 
Feed Department 


G. W. KRUSE, 
Feed & Grinding Barley Dept. 


Manager 


THE PAETOW COMPANY 


Milwaukee, Wisconsin 


Members: 
Central Retail Feed Assn. 

Grain & Feed Dealers Nat'l Assn. 
Milwaukee Grain Exchange 


BRoadway 1|-2600 
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to approval of quotas by farmers who ballot 
July 20, which is considered a virtual cer- 
tainty. 

The national average support rates for 
1956-crop wheat are $2 per bushel, the 
same figure set for next year. Should the 
farmers vote down quotas in their balloting, 
a distinct surprise should it happen, the 
available support level will be 50 per cent 
of parity. 


Burrows Markets Unit for 
Black Light Inspection 


Development of a new black light unit 
for the inspection of pink wheat has been 
announced by Burrows Equipment Co., 
Evanston, Ill. It utilizes two eight-watt high- 
intensity black bulbs. 

The unit’s reflector is of coated alumi- 
num. For facts on the new Burrows inspec- 
tion device, circle Reader Service No. 23. 


USDA Reports Spain May 
Need More U. S. Eggs 


Expected egg shortages in Spain this fall 
may provide an advantageous market for 
United States poultry products. The Agri- 
culture department said that Spain last year 
bought more than a million dollars worth of 
shell eggs from the United States. 

Wages have continued to increase, de- 
partment spokesmen said, giving way to 
greater demand for United States imported 
shell eggs and other poultry, products. 


@ DRESDEN MILL, Coschocton, Ohio, 
has purchased a new Wenger molasses 
mixer. 


NUTRITION SERVICE 
An independent nutrition service for the 
poultry and livestock industries has been 
established by A. F. Rolf. Mr. Rolf, for- 
merly a nutritionist for Standard Feed Mill- 


ing Co., Atlanta, has set up his office at 


4230 DeKalb av., Jacksonville, Fla. 


THE FEED BAG 


"I'm in on the Soil Bank, not the 
Federal Reserve!" 


CARTOON BY ALEXANDER—— 
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Coming Events 


Poultry Science Association, North Carolina State College, Raleigh......Aug. 7-10 


North Carolina Feed Manufacturers Association, Fort Sumter Hotel, 
Charleston, S. C. 


Aug. 10-11 


Wisconsin Nutrition School, University of Wisconsin, Madison .......... Aug. 13-14 


National Soybean Processors Association, University of Illinois, 


Urbana Aug. 13-15 


New England Feed Men, University of Vermont, Burlington. .................. Aug. 16 


Kentucky Feed & Grain Association, Seelbach Hotel, Louisville 


Chicago Feed Club, Olympia Fields, Chicago 


Sept. 18 
National Mineral Feeds Association, Sheraton: Hotel, Chicago ............ Sept. 19-21 
Arkansas Feed Conference, University of Arkansas, Fayetteville .......... Sept. 20-21 


Pennsylvania Millers & Feed Dealers Association, 


Abraham Lincoln Hotel, Reading Sept. 23-25 


Purdue Broiler Day, Purdue University, Lafayette, Ind. Sept. 27 


Texas Nutrition Conference, Texas A & M College, College Station ......... Oct. 4-5 


California Animal Industry Conference, Memorial Auditorium, Fresno...Oct. 15-16 


Association of American Feed Control Officials, Shoreham Hotel 


Washington, D. C. Oct. 16-18 


Michigan Feed & Grain Association, Michigan State University, 


East Lansing Oct. 18-19 


Florida Nutrition Conference, University of Florida, Gainesville .............. Nov. 8-9 


Missouri Feed Conference, University of Missouri, Columbia ............... Nov. 12-13 


Western Grain & Feed Association, Fort Des Moines Hotel, 
Des Moines 


Midwest Production School, Muchlebach Hotel, Kansas City. ..cccccccconcoom Dec. 3-5 


North Carolina Nutrition Conference, North Carolina State College, 
Raleigh Dec. 6-7 


1957 
Kansas Feed Conference, Kansas State College, Manhattan 


American Dehydrators Association, Edgewater Gulf Hotel, 


Biloxi, Miss. Jan. 30-Feb. 2 


Utah Feed Manufacturers & Dealers Association, 


Brigham Young University, Provo Feb, 14-15 


Midwest Feed Manufacturers Association, Broadmoor Hotel, 


Colorado Springs, Colo. Feb. 17-19 


Distillers Feed Conference, Sheraton Gibson Hotel, Cincinnati ................ March 13 


Write for FREE 


Val-A Co. catalog 


Hundreds of essential agricultural 
supplies — poultry equipment, in- 
secticides, remedies. SPECIAL 
among these items in Tehr-Greeze 
Fabric Cement .. . makes patch- 
ing & repair 
work easy. 


Write today 
— no obli- 
gation. 


VAL-A Company 


700 W. ROOT ST. 
CHICAGO 9, ILL. 


PHOSPHORUS CONCENTRATE 
with TRACE MINERALS 


Supply 


. ina form 
so soluble 
“it melts on 
your tongue” 


Trace Mineral 


Where only trace minerals 
are to be added, Herman 
Nagel's Trace Mineral Con- 
centrate supplies all eight, 
in correct balance. 


Needed 


The HERMAN NAGEL (Co. 


53 W. Jackson Bivd. 
Chicago 4, Illinois 
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Grain & Feed Dealers National Association, Morrison Hotel, Chicago.....Sept. 9-11 . vA n cy 
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— Credit 


(Continued trom page 9) 


collectible accounts. 

Determine how much credit the cus- 
tomer actually needs and his ability to 
pay same. A few items to be consid- 
ered in determining a customer's abili- 
ty to pay are as follows: 

1) What does the customer own 
that will be available to pay debts? 

2) What are his debts? Does he 
have past due mortgage and interest 
payments? Will his other debts that 
he has be so demanding on his cash 
that he will not pay his feed dealer? 

Determine moral character of the 
customer and his record of paying 
bills. Ability to pay is not everything. 

The success in collecting accounts 
and proper handling of credit and 
keeping a credit customer satisfied as 
to credit depends upon ascertaining in 
advance that the customer’s income is 
such that he will be able to pay the 
account when it is due and the com- 
plete understanding that you have with 
the customer at the time the account 
is opened. 

Have a definite understanding with 
the customer as to when he is to pay 


his account and that he cannot expect 
further credit if he does not live up 
to his agreement unless the customer 
makes arrangements for additional 
credit. 

Contact the customer as soon as he 
does not pay his account when it is 
due and immediately discontinue cred- 
it unless he pays the account and you 
have a firm understanding about his 
future payments. 


Bergdoll at Allied Mills 
In Poultry Service Post 


John F. Bergdoll has joined Allied Mills, 
Inc., Chicago, as regional Wayne feed poul- 
try service supervisor. Vice President E. D. 
Griffin, in charge of sales, disclosed the ap- 
pointment. 

Mr. Bergdoll previously served with 
Hubbard Milling Co., Mankato, Minn., and 
McMillen Feed Mills, Fort Wayne, Ind., 
and is known to feed men and poultrymen 
in Indiana, Ohio, and Michigan. 

Mr. Bergdoll will supervise service acti- 
vities in those three states and Kentucky 
from headquarters at Fort Wayne. The new 
Wayne appointee attended Indiana and 
Purdue universities. 

@ CENTRAL FEED MILL, Connerville, 
Ind., has installed a series 600 Wenger 
molasses mixer. 


805 DUN BUILDING 


“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


Sunset Feed & Grain Co., Inc. 


FEED JOBBERS 


DISTRIBUTORS OF: 


BUFFALO 2, N. Y. Hubinger (Keokuk) TWX Bu 71 
Corn Gluten Feed 
CANE FEEDING Kellogg's Hominy Feed 20/FOS 
MOLASSES Consolidated Dried Whey International Minerals & 
Agents for yee Germ Oil Chemical Corp. 
Pacific Mol -» Ltd. eat Germ 
Celt Manon FEED SUPPLEMENTS 
Buffalo New Orleans 


Stonemo Granite Grit 
WRITE US FOR FURTHER INFORMATION 


Phone Clev. 2938 


Chas. Pfizer & Co., Inc. 


Belgians Finish Testing 
United States Butter 


Testing of two tons of United States 
butter, purchased last December by Bel- 
gium, has been completed by Belgian offi- 
cials. Agriculture department spokesmen 
said that the foreign government has a pre- 
ferential trade agreement with the Nether- 
lands but may secure butter from other 
sources for blending with domestic butter. 

The Belgians found American butter to 
be good in taste and smell and considered 
it to be a good mixing butter. The butter 
was said to sweat when introduced into 
salted mixtures. Texture was found to be 
high grade and the water distribution per- 
fect, but Belgian grading officials stated 
the “paste” was short. 


Spring Pig Crop Is Down 
Some From ’55 Period 


A decline of eight per cent from a year 
earlier is reflected in the 1956 spring pig 
crop. The Crop Reporting board said this 
spring’s crop was approximately 53 million 
head. 

Sows farrowing this spring numbered 
nearly 7.7 million, eight per cent less than 
the nearly 8.4 million sows farrowing last 
spring. A new record was established this 
spring for the number of pigs saved per 
litter — 6.94. Last spring the average was 
6.9. 

A survey of 155,000 farm and ranch op- 
erators indicates a total of 5.2 million sows 
to farrow this fall, down seven per cent 
from the number farrowing the fall of 1955. 

From the above figures, it may be esti- 
mated that the 1956 fall crop would be 
about 35 million head, or a combined spring 
and fall pig crop of 88 million head. Al- 
though only silghtly below the 1945-54 av- 
erage, this would be eight per cent less 
than for 1955. 

A one per cent decline in the number 
of hogs six months old and older on ranch- 
es and farms on June 1 also was disclosed 
by the government agency. 

@ WIMBERLY’S FEED MILL, Angier, 
N. C., has installed a new Blue Streak 


mixer. 


ILMO HAS IT 


may 


e, whether it is an 


or a dry product, Silmo has 
to meet your requirements. 


S SINCE 1921 
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i Weather Forecast | 


July 16-23. Portions of the warm Gulf 
of Mexico air remain over east Texas, Okla- 
homa, and Kansas, with rains and showers, 
while another part of this same warm air 
flows swiftly to the coast of New Jersey, 
New York, and New England. Cool Canadi- 
an air pours down via the Lake Huron area, 
bringing frost in extreme northern places 
and dry weather over most of the upper 
Ohio valley. Much of the Great Plains will 
also be cool and dry. 

July 24-31. Cool Canadian air loses force 
rapidly and breaks up into local cool and 
showery pockets after penetrating all the 
way to Alabama and Mississippi. It will be 
warmer and rainy over much of the Atlantic 
coast area from Virginia north, warmer over 
the middle parts of the Great Plains, with a 
tendency to be dry, and cooler to the north- 
west, with showers. It will be varied to warm 
over the western plateau section, warm over 
the Mountain area and mostly cool and dry 
on the Pacific slope. A dry tendency in the 
weather appears over Georgia and the 
Carolinas as well as north Florida. 

Aug. 1-7. Large amounts of warm wet 
air will move from the eastern parts of the 
Gulf of Mexico along the Atlantic seaboard 
and out to sea at about Cape Cod. There 
will be brisk rains over much of this area. 
But to the northwest, over the lower Great 
Lakes and the upper Ohio valley, much 


Raymond Bag’s Wicks 
Eastern District Head 


Appointment of Deane F. Wicks as east- 
ern district sales manager for Raymond Bag 
Corp. has been announced by J. R. Clem- 
ents, vice president and general sales man- 
ager. Raymond Bag is the multiwall bag 
division of Albemarle Paper Mfg. Co., 
Richmond, Va. 

Mr. Wicks will locate at the eastern sales 
district headquarters in New York City. The 
district is served by four sales representa- 
tives. 

They are Charles D. Masone, Thomas C. 
Splane, and Robert Walters, all of New 
York City, and Harry Houser of East Auro- 
ra, 


Herberich Retires, Was 
Honegger Tour Manager 


Emil Herberich, tour manager and farm 
consultant for Honeggers’ & Co., Inc., 
Fairbury, Ill., has retired. E. F. Dickey, 
executive vice president and general man- 
ager of the firm's feed and milling division, 
disclosed Mr. Herberich’s retirement. 

Mr. Herberich is succeeded as tour direc- 
tor by J. C. Ebach, who was discharged re- 
cently from the army. He served mostly in 
the Far East during his military service. 

Mr. Herberich has been at the Big H feed 
firm since 1950, when he was appointed 
maintenance manager of the Honegger re- 
search farm at Forrest, Ill. He was named 
farm manager in 1951 and tour manager 
for the feed and milling division in 1953. 
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cooler and drier air appears. Other masses 
of warm air from the Gulf of Mexico move 
north over Texas and the Great Plains, but 
this air will be rather dry, and will contain 
only scattered showers. It will be cool over 
the crest of the Rocky mountains and along 
the Pacific shore, but much warmer and 
rather dry over the Great basin. 

Aug. 8-15. Torrid zone air from the east- 
ern parts of the Gulf of Mexico grows hot- 
ter and wetter, with rains and storms along 


most of the Atlantic seaboard. However, it 
remains cools but by now showery over the 
upper Ohio valley, and it gets considerably 
cooler over New England. Warm air from 
the western part of the Gulf of Mexico 
spreads over wide areas west of the Ohio 
and Mississippi valleys but this air is much 
broken up with cooler air flowing south 
from Canada. Rains and showers here will 
be widespread and locally brisk, with dry 
patches in between. Cool air persists over 
most of California, but warmer air has ap- 
peared in Oregon and Washington state. 
Cool dry air persists over the higher ground 
of the Rocky mountain area, and is warm, 
and now dry over the western parts of the 
Great basin. 


Premier ab: 


lt is ABSORBENCY in litter that counts 

@ Final cost is less 

@ Resell as fertilizer 

@ Nationally advertised 


@ Absorbs quicker 

@ Saves work 

@ Lasts longer 
Send for details now 


PREMIER PEAT MOSS CORP. 
535 Fifth Avenue, New York 17, N. Y. 


Burlap 
or veneer 
All plastic 
inside & outside 


FEEDS 
AND 


AKES CREAMERIES.INC- 


A 


First with specialty milk products . . 
Milk Replacer, Pre-‘Creep “Ten-20,” Calf 
Milk Replacer. 


First in research . . 
Anoka, Minnesota. 


IT PAYS TO SELL THE LEADER! 


Land O'Lakes Creameries, Inc. 
2215 N.E. Kennedy 


First in feed sales in Minnesota, Wisconsin 
and the Dakotas. 


. Pig 


. on our own farm at 


Minneapolis 13, Minnesota 


Reroglide 


; The World’s Finest Grain Drier 


! | @ DRYING CAPACITY—up to 2,000 Bushels Per 
| Hour in Self-Contained Units 


@ DRIES—Corn, Wheat, Oats, Soybeans, Rye, 
Barley, Milo, Rice, Buckwheat, etc. 


@ FIRED BY—Fvuel Oil, Natural or LP Gas 


GLENWOOD AVE — RALEIGH. N C — PHONE 2- 642 
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Premier absorbs up to 20 times its weight— > 
5 times their weicht | 
other materials absorb up to J times their weight Ny 
absorbs up to § times more! hh 
NY | 
Sell the Leader... LAND O'LAKES! 
SEEDS 
— 
| | 
= 


LABORATORY 


PRACTICAL 
CHICK FEEDING STUDIES IN 
BATTERIES OR ON LITTER 


DETERMINATIONS OF: 
@VITAMIN B12 @ANTIBIOTICS 
@ARSENICALS 
A.O.A.C. vitamin D3 chick assays 
U.S.P. vitamin D rat assays — 
results in 8 days 
U.S.P.or A.O.A.C. vitamin A assays 
Other vitamin assays 
Amino acid assays 
Biological protein evaluations 
Proximate analyses and mineral 
determinations 
Insecticide Testing and Screening 
Other biological, chemical and 
microbiological services 
PROJECT RESEARCH AND CONSULTATION 
Write for price schedule 


WISCONSIN ALUMNI 
RESEARCH FOUNDATION 


P.O. Box 2059-M 
MADISON 1, WISCONSIN 


THE FACT 
STILL REMAINS 


that 
SUPERIOR 
“DP” - “OK” - “CC” - "Vv" 
ELEVATOR CUPS 
are 


CONSULTANTS 
T0 THE 


FEED INDUSTRY 


C. W. Sievert and Associates 


Room 1339, 221 No. La Salle St. 
Chicago |, Illinois 
Phone State |-0008 


Fortity Your Feeds With 


LIVE YEAST CULTURE 


SPECIALLY PREPARED FOR DRY MIX FEEDING 


Supplies: Vitamin B12 activity, live yeast 
di ive enzymes, B complex vitamins, plus 
other potent unidentified factors. Improves 
appetite, digestion (inclu rumen 2), 
health, growth, production. Increases f 
utilization — lowers feed cost. j 
Live yeast values improve feeding results 
in recent State conducted tests. 


Write DIAMOND V MILLS, Inc. 
CEDAR RAPIDS, IOWA 


Sykes Acclaimed for His 
Work With 4-H Clubs 


A plaque in recognition of his contri- 
butions to the development of 4-H club 
work in the United States recently was pre- 
sented to J. D. Sykes, vice president of 
Ralston Purina Co., St. Louis. Mr. Sykes, 
right, is national chairman for the National 
4-H Club foundation’s builders’ council. 

C. M. Ferguson, left, who presented the 
citation, is federal extension administrator 
for the Department of Agriculture. The 
plaque names Mr. Sykes a “Friend of 4-H 
Club Work.” 

Mr. Sykes had been an early participant 
in 4-H club work. A native of Ahoskie, 
N. C., he was a member of the Ahoskie 
Corn club, organized in 1909. This club 
was a forerunner of the 4-H club. 


Whitney Supervises CSC 
Microbiological Output 


J. L. Whitney has been named super- 
intendent of microbiological production op- 
erations at Terre Haute, Ind., for Commer- 
cial Solvents Corp., New York City. Mr. 
Whitney now will be responsible for output 
of vitamin feed supplement products and 
antibiotics. 

The new appointee joined CSC in 1947. 
His posts include superintendent of labora- 
tories and process superintendent at the 
firm’s plant in Peoria, Ill. 


Fly Control Aids Fight 
Against Cattle Ill 


Cattlemen can help prevent anaplasmosis 
from striking their animals by two major 
actions — controlling flies and mosquitoes 
and sterilizing vaccinating needles and de- 
horning instruments. Either may spread the 
disease. 

Dr. R. E. Bradley, a University of Illinois 
veterinarian, said that one-third to one-half 
of infected animals die. The remainder are 
carriers of the tiny parasite transported by 
blood-sucking insects. The ill is most com- 
mon in the South. 

@ DE FOREST FEED & SEED CO., 
Galesburg, Ill., has installed a new three-ton 
Blue Streak mixer. 


MADE STRONGER 
will 
LAST LONGER 


have 
GREATER CAPACITY 


and will operate more 
efficiently at less cost 
than other elevator cups. 


WRITE TO: 


K. |. Willis C 
Moline, Iinols 


for names of distributors and capacity 
analysis form No. 20 


SINCE 1900 


MERCHANDISERS OF 
Millfeeds of all kind 
Brewers Dried Grains 
Maltsprouts 
Malt Cleanings 
Lins Oilmeal 
44% Soybean Oil Meal 
Reground Oat Feed 
Beet Pulp 
Hominy Feed and Alfalfa Meal 
Pilot Brand Oyster Shells 
Poultry Cod Liver Oil 


Deutsch & Sickert Co. 


741 N. Milwaukee St., Milwaukee, Wis. 


SPECIALIZED 
SERVICE 


for the DEALER TRADE 
L.C.L. and Carloads 


BADGER 
FEEDS, INC. 


Madison, Wis. 
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Aggies’ Lyman Feted by 
Texas Cottonseed Men 


A plaque for his achievements in cotton- 
seed meal research has been presented to 
Dr. Carl M. Lyman by the Texas Cotton- 
seed Crushers association. Dr. Lyman, bio- 
chemistry and nutrition department head 
for Texas A & M College, received the 
plaque at the group’s 1956 convention. 


Shown center is Dr. Lyman receiving the 
award from W. L. Goble Jr., chairman of 
the association’s public relations committee, 
while J. Carlyle Newberry, newly-elected 
president, looks on. 

Dr. Lyman reviewed research conducted 
to improve quality and acceptability of cot- 
tonseed meal and cake immediately prior to 
his receiving the plaque. 


Val-A Assigns Casterline 
To Michigan Sales Area 


Walter J. Casterline has been appointed 
sales representative in the Michigan terri- 
tory for Val-A Co., Chicago. Val-A makes 
and distributes agricultural supplies and 
equipment. 

The new sales representative succeeds the 
late W. L. Martin. Mr. Martin died April 
30, 

ELEVATE ROTH 

Elevation of Assistant Manager Eldon E. 
Roth to manager of the Burlington, Iowa, 
district for Honeggers’ & Co., Inc., Fair- 
bury, Ill., has been announced by General 
Sales Manager Leland S. Rolf. Mr. Roth 
joined the Big H feed firm last February. 


TOUR MOORMAN 
Plant and research farm facilities of 
Moorman Mfg. Co., Quincy, Ill, were 
toured recently by 50 persons who were 
among those registering for the two-day an- 
nual summer meeting of the Illinois Farm 
Managers & Rural Appraisers society. The 

group met recently at Quincy. 


Paralysis Signs May Not 
Indicate Milk Fever 


Although paralysis may be indicated after 
a heifer has calved, it does not necessarily 
mean that she has milk fever. Treating for 
milk fever when the animal is not suffering 
from that ill may result in death for the 
heifer. 


Dr. D. W. Marble, assistant station vet- 
erinarian for the University of Idaho, said 
that milk fever seldom occurs before the 
cow has her third calf. Milk fever is be- 
lieved to be caused by a sudden drain on a 
cow's supply of available calcium. 

Calcium injections usually relieve the 
paralyzed muscular condition, Dr. Marble 
said. However, he warned that unwise use 
of injected calcium by untrained persons 
may be fatal to the animal. 

BIG H TRANSFER 

Bruce Bartlett, formerly district man- 
ager at Freeport, Ill., has replaced Keith 
Newtson as manager of the Anderson, Ind., 
district for Honeggers’ & Co., Inc., Fair- 
bury, Ill. Mr. Newton now is at Fairbury 
as equipment department head. 


P. O. Box 9008, East Ridge Station 


HEYwWoop & RABB, INC. 


JOBBERS ¢ BROKERS CARRIERS 
GRAIN & FEED 


Sewing the Entine Southeast 


CHATTANOOGA, TENNESSEE 
3923 Ringgold Road 


INGREDIENTS 


Phone 9-4347 TWX CT 7048 


P. O. Box 96 


¥ Wholesalers—Truck Lots and L. C. L. 
¥ Jobbers of Feeds in Carloads 
¥ Manufacturers of GIANT BRAND Feeds 
¥ Custom Mixing to Your Specifications 


HARTEAU Feed Company 


CUDAHY, WISCONSIN 


Phone 
HUmboldt 3-01 60 


BOB WHITE & CO. 
WeEbster 9-3155 
BOARD OF TRADE CHICAGO, ILL. 
For Feed Ingredients 


EXCLUSIVE DISTRIBUTORS FOR 
"MERRY MIXER" DEHYDRATED 
ALFALFA GREENULES AND 
PELLETS IN WISCONSIN AND 
ILLINOIS. ADVISE YOUR INTER- 
EST — WILL GIVE YOU LOCA- 
TION OF NEAREST LOCAL 
WAREHOUSE DISTRIBUTOR. 


WHEAT MIXED 


for 


CAMEL 


Poultry-Dairy Cows -Pigs 


Minnesota 


FEED 


“All in 


one bag’”- 


EXCELSIOR MILLING COMPANY 
Minneapoiis 
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Classified 


RATES: 10 cents 
charge $2.00. 

tisements, not to exceed 25 words, 
$1.00, payable in advance. 


word. Minimum 


MACHINERY FOR SALE 


FEED MIXER—One ton capacity—floor level 
feed has motor—latest style machine—used short 
time. Write K-D-15, c/o The Feed Bag, Mil- 
waukee 3, Wisconsin. 


CUTTER—grader—polisher—aspirator, 
r hr. A-1 condition, guarantee. Write 

Baty a The Feed Bag, Milwaukee 3, Wis. 
MILL—Has 50 HP motor—used 
short new. Bargain for cash. 


time. Like 
we te BA-120, c/o The Feed Bag, Milwaukee 3, 
Wisconsin. 


FOR SALE—New or used 80600E or 80600H 
sewing machine heads, Whizzer conveyors, bag- 
ging scales and bins. Write Winborns, Williams- 

urg, 


FOR SALE—Used Vac-U-Vator. Good Cond. 
Bows, ns Morning Sun Grain Co. Morning 
un, Iowa. 


Towa. 


HELP WANTED 


FEED SALESMAN WANTED — Want to 

hire commercial feed salesman; in answering 
ive experience. Write JU-26, c/o The Feed Bag, 
ilwaukee 3, Wisconsin. 


MANUFACTURERS REPRESENTATIVE 
— A man 35-50 with confidence in sales ability 
to sell well known brand of mineral feed to 
dealers and jobbers in established territory in 
Wisconsin or Illinois. Write JY-36, c/o The 
Feed Bag, Milwaukee 3, Wisconsin. 


WANTED EXPERIENCED feed mill super- 
intendent who is interested in starting at a 
nominal salary plus bonus, or a percentage of 
savings on production cost. The man we want 
must be one with great imagination, ambition, 
and mechanical know-how, who can figure out 
improvements in manufacturing facilities and 
install them at the minimum cost. If you do not 
have the confidence in your ability necessary to 
accept a challenge of a self-made future, please 
do not answer this ad. Write JY-95, c/o The 
Feed Bag, Milwaukee 3, Wisconsin. 


WANTED TO BUY 


WE ARE IN the market to purchase your 
empty fish oil or other such drums which you 
accumulate from time to time, 30 gallon as well 
as 55 gallon size. When you are in the market 
for reconditioned drums for molasses, we have 
them in 15, 30 and 55 gallon size, reconditioned, 
cleaned, painted ready for use. Please let us 
have your inquiries. Have you any used fibre 
drums which last contained powdered milk? If 
so, please advise. Write Northwestern Barrel 
Co., 3111 Fifth Avenue, South Milwaukee, Wis. 


@ OCONTO COUNTY COOPERATIVE, 
Oconto Falls, Wis., has installed a new 
Wenger molasses mixer. 


Feed Mixers 
Products 
COLBY 
PULVERIZED 
Oats or Barley 


ROLLED OATS 
AND 


FEEDING OATMEAL 


MILLING, 


LD -160-166 


Dr. Eaton in Research 


Department at Purina 


Dr. Richard C. Eaton has joined the re- 
search department of Ralston Purina Co., 
St. Louis, Dr. Roland M. Bethke, research 
vice president, has announced. Dr. Eaton 
had been serving on the poultry department 
staff of the University of Illinois since 
1950. 


At Purina, Dr. Eaton will head research 
concerning turkey and water fowl. Prior to 
joining the University of Illinois, the new 
Purina staffer served for a year on the 
poultry department staff of Mindoiny 
State College. 

Dr. Eaton earned his bachelor’s and mas- 
ter’s degrees at Kansas State College and his 
doctorate in animal science at the Univer- 
sity of Illinois. He is a native of Quincy, Ill. 


Honeggers’ Expands Mill 


Operations in lowa 


_ Purchase of the elevator and feed mill 
of Williams Feed & Grain Co., Story City, 
Iowa, has been announced by Executive 
Vice President E. F. Dickey of Honeggers’ 
& Co., Inc., Fairbury, Ill. The Big H feed 
firm plans to remodel the facilities imme- 
diately. 

New facilities planned include a farm 
service center for merchandising Honegger 
feeds and livestock and poultry equipment. 
Williams Feed has been operating in the 
Story county area for 22 years. 

Honeggers’ recently purchased Green 
Gables Builders, Inc., Onawa, Iowa. 


SHELL 


Distributed by 


Edward R. Bacon Grain Co. 


177 Milk Street, Boston 9, Mass. 


INEXPENSIVE VITAMINS A & 


DEVOLKOD VITAMIN OILS 
(Fortified Cod Liver Oils) 
DEVOLKOD NON-DEST. COD LIVER OIL USP 
DEVOLD VITAMIN A & D FEEDING OILS 
DEVOLD VITAMIN A OILS alse 
PEDER DEVOLD WHEAT GERM OIL 


EEDER DEVOLD OIL 
5-FM Clinton Ave., Brooklyn 5. 


UNIVERSAL CARDBOARD 
at. 


DEALER’S ADVERTISING HERE 


Baby Chick size 500—$30.00, 1 M—$55.00. 
Growing Chick size 500—$49.00, IM— 
$90.00. They encourage chick raisers, save 
feed. Advertising and mdse. combined for 
one cost. 4% discount for orders received 
by us in June and July, 3% for Aug. and 
2% for Sept. Order now for immediate 
or future delivery. 


GENERAL DISTRIBUTING CO., INC. 
Newton, Kansas 


A Complete Assortment of 


HIGH QUALITY INGREDIENTS 
* 


MANEY BROTHERS 


MILL and ELEVATOR COMPANY 


MINNEAPOLIS SINCE 1884 MINNESOTA 


Feed Ingredients 
of All Kinds 


North East Feed Mill Company 
Minneapolis 13 Minnesota 


SOYBEAN MEAL . . . MILLFEEDS 


LINSEED MEAL 
A. L. Stanchfield, Incorporated 


Wholesale Grain and Feed Merchants 
422 Flour Exchange Bldg. Minneapolis 


Milwaukee's EXCLUSIVE Feed Broker 


BRoadway 2-4580 


FOR FAST COURTEOUS SERVICE 
— CALL—GABRIELSON 


All Feeds And Ingredients 


GABRIELSON FEE D S—Ask For Fred Gabrielson 
522 Grain Exchange Bldg. @ 


Milwaukee 2, Wis. 


WHEN IN THE MARKET FOR — Poultry Wheat, Feed 
Oats, Wheaty Barley, Feed Barley, Corn, Feeding Screenings, 


Ground Screenings — write or wire for quotations. 


HIAWATHA GRAIN COMPANY 


MINNEAPOLIS, 


MINNESOTA 


103 
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The most popular 
feed ingredient 


BUFFALO 


corn gluten feed 


For more than 50 years Buffalo® Corn Gluten 
Feed has been a standard in the feed industry. 
Dairymen prefer it because over the years 
Buffalo Corn Gluten Feed has proven to be 
one of the best milk producing ingredients. 
You too can depend on Buffalo to help you 
make your mix a fully balanced ration. Start 
using Buffalo Corn Gluten Feed. 


Magnetic 


1906 + 50th ANNIVERSARY + 1956 
CORN PRODUCTS REFINING COMPANY 
17 Battery Ploce, New York 4, N. Y. 


taminate the finished product. 


from ERIEZ 


Tramp iron is a killer! Tramp iron in your product can kill 
cattle and poultry . . . damage your reputation. It can ruin 
expensive machinery, start fires, cause downtime. Safeguard 
your investment with one of the many Eriez magnetic sep- 
arators available to the milling industry. The Eriez Grate 
Magnet shown here is removing dangerous unwanted iron 
from a processing line before it can cause damage or con- 


To protect your 
equipment and 
your reputation, 
install an Eriez 
permanent- 
powered magnetic 
separator, used to 
pull dangerous 
tramp iron 
contamination 
from feed and 
grain processin; 
» lines of all types. 


ideas 


new! 


for complete HI-VI literature. 


Eriez HI-VI electro-permanent magnetic vibratory 
equipment NEEDS NO RECTIFIER . . . operates for 


Be a less with exclusive “Double Action Drive.” 
; BU FFALO & First electro-permanent magnetic units operating at 3600 CPM 
bsg weg directly off an AC line! Just plug in . . . no rectifier needed! 


Compact, lightweight, easily installed. HI-VI Unit Vibrators 
keep bulk materials flowing freely t= 
prevent pile-ups and bridging. HI-VI Vibratory Feeders (for 
accurate and automatic feeding) give a liquid-like flow to 
bulk materials. Alnico V magnetic element, the heart of the 
units, provides high operating efficiency at low cost. Write 


bins, chutes, etc., 


Magnetic Pulley—for separating 
tramp iron from materials conveyed on 
belts of rubber, canvas, leather, stain- 
less steel or any other non-magnetic 
substance. Automatically cleans itself 
of accumulated iron, Belt widths and 
diameters in varying sizes, 


Plate Magnet—powerful, fully en- 
closed magnetic units, for stationary or 
hinged installation, Four magnetic 


strengths, depending on depth of flow 
of line. Standard sizes from 4” to 72” 
— in 2” increments, Special sizes 
made. 


Magnetic Drum—used for spouts, 
chutes, spiral conveyors, etc. , 4 
whenever the materials are not con- 
veyed on belts. Works equally well 
with hot or cold, wet or dry products. 
Self-cleaning . . . automatically drops 
tramp iron away from product, 


FREE LITERATURE on all these 
magnets mailed on request. 
Write to: Eriez Mfg. Co., 110G 
Magnet Dr., Erie, Pa. 


ERIEZ 


MAG 


SEPARATORS 


All Eriez Magnets are non-elec- 
tric, self-contained, easily in- 
stalled. They operate without 
any wires or attachments. Mag- 
netic power is guaranteed in- 
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“We’ve doubled our feed business 
since we took on MURPHY’S” 


“We have just about doubled our feed business since we took on MURPHY’S 
feeds and it’s made a lot of new friends for us here at Pickrell. 


“Our mMuRPHY business is extra business. In fact, we are doing just as well 
with our old line as we were before we took on the MuRpHY line. Our new 
MURPHY customers are coming back again and again . . . bringing us some 
fine reports on the feeding job they are doing. 


“With lower prices, farmers out here really have been spending cautiously. 
They tell us MURPHY’s CONCENTRATES get the low cost job of feeding done for 

Boost your sales with hard selling, them ...and they keep coming back to us to buy MuRPHY’s.” 

low cost Harold Wiswell 

your own local radio station. Recorde ; 
bythe well known farm authority, Lloyd Assn 

Also available are musical and dramatic 

mmercials that keep your customers MURPHY con- 


‘ous. Dealers using these records are boosting their 

les. For details, write to Mr. Thomas C. Burchard, 

ice-President, Advertising, Murphy Products Com. 
_ ny, Burlington, Wisconsin. 


MS PRODUCTS CO., BURLINGTON, WIS. 


CONCENTRATE CONCENTRATE 


DAY AFTER DAY —YEAR AFTER YEAR 


When a company sticks to quality day 


after day and year after year without 


compromise, the customers know it. 


There is no greater reward than to have 


tiiaahs the respect of your customers and a 


growing business. 


You Can't Buy A Better Flour... Or Get A Better Value...Or Receive Better Service... Or Be In Better Hands 
IT PAYS TO TALK TO KING MIDAS WHEN YOU'RE READY TO BUY FLOUR 


MINNEAPOLIS, MINNESOTA 
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